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Earnings Of Large 
British Companies 
Improved Last Year 


Accounts of Twenty-three Leaders 
Analyzed on 1933 Business; 
Premiums Are Less 


PROFIT ON FIRE WRITINGS 


United States Business Gave Much 
Improved Results; Add 
to Resources 


An analysis of the results obtained by 
British insurance offices last year, which 
has just been made by the financial edi- 
tor of the London Times, shows distinct 
improvement. The accounts have been 
taken of twenty-three important com- 
panies, which transact insurance business 
throughout the world. Most of these 
offices operate in the United States and 
after two years during which, in the ag- 
eregate, substantial underwriting losses 
were incurred here in regard to fire and 
casualty risks, a recovery was recorded 
last year, especially in fire insurance. 


Premium incomes were again gener- 
ally reduced as a result of depressed 
trade, and part of the earnings now re- 
corded were actually secured in previous 
years and represented the release of 
funds which, owing to the decline in lia- 
bilities, had no longer to be set aside. 
The twenty-three offices analyzed are 
the Alliance, Atlas, Caledonian, Commer- 
cial Union, Eagle, Star, Employers’, Gen- 
eral Accident, Guardian Assurance, Liv- 
erpool & London & Globe, London & 
Lancashire, London Assurance, North 
sritish & Mercantile, Northern Assur- 
ance, Norwich Union Fire, Pearl Assur- 
ance, Phoenix Assurance, Provincial In- 
surance, Prudential Assurance, Royal, 
Royal Exchange and subsidiaries, Sun, 
Scottish Union & National and Yorkshire. 
These twenty-three offices had a fire 
)remium income of £45,605,558, which 
represented a decrease on the year of 
519% whereas the corresponding de- 
crease for 1932 was 3.35%. After pro- 
viding for claims and expenses, including 
Overseas taxation, the apparent result 
Was a surplus of £2,748,746, being 6.03%. 
Although the actual practice of the com- 
panies is to set 40% of the premium in- 
come for unexpired risks some offices 
reserve more, and calculating these re- 
serves on the uniform basis of 40% the 
result is a surplus of £3,527,011, being 
‘B%. The corresponding figure a year 
a0 was only 3.34%. 

Carrying these figures a stage further, 
and deducting Imperial taxation amount- 
(Continued on Page 26) 
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The “‘Higher Bracket’’ 


The best in American magazine and newspaper and 
radio advertising is indeed the world’s best in that type 
of publicity. It is truthful, constructive, and, usually at 
least, not directly competitive. It is clean, respecting 
the standards of social and domestic decencies which 
long generations have set up, and it is educational as 
well as commercially serviceable. 


In that “higher bracket” advertising by the Life 
Insurance Companies has a promontorial position. For 
it has dignity and truthfulness, is constructive, is non- 
competitive, and publicizes the advantages of this 
mighty economic instrument by explaining to the public 
the uses and the quality of its several parts. It is to be 
hoped—and may be confidently expected—that as still 
more of the Companies resort to printed pages of 
national distribution, and to the radio, there will be no 
deflection from the present course, and no base-metal 
alloying. 


THE PENN MUTUAL LIFE INSURANCE CO. 
"WM. A. LAW, President 
PHILADELPHIA 


Independence Square 























M. J. Cleary Confident 
American People Will 
Uphold Traditions 


Northwestern Mutual Field Force 
Hears Stirring Americanism 


Talk by President 
CAN WORK OUT PROBLEMS 


Streneth of Investment Position ; 
Selling Many Farms Above 
Asset Value 


By Clarence Axman 


Milwaukee, July 25—The Milwaukec 
Sentinel struck the keynote of the North- 
western Mutual’s annual field convention 
in session at the home office the first 
three days of this week, when it head- 
lined its story “Risk Agents Here; Re- 
covery Makes Them Joyful.” 

The convention hall was packed as 
there is a registration of 1,250. President 
Cleary provided the pleasing climax of 
the convention Wednesday morning 
when he reviewed the strong position of 
the company, and he brought the audi- 
ence to its feet by a ringing and elo- 
quent expression of his belief in the 
fundamental individualism of the Amer- 
ican people and their confidence in their 
government. Along that line, he said in 
part: 

“In all of their weaknesses, and we 
would be blind if we did not admit that 
there are weaknesses in our system which 
has stood for one hundred and fifty 
vears, that system has brought more 
happiness, more opportunities, more free- 
dom to more people than has any other 
system to any single nation in the world’s 
history. The pride of my youth grew 
out of the fact that I was born under 
the American flag, that I was growing 
up in a country where the road was open 
which would lead me to the destination 
where my ability, industry and ambition 
would take me. We should be serious 
about the question of whether or not 
we are preserving for our children the 
pride and inspiration we had when we 
were children in the fact that we are 
\mericans. 

Sees Situation Here Different 

“I think we are justified in having con 
fidence that the American people will 
rehabilitate themselves along lines which 
have characterized the American peopl 
in the years which have gone by. The 
situation here is different from that in 
some of the old countries which have 
undergone destructive processes. We are 
not in the same position as countries 
which lost the World War and have suf- 
fered other handicaps which have blocked 
their recovery 

“In my opinion the outstanding note 
at the present time and for some time 
past has been the confidence of Amer- 
icans in our own government and our 
own people. The leadership in America 


(Continued on Page 9) 
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Announcing— 
TWO NEW FEATURES 


OF THE 


FAMILY MAINTENANCE POLICY 


L G 


The present contract ($10,000) pays to beneficiary 





if insured dies within 20 years from date of contract, Guardi 
$100 a month for 20 years from date of death, and M 
then $10,000 cash. Commuted value $23,670. Term — 
portion convertible in 12 years. Age at issue limited Chae 
to 45 years. The following are the two new addi- The Gua 
tional options. he, Homes 

Il. ne oe 
Pays to beneficiary if insured dies within 15 years ng thi 


from date of contract $100 a month for 15 years from 
date of death, and then $10,000 cash. Commuted 
value $20,970. Term portion convertible in 10 years. 
Age at issue limited to 50 years. 


Il. 


Pays to beneficiary if insured dies within 10 years 
from date of contract $100 a month for 10 years from 
date of death, and then $10,000 cash. Commuted 
value $17,840. Term portion convertible in 7 years. 
Age at issue limited to 55 years. 
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Guardian Leaders 
Meet at Hot Springs 


HEAR PRACTICAL SALES HELPS 
Frank F. Weidenborner, Jr., Convention 
Chairman; F. C. Brinkmann, Jr., 
New Club President 

The Guardian Life of New York held 
one of its best conventions in years at 
the Homestead, Hot Springs, Va., last 
week when the Guardian Leaders Club 
held its fifteenth meeting. There were 
approximately 250 present with an un- 
usual number of new managers attend- 
ing their first convention. Prior to the 





F. F. WEIDENBORNER, JR. 
Superintendent of Agencies 


convention there was a meeting of the 
President’s Club of the company. 
Vice-President James A. McLain was 
i fine form in his address of welcome 
to the Leaders Club in which he dis- 
cussed the company’s fine financial posi- 
tion and its gains over last year in pro- 
duction. He also presided at one of the 
sessions and was toastmaster at the ban- 
quet. F. F. Weidenborner, Jr., superin- 
tendent of agencies, as convention chair- 
man presented Vice-President McLain to 
the convention. 

Paul Alexander, manager Brooklyn, 
president of the Leaders Club during the 
past club year, spoke on the value of the 
Leaders Club to Guardian agents after 
which there was a presentation of awards 
\o the various production groups by Vice- 
President McLain. : 

_The business sessions were confined to 
the mornings, leaving the afternoons free 
lor sports, tours and other diversions. 





GROUP OF GUARDIAN LIFE OFFICERS AND MANAGERS 


\n event that was a center of interest 
for the men the first afternoon was the 
McLain Golf Tournament which was 
started off by a foursome composed of 
Vice-President McLain, Sig Kaplan, New 
York; Jacob Grob, Cleveland; R. A. Tru- 
bey, Fargo. 

While the men were playing golf there 
was a ladies’ bridge and tea at the Ca- 
sino. The first evening was featured by 
a buffet supper and dance at the Casino. 
The Guardian men have a secret society 
called “Bulldogs” and the dancing Tues- 
day evening was interrupted to stage the 
ceremonies of initiating forty new mem- 
bers. The feature Wednesday afternoon 
was a swimming party. 

The second day’s business session was 
full of practical and helpful sales dis- 
cussions. Superintendent of Agencies 
Weidenborner started it off with the con- 
vention theme “Present Day Sales Ac- 
tivities.” Glenn Isgrig, Cincinnati, dis- 
cussed methods of prospecting. Herman 
C. Emde, Indianapolis, talked on the 
value of organized sales presentations. 
Dr. Gabriel Schulman, New York, spoke 


* |” aae = 


ee 


on income plans with Option II. The 
family income plan was the subject han- 
dled by John J. Sutton, Syracuse. Sales 
to men of larger income was discussed 
by Walter C. Ross, Milwaukee. Stan- 
ley G. Dickinson, Hartford, gave an an- 
alysis of present day sales. He presented 
practical facts from a study made of 500 
recent sales by fifty Guardian leaders. 
Install New Club Officers 

At the annual banquet Wednesday 
evening at which Vice-President Mc- 
Lain was toastmaster, the new officers of 
the Leaders Club were installed. Vice- 
President McLain also presented the 
President’s Cup, awarded at each conven- 
tion to the group showing the best gen- 
eral improvement during the year. It 
was awarded this year to the Cincinnati 
\gency. 

The new officers of the Leaders Club 
for the coming club year are: President, 
F. C. Brinkmann, Jr., manager Shreve- 
port; first vice-president, Bernard Fried- 
man, New York (Ejisendrath); second 
vice-president, Glenn Isgrig, Cincinnati; 


(Continued on Page 4) 
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GUARDIAN OFFICERS’ WIVES (THE OFFICIAL HOSTESSES) 


Left to right: 


Mrs. R. W. Griswold, Mrs. James Scott, Mrs. Ed. Ruge, Mrs. 


James A. McLain, Mrs. J. C. Barnsley, Mrs. M. B. Bender, and Mrs. N. F. Davis, Jr. 





(GUARDIAN LEADERS at HOT SPRINGS 


James A. McLain Tells 
Of Guardian’s Gains 


MORTALITY UNUSUALLY LOW 
Vice-President Gives Figures of Six 
Months’ Business Showing All- 
Around Improvement 
In welcoming the Guardian Life Lead- 
ers Club to its fifteenth convention at 
The Homestead, Hot Springs, Va., this 
week, Vice-President James A. McLain 
aroused considerable enthusiasm by cit- 
ing the company’s substantial gains dur 
ing the first six months of 1934 in new 
business, increase in assets and its ex- 
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JAMES A. McLAIN 
Vice-President 


ceedingly favorable mortality experienc 
47.44% of the expected which was even 
better than the low mortality figure last 
year. He expressed appreciation to the 
agents for their part in the favorabk 
mortality which reflected care in initial 
selection. The Guardian’s admitted as 
sets as of June 30 amounted to $100,601, 
717, an increase of nearly $2,500,000 for 
these six months. 

Demands for new policy loans are de 
creasing and payments in cash on ac 
count of old ones are increasing which, 
together with the gain in insurance in 
force for the second quarter of the year, 
gives an accurate clue, said Vice-Presi 
dent McLain, to the material improve 
ment in conditions which has already 
taken place. Also disability losses which 
have been a troublesome item for al 
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OFFICERS ATTENDING CONVENTION 


R. W. Griswold, Asst. Supt. of Agencies; J. C. Barnsley, actuary; 
F. F. Weidenborner, Jr., Supt. of Agencies; James A. McLain, vice-president; Dr. 
M. B. Bender, medical director; James Scott, assistant to vice-president; Ed. Ruge, 
underwriting secretary; N. F. Davis, Jr., Assistant Supt. of Agencies. 


Left to right: 


companies for some time was improved 
by the Guardian to the extent of 21.2% 
The company’s double indemnity experi- 
ence also showed an improvement over 
the first half of last year. 

Company’s Strong Position 


Vice-President McLain recalled that in 
April when the field force conducted a 
production effort in his honor there was 
established a new all time record for 
submitted lives and that the field force 
paid for 67.7% more business than in 
April, 1933. 

Concerning the investment situation, 
Vice-President McLain spoke of the 
strong liquid condition of the company. 
He said that in common with all compa- 
nies it was paying a goodly premium for 
this condition. Investment markets at 
present offer no opportunity for long 
term investments suitable to the needs. 
Largely for this reason short term gov- 
ernment bonds and securities of a few 
municipalities of unquestioned rating are 
the chief investments. 

Mr. McLain cited some of the lessons 
to be drawn from the depression experi- 
ence, saying: 

“In the first place, life insurance is 
primarily a business of underwriting 
lives. It therefore follows that under- 
writing profits mainly reflect, within rea- 
sonable limits, the ability and skill of 
management. Without favorable under- 
writing experience, coupled with a rea- 
sonable expense rate, it will be impossible 
to progress in comparison with other un- 
derwriting organizations. It is equally 
sound to handle each type of risk so 
that the experience thereon will not be 
a drag in the general result. 

“Secondly, life insurance cannot afford 
to place too much stress upon its bank- 
ing functions or engage in purely bank- 
ing activities unless it does so on a fully 
qualified basis and at a service charge 
assessed against the individual customer, 
not the group. 

“Third, at no time can it lose sight 
of the fact that the payment of contrac- 
tual provisions is the primary obligation. 

“Fourth: It is clearly evident that com- 
petition contracts and net cost may be- 
come foolishly expensive—in which event 
they work against the interests of the 
agents for whose help they were de- 
signed. 

“Fifth: There can be no further doubt 
that ‘frills’ cost money—and can be justi- 
fied only if they really serve the major 
portion of a company’s customers. 

“Sixth: It has been shown that prefer- 
ential treatment is due to the customer 
who is loyal—who carries to maturity his 
contractual agreement —rather than to 
give an advantage to the policyholder 
who through choice, or even necessity, 
must surrender his contract before ma- 
turity. 

“Seventh: It now appears that failure 
to merchandise our product in a far bet- 
ter way than we have done, particularly 
with reference to old age protection, may 
result in a new kind of competition in 


socialistic welfare methods now under 
discussion—and already adopted in part 
in various sections of the country. 

“Eighth: The depression has proved 
that life insurance basically is even 
stronger than those of us engaged in it 
realized—that it met the terrific strain 
and stress of the past five years with 
magnificent success—that it is ready to 
lead the forces of recovery. 

“Ninth: In life insurance, as in all other 
husiness, some reform is necessary—but 
only to a limited extent; such reform 
will aid, not hinder, recovery—and will 
be effected in orderly fashion, reflecting 
both institutional and corporate action 
as dictated by management. 

“Tenth: With management of ability, 
character and vision and field staffs 
equipped and inspired by the right kind 
of leadership, life insurance stands today 
at the threshold of its biggest opportu- 
nity—an opportunity for service to the 
individual, the family and the state—an 
opportunity for accomplishment in the 
next few years that will dwarf the splen- 
did accomplishments of the past decades 
—an opportunity that, in my opinion, is 
unparalleled in modern business as we 
know it today.” 








Leaders Meeting 
(Continued from Page 3) 


vice-presidents at large: Eastern district, 
James A. Tyson, New York; Central dis- 
trict, M. R. Levi, Evansville; Southern 
and Southwestern, H. T. Green, Atlanta; 
Pacific, Mountain and Northwestern, T. 
G. Herbert, Denver. 

At the banquet also prizes in the golf 
tournament were presented by Vice- 
President McLain. The low gross prize 
went to J. J. Sutton, Syracuse; kickers’ 
handicap to C. T. Ballew, Kansas City. 

Paul Alexander, retiring club president, 
was presented with a desk set from the 
club and the fieldmen also presented him 
with a gift. Walter B. Pitkin of Colum- 
bia University was guest speaker. 

With Vice-President McLain in the 
chair the final day’s business session of 
the club closed on a high note of inspira- 
tion and optimism with a splendid ad- 
dress by James Elton Bragg, New York 
manager, on “Life Insurance Today—To- 
morrow.” Among the subjects discussed 
at the final sessions was “Is An Organ- 
ized Program for the New Man Profit- 
abie?” by William G. Myers, Akron. 
Mrs. Bernice Meistroff, Kansas City, who 
has made a remarkable record in her 
first year in life insurance as the leading 
woman agent in the club, spoke on wo- 
men in life insurance. Sales problems 
were handled by C. K. Brust, manager, 
Los Angeles. Selling old policyholders 


was discussed by James E. Mason, Pitts- 
burgh. 
Friday was given over to an all day 
session at the Casino of the company’s 
(Continued on Page 15) 




















A Refreshing 
Atmosphere 


FOR BROKERS,SURPLUS 


AND INDEPENDENT 


ON THESE WARM DAys, you will find a re- 


freshing atmosphere at this downtown 


Agency. 


You will find us more than willing to 


help you build your cases, 


them, if that is your wish. 


Our illustrations are distinctive. They 
are designed to create “buyer interest.” 
Dail y telephone communication with 


our Home Ofhtce brings speedy action on 


your business. 


Brokerage Manager: Harotp H. Moore 


Production Manager: WuHee-eER H. KING, c.L.v. 


Office Manager: F. A. B.S 


ALLEN & SCHMIDT 


EDWARD W. ALLEN + H. ARTHUR SCHMIDT 


GENERAL AGENTS 


New England Mutual Life Insurance Company 


of Boston 


217 BROADWAY, NEW YORK 


TELEPHONE: 


CORTLANDT 7-3873 


IV’RITERS 
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Equitable Society’s .75th Atnniversary 
Conference Attended by 1,780 


What was probably the largest life in- 
surance company agency meeting ever 
held took place at the Waldorf-Astoria, 
New York, this week when 1,780 dele- 
vates from the field attended the 
seventy-fifth anniversary conference of 
the Equitable Life Assurance Society. 
The historical note prevailed and a spe- 
cial thrill was given the audience when 
an actual motion picture was shown of 
the burning of the old Equitable Build- 
ing at 120 Broadway early on the morn- 
ing of January 9, 1912. How this film 
came to be found is told elsewhere. 

President Thomas I. Parkinson and 
other officers spoke at the second ses- 
sion yesterday morning when the theme 
was “And Seventy-five Years Ahead.” 
The banquet was held last night. 

The conference opened with a lun- 
cheon meeting on Wednesday presided 
over by Vice-President W. W. Kling- 
man. The speakers in addition to Vice- 
President Klingman were Albert G. Bor- 
den, second vice-president; Gage E. 
Tarbell, senior director and for many 
years agency head of the Society; John 
Lord O’Brian, director and prominent 
Buffalo lawyer; Sara Frances Jones, spe- 
cial agent of Chicago who spoke for 
Equitable women agents; and Kellogg 
Van Winkle, agency manager at Los 
Angeles whose agency has _ paid for 
$9,000,000 in the first six months of this 
year. 

In welcoming the delegates Vice- 
President Klingman expressed his appre- 
ciation of the accomplishment of the rep- 
resentatives during the past ten months 
which culminated in this gathering. He 
told of the various plans for the enter- 
tainment and comfort of the visitors and 
introduced the speakers. An interesting 
incident occurred when Mr. Klingman 
said; 


Oldest Policyholder There 


“Sixty-one years ago, then thirty-five 
years of age, a man purchased a $2,000 
policy in the Equitable. This last year 
this man, then ninety-six years of age, 
received the face amount of the policy, 
plus dividends, as an endowment. Three 
thousand dollars of this money was left 
on deposit with us, and we hope he will 
draw interest on it for many years to 
come. We wrote him a few weeks ago 
and told him we would be delighted to 
have him here at this Seventy-fifth An- 
fiversary, and he has come from _ his 
home in Alleghany, Pennsylvania, just 
for the purpose of looking into the faces 
of all of you. I am not going to impose 
upon this man to talk to you, but I am 
going to ask him to stand up and salute 
all of you—Mr. T. B. Hamilton, of Alle- 
ghany.” He is the Society’s oldest poli- 
cyholder. : 


Inspiring Historical Background 


Second Vice-President A. G. Borden, 
who has charge of the educational work 
of the Society, paid a tribute to the 
Splendid achievements in life insurance 
education of William Alexander, secre- 
tary of the Society, who has been with 
It for sixty-five years. Mr. Borden dis- 
Played some of the early folders and 
icces of literature of the company and 
of red some of the most important 
A S historical documents among them 
~ > het ne of incorporation contain- 
identifen natures of the men originally 
lentified with it. He said he was great- 
y impressed with the fact that the Equi- 





T. I. PARKINSON 
President 


table was born in a depression period 
and was launched under and_ survived 
extremely difficult conditions. 

Kellogg Van Winkle, Los Angeles 
agency manager, gave the field man’s 
view of the inspiration of Equitable lead- 
ership from the beginning of the Society. 
He traced some of the outstanding 
events in that leadership. 

In introducing Sara Frances Jones 
Vice-President Klingman said that the 
Equitable Society had 1,189 women un- 
der contract, with two agencies managed 
by women. Miss Jones has qualified for 
agency clubs for many years. In her 
talk to the gathering Miss Jones ex- 
plained that her long service with the 
Equitable is accounted for by the fact 
that she started as a girl in the home 
office, got to know the leading person- 
alities of the company and it was 
through Edward A. Woods that she 





started as an agent. She told interest- 
ing reminiscences of the older Equitable 
leaders in the home office and field. 


On Threshold of Createst Period 


John Lord O'Brian, who is U. S. At- 
torney for the Buffalo district and a di- 
rector of the Equitable, said he was im- 
pressed with the important part the 
Equitable representatives were taking in 
recovery and their opportunity for serv- 
ice. “I am convinced that life insurance 
is on the threshold of its greatest period 
of expansion. My reasons are very brief. 
In the first place, out of this depression 
has come the greatest sensitiveness to 
social responsibility that men have ever 
known. As Justice Cardozo remarked 


the other day, the greatest power in our 
time 1s not government or law, but the 
sense of social justice, and every indi- 


W. W. KLINGMAN, 


Vice-President 


Old Equitable Building Fire 
Shown In First Historical Film 


Showing of the motion picture of the 
burning of the old Equitable Building at 
120 Broadway early on the morning of 
January 9, 1912, proved an unexpected 
thrill for the Equitable anniversary con- 
ference. How the picture came to be 
found is an interesting story. 

Early this year the Equitable Society 
officers decided to start a motion pic- 
ture library for historical purposes and 
for use at agency meetings throughout 
the country. By chance it was learned 
that a motion picture of the burning of 
the Equitable Building had been taken. 
Through a motion picture company an 
effort to find the picture was made and 
only a few weeks ago it was located in 
a warehouse in Long Island City. It 
had been taken by the first motion pic- 
ture news cameraman. ; 

As the picture was planned for histori- 
cal purposes it appropriately opens with 
Secretary William Alexander in his of- 
fice telling of the founding of the Equit- 
able and some interesting ‘historical inci- 
dents, He recalled, for instance, that 


the old home office was the first office 
building anywhere to have passenger ele- 
vators which changed the size and archi- 
tectural characteristics of office buildings 
after that. 

The picture of the burning of the 
building was most thrilling to watch. It 
was one of the most spectacular fires in 
New York’s history and threatened the 
entire downtown area. The motion pic- 
ture company which prepared the pic- 
ture fitted sound effects into it which 
gave it all the modern realism. Sound 
pictures were unknown when the pic- 
ture was taken. 

Following ithe showing of the fire the 
picture includes stills of the founder, 
Henry B. Hyde, and other presidents 
down to Judge Day who is shown in mo- 
tion pictures presiding at a meeting. 
Then President Parkinson is shown tell- 
ing of the Equitable’s standing in its 
seventy-fifth year. 

The picture will be added to from time 
to time to make a complete historical 


record. 


vidual, every thinking individual, has 
come out of this depression with a new 
sense of the obligation that rests upon 
him as a member of a family, and as a 
member of society. 

“Almost the only way in which he can 
translate that social consciousness into 
something tangible is by making provi- 
sion through life insurance for those who 
are dependent upon him. He does not 
need to be told that, and the other rea- 
son is of a different character. As in 
every period following a panic and de- 
pression, the world is demoralized, busi- 
ness standards have broken down. The 
sense of obligation in domestic life has 
weakened. Emphasis upon thrift has 
ceased. Dependence is held out almost 
as a virtue. There has been a great 
breakdown in morale of people. There 
has been in circles of business a kindly 
attitude toward the poisonous idea of 
repudiation. Those are the disintegrat- 
ing forces that break up society. Those 
are the disintegrating forces that bring 
nothing but disaster and unhappiness. 

“So in this time of loose talk about us 
and loose sense of obligation, those who 
maintain their standards in honor shine 
out. That is why the record of the Equi- 
table stands up today and looms up to- 
day as it never has before, because here 
is a great society with over a million 
partners, with perhaps four or five mil- 
lion people dependent upon its welfare, 
and it is all based on a mental concep- 
tion, the conception of a rigid sense of 
honor, the faith in a written contract and 
in the faith on the part of the policy- 
holder that its affairs will be administer- 
ed honestly and conservatively in his be- 
half.” 

Gage E. Tarbell, whom all the old 
timers remember as the warrior of many 
a campaign and a hardy platform per- 
former, gave a vigorous talk on the lines 
of old Equitable loyalty that roused his 
audience. He started with a rate book 
himself, did successful agency organiza- 
tion work in the field and was called to 
the home office and put in charge of 
agencies. He got a great tribute from 
the gathering. 





HYDE STATUE IN PLACE 

The heroic bronze statue of the Equit- 
able Society founder, Henry B. Hyde, 
which stood in the rotunda of the old 
Equitable home office at 120 Broadway 
and was still standing when the fire was 
finally put out after the interior of the 
structure was gutted, has been placed in 
the new building at Thirty-second Street 
and Seventh Avenue. It has been kept 
in storage since it was rescued from the 
fire. 





HIGH PERSISTENCY MARK 

The Equitable Society has made a re- 
markable persistency record for second 
year renewals, Second Vice-President 
Borden told the anniversary conference 
at the Waldorf this week. He said that 
83.9% of the business written during the 
first six months last year had renewed 
for the second premium. It is at this 
time that the heaviest lapse usually takes 
place. There were twelve agencies with 
better than 95% renewal of business the 
second year. 





A review of the Equitable Society's 
seventy-five year long history as told by 
Secretary William Alexander is on Page 
16 of this issue. 
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Young Agents Do Well — 
In Sam P. Davis Drive 


MEN FROM 17 UNIVERSITIES 


Agency Writes $1, 240,000 for Five Weeks; 
Former Nationa! League Pitcher 
In Group 


The Sam P. Davis Agency of the Phoe- 
nix Mutual (New York Lincoln Agency, 
60 East Forty-second Street), which is 
one of the newer offices in Greater New 
York, has recently completed a campaign 
in which $1,240,000 of business was writ- 
ten in five weeks. An interesting feature 
was the manner in which the junior 
agents showed unusual production abil- 
ity. His first month in the business, A. 
W. Brickley, turned in eight applications 
for $115,342. His largest application was 
for $60,630. Before entering life insur- 
ance he had been with Hornblower & 
Weeks, and the Central Hanover Bank. 
Another fine record was that of H. J. 
Hulihan, none of whose cases was for 
less than $10,000. Mr. Hulihan was for- 
merly a professional ball player, pitch- 
ing for the Giants and the Boston anc 
Another agent who has not been in life 
insurance long A. Kelly, Jr., is a grad- 
uate of Massachusetts Institute of Tech- 
nology; and also spent one year each at 
Oxford and Harvard. F. C. Walker wrote 
ten applications, three of which were for 
over $25,000 each. The most number of 
applications was seventeen, written by 
W. J. Huber, who has had thirty-seven 
consecutive months of premium leader- 
ship. 


The General Agent 


In a short time General Agent Sam P. 
Davis has gathered a fine agency force 
of which seventeen are graduates of col- 
leges. 

“They go out and get the business 
with the pep that comes from contact 
with conditions as they exist and without 
worrying about conditions as the vy were, 
he said to The Eastern Underwriter. 

“They are not interested in the old con- 
ditions.” 

Mr. Davis is a graduate of Middlebury 
College in Vermont, where he _ played 
basketball. At one time he was in the 
real estate business. James Rutherford, 
Cleveland manager, put him in the life 
insurance field. Later, he went with the 
home office of the Phoenix Mutual as a 
field supervisor. 

The associate manager is the veteran 
John H. Kull, long a large writer of bus- 
iness. 


UNION MUTUAL EXPANDING 


Portland, Me., Company Appoints New 
Managers for New Hampshire and 
at Albany, N. Y. Office 
Davis has been appointed 
manager for New Hampshire for the 
Union Mutual Life of Portland, Maine. 
Heretofore the New Hampshire territory 
has been handled under the Boston of- 
fice but it now becomes a special agency 
with Mr. Davis in charge. For the past 
twelve years Mr. Davis has been district 
manager for the Connecticut General 

Life = headquarters at Nashua. 

W. C. Murden, new general agent for 
the Pith at Albany, succeeds Earle 
R. Spensley. For the past ten years Mr. 
Murden has been general agent for the 
Central Life of Illinois in charge of sub- 
urban territory around Chicago. 


Hermon H 





N’WESTERN NATL. PORTFOLIO 

The Northwestern National Life of 
Minneapolis has sent to its fieldman a 
new Sales Portfolio as the opening of a 
campaign to increase the _ individual 
earnings of its fieldmen during the fif- 
tieth year of the company just started. 
The portfolio contains a visual set-up 
based on the selling procedure outlined 
in the company’s Guide to Successful 
Life Underwriting. It is designed for 
use in what the company calls upper 
level selling. It is a selling tool for the 
agent to use skillfully in getting busi- 
ness. 
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E Ww Brailev aii ver. Before going to Cleveland in the 
‘ is ‘J : Fall of 1929 he was assistant superin- 
Choice for N.A.L.U. Trustee 


tendent of agencies for the home office 
of the New England Mutual in Boston. 

He has for a long time been interested 
in association work and organized the 
Nashua, Dover and Concord, New Hamp- 
shire, Associations. He was president of 
the Manchester Association and secre- 
tary of the New Hampshire State Asso- 
ciation. y has been a nga of the 
Cleveland Association since he has been 
in that city and is now its president. 
He is also a member of the Ohio Asso- 
ciation Committee and last year served 
on the Ohio State Insurance Code Revi- 
sion Committee. In 1927 he won the 
prize offered by the National Association 
for the best essay on ‘thrift. 


LIFE INSURANCE GAINS 





Sales Research Bureau Finds June 
Ahead 17%; Half Year Up 16%; 
and Year’s Gain 6% 
Comparing figures of this year with 
those of last the Life Insurance Sales 
Research Bureau of Hartford reported 
June sales were 17% ahead of those for 
a year ago. This figure maintains the 
increase in life insurance which has been 
reported since the beginning of the year. 
The Bureau reported sales for the first 
half of the year were 16% up from the 
; ; same six months last year. Their figures 
The Cleveland Association of Life Un- also showed the year ending June 30 
derwriters has filed the name of Earle was 6% ahead of the year ending June 

W. Brailey, president of the Cleveland 30, 1933. i 
Association and general agent there for Of the companies reporting to the 
the New England Mutual, as its choice Bureau 74% said that their business for 
for trustee of the National Association. June was better than that for the same 
The name was filed with E. A. Crane, month a year ago. The state by state 
chairman of the National Association report shows the mountain section— 
Committee on Nominations. comprised of Montana, Idaho, Wyoming, 
Mr. Brailey was born in Vermont and Colorado, New Mexico, Arizona, Utah 
is a graduate of the University of Ver- and Nevada—had the greatest improve- 
mont. He began his insurance career ment for the month with sales 169% of 
with the Equitable Life of New York. those for June, 1933. Only three states 
In 1921 he moved to St. Johnsbury, Vt.,_ fell behind last year’s production. They 
and in 1923 to Manchester, N. H., where were Arkansas, South Dakota and Ken- 
he had a good record as district mana-_ tucky. 





EARLE W. BRAILEY 





ASSETS 
December 31, 1933 


$175,169,871.31 


INCOME Over OuTGO 
1933 


$4,831,493.77 


BANKERS LIFE 
COMPANY 


GERARD S. NoLLeN 
President 
DES MOINES, IOWA 


55 Years Old 
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Most States Approve _ 
Home Owners’ Bonds 


NOT ADMITTED BY OREGON 
H.O.L.C. Issues May Be Carried jp 
Admitted Assets, Colonel Robbins 
Advises Convention Members 


It is now permissible for life insurance 
companies to carry Home Owners’ Loan 
Corporation bonds among their admitted 
assets in all states, except in Oregon, 
according to a recent special bulletin 
sent out by Colonel C. B. Robbins, man- 
ager and general counsel of the Amer- 
ican Life Convention, to the members 
of the convention. 

The Oregon attorney general last week 
held that such bonds may not be depos- 
ited with the state treasurer under the 
Oregon statutes, since the U. S. Govern- 
inent is not primarily liable for paymen; 
of the bonds, the government being lim- 
ited only to guaranty of payment of the 
interest and principal thereof. 

Due to the recent amendments by Con- 
gress to the Home Owners’ Loan <Aet 
of 1933, wherein the guarantee by the 
Federal Government has been extended 
to both principal and interest of H.O.L.C. 
bonds, a number of states that hereto- 
fore had restricted company investments 
in such securities have enacted legisla- 
tion specifically authorizing investments 
in such bonds. 

Among the states that have recently 
lifted the restrictions against investments 
in H.O.L.C. bonds are: Delaware, Illi- 
nois, lowa, Kansas, Kentucky, Maryland, 
Michigan, Minnesota, Mississippi (ex- 
change for mortgage investments only), 
Missouri, Montana and New Jersey. 

Colonel Robbins also called attention 
to the fact that, under the Home Own- 
ers’ Loan Act, as amended by Public Ac: 
No. 178 (S. 2999), 73rd Congress, con- 
version of the original bonds, under 
which interest only was guaranteed, can- 
not be made by the Federal Reserve 
Banks for the new 3% principal-interest 
cuaranteed bonds after October 27, 1934. 





CASTIL WITH CONN. GENERAL 


Manager of Southern California Branch; 
Succeeds W. B. Stannard; Was Long 
With Pacific Mutual 
Walter G. 

1 as sales manager for the home office 
Pacific Mutual Life, has 
been made manager for the Connecticut 
General in southern California, succeed- 

ing W. B. Stannard. 

Mr. Gastil, although a native of South 
Bend, Ind., moved to California at an 
early age. His college attendance at 
Pomona was interrupted by the World 
War. After service as an artillery liev- 
tenant he had several years selling and 
sales management experience in_ other 
lines but entered life insurance nine years 
ago as a personal producer for the Pa- 
cific Mutual. 

He was successively a district mana- 
ger, branch manager at Oakland, and 
since 1931 sales manager for the com- 
pany’s home office agency. He was on 
the program of the National Associa- 
tion of Life Underwriters’ convention 
when that organization met in San Fran- 


cisco in 1932. 


Gastil, who resigned June 


agency of the 


FRANKLIN JUBILEE SPEAKERS 

Two of the speakers at the Franklin 
L.ife’s fiftieth anniversary convention in 
Springfield, Ill., this week were Frank 
M. See, general agent for the New Eng- 
land Mutual at St. Louis, and Joe 5. 
Maryman, Actna Life million dollar pro 
ducer at Little Rock, Ark. 





PILOT LIFE HALF YEAR 
The Pilot Life of Greensboro, N. C, 
shows an increase in insurance in force 
of more than $1,500,000 and a gain in as 
sets of $165,000 in its half year financia 
statement. The mortality rate for the 
half year was only 49% of the expected. 
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Not For a Day, But For All Time 


The Equitable was founded in 1859— 
Three Quarters of a Century ago. 

Conditions of living have changed 
in these 75 years. Even greater changes 
may occur during the next 75 years. 
But whatever the future customs of our 
people, life will always be uncertain for 
the individual. Support will be required 
for dependents, as well as provision for 
the needs of old age 

During the last 75 years The Equitable 
has paid more than Three Billion Two 
Hundred Million Dollars to policy- 
holders and beneficiaries. It now has in 
force over 1,600,000 policies for more 


than Six Billions of Insurance. During 
the next 75 years the payments provided 
for under these existing policies will also 
have been made—to aid stricken fami- 
lies, to keep children in school, sustain 
people in old age and prevent poverty. 
Concurrently many additional 

Billions of insurance will have 
been issued for similar 
beneficent purposes. 
Thus, while generations 
come and go, The 
Equitable Life Assur- 
ance Society stays and 


pays. 


THE EQUITABLE 


FAIR — JUST 


LIFE ASSURANCE 


SECURITY — PEACE OF MIND 


SOCIETY 


MUTUAL— COOPERATIVE 


OF THE U.S. 


NATION-WIDE SERVICE 














Thomas I. Parkinson, President 
393 Seventh Ave., New York, N. Y. 
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Northwestern 


Grant L. Hill Gives 
Six Months’ Results 


MADE REMARKABLE INCREASES 


New Paid for Business 32.4% Ahead; 
New Director of Agencies Gets 
Fine Reception 


\ splendid reception was given Grant 
L. Hill, appointed director of agencies of 
the Northwestern Mutual Life since the 
last convention of the company’s field 
force, when he addressed the meeting in 
Milwaukee this week 

Discussing the noteworthy increase in 
production by Northwestern Mutual Lif> 


especially during the first half of 1931, 





GRANT L. HILL 


Mr. Hill presented and explained a 
graph showing facts and figures of life 
insurance production during this period. 
For the states in which Northwestern 
Mutual operates, the paid-for new Ordi- 
nary life production for the first six 
months of this year, as reported by the 
national statistical bureau, showed an in- 
crease for all companies reporting of 
15.3% By comparison Northwestern 
Mutual showed an increase of 324% in 
the amount of new paid-for business 
during this period, with a total produc- 
tion of $123,548,744. 


Some Splendid Increases 


Mr. Hill further pointed out that the 
company showed an increase of 39.8% 
in the number of lives paid for; 50.9% 
vain in the number of agents on the 
company card, requiring $25,000 or more 
monthly production to qualify; 58.6% in- 
crease in paid-for business and 884% 
increase in the number of lives paid-for 
by agents on the company card; 85.2% 
vain in the membership of the 4-L Club, 
requiring at least four lives a month; 
and 106.5% increase in the first six 
months of business paid for by producers 
of $100,000 or more. He further states 
that the company’s new premium income 
during the first half of this year as com- 


pared with the same period last year, 
exclusive of single premiums and an- 
nuities, showed an increase of 39%. 


The new Family Income plan, inaug- 
urated late last year by Northwestern 
Mutual Life, has produced more than 
$25,000,000 of new paid-for business, with 
an average amount of $15,349 per life. 
Mr. Hill pointed out the interesting fact 
that the basic amount of Ordinary life 
written in conjunction with the Family 
Income plan was nearly twice the aver- 
age Ordinary life policy written in the 
same period and the supplementary term 
benefit in the plan exceeded the average 
five-year term policy by nearly $1,500 
more per life. 

Mr. Hill also announced that on Au- 
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PICKFORD 


Rm. #4. 


Pay Tribute to Management 
In Report on Examination 


The six states participating in a con- 
vention examination report of the North- 
western Mutual Life are Illinois, Kan- 
sas, Michigan, Minnesota, New York and 
Wisconsin. J. R. Lange, chief actuary, 
represented the Wisconsin department. 

The report concludes as follows: “This 
examination reveals that the financial 
position of the Northwestern Mutual 
Life is strong; that the company is ef- 
ficiently organized and well managed and 
that its policyholders receive fair and 
equitable treatment. Its record during 
the iast four of the six years covered by 
this examination indicates its capacity to 
meet any emergency which may arise. 
The assets are found to be amply se- 
cured and the aggregate of all liabilities 
as reported is sufficient. The adminis- 
trative work through committees, officers 
and the staff is thoroughly done and the 
affairs of the company are honestly man- 
aged for the best interests of the policy- 
holders. Complete co-operation was 
given the department examiners during 
the course of this examination.” 





gust 1, Northwestern Mutual Life will 
introduce a new special retirement en- 
dowment contract, maturing at age 55. 
This, he said, would round out the series 
of endowments written by the company, 
which already has had such contracts 
maturing at age 60 and at age 65. 

Talking at length on the new sales 
promotion and advertising plans of the 
company, Mr. Hill said the consistent, 
satisfactory gains in new business have 
proven beyond all doubt the splendid ac- 
ceptance and the effective use with un- 
usual results by the agents with these 
new selling tools, provided by the com- 
pany through the sales promotion. de- 
partment of the agency division. He 
announced that over 21,000 prospects or 
leads have been distributed to the field 
force as a result of the sales promotion 
activities, combined with the national ad- 
vertising campaign. 

On the subject of there being too 
many agents in life insurance selling, 
agents in name only, agents who are not 
productive and who consider themselves 
in the business merely because they have 
a contract to write life insurance, Mr. 
Hill gave some time to a discussion of 
the evils of the aimless type of agent. 

“The standards of life insurance selling 
in this country must be elevated,” Mr. 
Hill stated, “and it is a problem that 


cannot be solved by the better type of 
agents but by the general agents and the 


Mutual 
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| Leads Marathoners 


HERMAN G. FRICKE 


H. G. Fricke Again 
Leads Marathon Club 


Has Written More Than 100 Lives Each 
Year for Nineteen Years; Other 
Leaders 


Milwaukee, July 24.—One of the great 
bunch of stars of the Northwestern Mu- 
tual are the Marathoners. These are the 
agents who pay for more than one hun- 
club 
achievement nowadays. 
time running Herman G. Fricke, Omaha, 
won presidency of the club. He paid for 
223 lives for $350,000 covering seventy- 
one farmers, twenty-eight students and 
fifty-two women. He has been a Mara- 
thoner seventeen out of nineteen years 
But the most consistent Marathoner is 
Herman Duval of New York because he 


dred lives in the year, no mean 


For the second 


has not missed fire in nineteen years. 
He is with the Clifford L. McMillen 
Agency. He did marvelous writing in 
May. 


One team of Marathon stars consists 
of husband and wife, Fred and Grace 
Niederhaus of Vincennes, Ind. 

The biggest star of the company is 
not a Marathoner and that is Dr. Charles 
E. Albright. No one has been able to 
catch him in twenty-eight years, during 
which time he has paid for $61,000,000 
in Northwestern Mutual Life alone. His 
largest year with the company was 1928- 
1929 club year when he hit a few dollars 
short of $4,000,000. His club year just 
ending was $1,500,000. 

Charles A. Phelps of the Henry Phil- 
lips Agency, Syracuse, N. Y., one of the 
Marathoners, has had a remarkable rec- 
ord. He has had fourteen years of con- 
secutive sales every weck. For eighteen 
years he has not missed membership in 
this club of a hundred lives. Mr. Phelps 
works out of New Berlin, N. Y., and 
writes mostly farmers and business men. 
For the club year he paid for more than 


$300,000. 





companies themselves. The ambitionless, 
aimless agent costs his company as much 
to license as does the consistent pro- 
ducer—costs his general agent a definite 
amount of overhead expense—is a de- 
pressing influence on the older agents— 
and is certainly not a good example for 
the new agents who are serious about 
carrying on a career for themselves in 
the life insurance business.” 





F. W. Walker Explains _ 
Investment Policy 


MUST KEEP FUNDS AT work 





Vice-President Tells Field Force of 
Northwestern Mutual How Company 
Invests Reserves 


Experience has shown that proprietary 


interests in other forms of business 
common stocks 
are not suitable investments for life jn- 
Frederick W. 
Walker, vice-president of the Northwest- 
ern Mutual, in addressing the convention 


in Milwaukee this 


through investment in 


surance companies, said 


week on the com- 


pany’s investment policy. Mortgage 
loans secured by first mortgages on real 
estate and of quality are universally ree- 
suitable 


funds. 


ognized as sound and invest- 


iments for life insurance Policy 
loans, although classified under the lay 
as investments, are in reality not en- 
titled to such classification in its broad- 
est terms. Mortgage loans and _ policy 
loans are non-liquid and fail to satisfy 
the requirements of a medium for prompt 
investment at all times of the company’s 
available funds. 

The remaining lawful medium, namely 


Walker, must be 


looked for to provide the necessary qual- 


bonds, continued Mr. 


ities of liquidity and availability under 
all conditions. The bonds in which the 
Northwesterr may lawfully invest are 
.. &. State, County and 
Municipal Bonds; Canadian Government, 
Provincial and Municipal Bonds; Rail- 


Government, 


.1oad Bonds and Equipment Trusts; and 


Public Utility Bonds. The bonds of each 
of these classes possess varying degrees 
of security, liquidity and availability in 
the market in round amounts. 

Amount of Government Bonds Held 

U. S. Government Bonds possess a high 
degree of security, liquidity and availa- 
bility and consequently yield a compara- 
tively low income, which generally is less 
than the average return required of life 
insurance investments. Their past rec- 
ords entitled U. S. Government Bonds 
to be considered as secondary cash re- 
serves earning more than bank balances 
even though less than the average income 
required, 

The Northwestern Mutual, sensing in 
the early stages of the business depres- 
sion the necessity for greater liquidity 
of investments as a safeguard against 
cventualities, enlarged its holding of U 
S. Government Bonds each year both in 
value and in percentage of its bond in- 
vestments from 5.1% on December Jl, 
1929, to 15.5% on December 31, 1933. In 
addition to being amply provided with 
cash to meet and fulfill its obligations 
to policyholders, the Northwestern in- 
creased its secondary cash reserve, rep 
resented by U. S. Government Bonds, 
each year of the depression. 

3onds of one or more classes lawful 
for investment of life insurance funds 
have been available in large volume for 
purchase and prompt delivery at all times 
for many years. New issues have beet 
ereatly curtailed during the depression 
and at present the volume available for 
purchase is limited and in great demand 
by reason of the abnormally large 
amounts of idle funds seeking invest 
ments which ordinarily would not seek 
securities sought after by life insurance 
companies. 

It is evident that long experience has 
demonstrated that bonds conforming ‘0 
the laws governing investment of lite 
insurance funds afford a medium for I 
vestment possessing the required degrees 
of liquidity and availability for prompt 
investment essential to a portion of lite 
insurance investments. 
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Northwestern Mutual 
Shows Splendid Gains 


NEW BUSINESS INCREASED 30% 


Total Assets Now $1,010,458,000; Excess 
of Income Over Disbursements 


Exceeds $13,500,000 


Milwaukee, July 25—Figures submitted 
to M. J. Cleary, president, and the board 
of trustees of the Northwestern Mutual 
Life in office in 
Milwaukee Wednesday revealed that for 
the first six months of the year the num- 
ber of policies paid for in the company 
were 33,065 in number and $121,850,934 
in amount, representing an increase dur- 
‘ng the period of 8,514 policies and $28,- 
529,097 in amount over the like period 


session at the home 


of last increase of 30.6%. 
This does not 
pumbering a total of 394 and involving 
and one-half million 

The amount of 


throughout the country during the same 


year, or an 


include annuities issued 


some one dollars 


in amount. increase 


period in ordinary life insurance sold 
is shown by the returns from companies 
representing 85% of the business of the 
country to have been 12.8%. 

The total amount of insurance in force 
in the Northwestern on June 30, 1934, 
was $3,755,945,845. 

The grand total of all disbursements, 
including over $66,000,000 paid to policy- 
holders and beneficiaries, was shown to 
have decreased over four million dollars 
during the six months’ period as com- 
pared with the same period in 1933. The 
excess of income over disbursements 
amounted to some thirteen and one-half 
million dollars. 


Distribution of Investments 


The investments of the company are 
comprehended under four general heads, 
to wit: bonds, mortgages, real estate and 
policy loans. The amount invested in 
United States bonds ($66,000,000) and 
securities of other governmental subdi- 
visions, including Federal farm mortgages 
and Canadian bonds, amounted to 160 
million dollars, while that invested in 
railroad bonds amounted to 164 million, 
and in public utility bonds twenty-one 
million dollars. The proportion of the 
amount invested in these securities to 
the total assets of the company. were 
15% as to railroad bonds, and 2% as to 
the public utility bonds. The grand total 
of the investment of the company in 
bonds was $345,474,895, and the report 
showed that during the six months cov- 
ered by it a net profit of $603,104 was 
realized on bonds sold. 

The total amount of first mortgage 
loans on farm property as of June 30, 
1934, was $170,651,214, or 16% of its as- 
sets, and on city property the sum of 
$183,579,645, or 18%. The total amount 
of mortgage loans held was $354,230,859. 

The total amount of real estate owned 
by the company, including its home office 
mn the city of Milwaukee, amounted to 
$38,528,846, or less than 4% of the total 
assets. The company owned approxi- 
mately twenty-six million of farm prop- 
erty, amounting to but 214% of its as- 
sets, and five million of city property, 
Tepresenting one-half of 1% of its total 
assets, 

So far as policy loans are concerned, 
approximately twelve million dollars less 
Was outstanding on this account on June 
30, 1934, than was the case on the same 
date in 1933, representing a decrease of 
%%. The total outstanding investment in 
policy loans, premium notes, and auto- 
Matic premium loans on June 30, 1934, 
Was $241,587,501, or 24% of the total as- 
Sets, 

The total assets of the company as of 
June 3%), 1934, amounted to $1,010,458,122, 
an increase since January 1, 1934, of 
$12,162,758, E 7 





Three New Trustees Chosen 
By Northwestern Mutual 


Three new trustees of the Northwest- 
ern Mutual Life attended the directors’ 
meeting at the home office for the first 
time this week and took part in the pro- 
ceedings. They are Walter J. Kohler 
of Kohler, Wis.; W. W. Coleman of 
Milwaukee, and Frank W. Smith of New 
York City. 

Walter J. Kohler is one of the most 
prominent manufacturers of Wisconsin 
and at one time was Governor of the 


state. The model village at Kohler is 
internationally known. 

W. W. Coleman is president of the 
Bucyrus Co., is a prominent manufac- 
turer and engineer of Milwaukee, a di- 
rector in the Marshall & Ilsey Bank, 
Electric Light and Power Co. and the 
Nordberg Manufacturing Co. 

Frank Whitney Smith is president of 
the New York Edison Co. and the United 
Electric Light and Power Co. He has 
been in the electric light and power in- 
dustry for more than fifty-four years. 
He is a director of the United Co., chair- 
man of the board of the New York and 
Queens Electric Light and Power, and 
a director of the Brush Electric Illumi- 
nating Co. He is also a member of the 
board of Consolidated Gas. He has been 
actively connected with the National 
Electric Light Association—now the Edi- 
son Electric Institute—and was its vice- 
president in 1919 and president in 1922. 
He is a member of the American Insti- 
tute of Electrical Engineers, Electrical 
Association of New York, the New York 
Electrical Society, Engineers’ Club, Ad- 
vertising Club, Golfers’ Club, Hollow 
Brook Country Club and other general 
and technical organizations. He was also 
a member of the company’s Policyhold- 
crs’ Committee in 1924. 


Actuary Evans Would Curb 
Money Seeking Safe Haven 
Percy H. 

actuary, Northwestern Mutual Life, had 





Evans, vice-president and 
for his subject at the company’s field 
Milwaukee this week this 
topic, “Thinking Straight in a Cockeyed 
World.” 
of the title he was not making a political 


convention in 
Mr. Evans said that in spite 


speech, but desired to emphasize the ne- 
cessity of clear thinking about life in- 
surance problems at a time when condi- 
tions have changed and are changing in 
ways that affect life insurance. He dis- 
cussed the reactions of policyholders to 
some of the conditions of the past five 
years and the manner in which agents 
should meet the consequences. 

Insurance has discovered that for bet- 
ter or for worse it is in the banking 
business and he referred to the fact that 
his company’s policy reserve fiabilities 
exceed the deposit liability of the Bank 
of England. He then discussed the con- 
sequences of this and the inherent safety 
of life insurance as the repository of the 
average man’s savings and the extent to 
which the life insurance company could 
properly go in accepting and caring for 
such savings. He said that the country 
is now full of “homeless money” seek- 
ing a safe place which the insurance 
company should not undertake to care 
for except as the premiums on bonafide 
life insurance contracts which afford a 
combination of savings and insurance 
protection. 

Mr. Evans pointed out that in the face 
of a probably reduced return on invested 
assets agents should be conservative in 
submitting illustrations to prospects. He 
declared that instead of showing a pros- 
pect what the policy will do for him if 
he pays his premiums, too many illus- 
trations Over-emphasize what the policy 


will do if he does not pay his premiums. 


President Cleary On Americanism 


(Continued from Page 1) 


upon which we depend because of the 
type of institution our government is 
must necessarily be political. Political 
leadership is always responsive to intel- 
ligent public sentiment. If the public 
sentiment of America is sound with ref- 
erences to policies to be pursued we can 
rely upon a responsiveness to the lead- 
ership of the country.” 


Reviews Investment Conditions 


Mr. Cleary said there were a number 
of questions of public nature in which 
agents and the company are interested 





M. J. CLEARY 


and he took up some of them. In dis- 
cussing the new municipal bankruptcy 
act he said that while the company is 
a reasonably large holder of such secur- 
ities no municipality in which the North- 
western Mutual has an investment has 
taken advantage of the municipal bank- 
ruptcy act. Since the beginning of the 
year the great majority of the municipal 
defaults which existed in the company’s 
portfolio at the beginning of the year 
have been cured and the new defaults 
have been substantially none. 

Taking up the subject of farm mort- 
gages which have’ been refinanced 
through the Federal land banks and Fed- 
eral Farm Credit Corporation the dis- 
counts which have been accrued in the 
Northwestern are less than three-twen- 
tieths of 1%. During the first six months 
of the present year the Northwestern 
sold 262 farms, which represents 11% of 
all the farms owned by the company at 
the beginning of the year. The sale price 
of these farms was more than 5% in 
excess of the asset value at which they 
appear in the company’s statements. 

“These are not shoestring sales,” said 
President Cleary. “In 133 cases more 
than 50% of the full sale price was paid 
to the company in cash or government 
guaranteed bonds.” 

The company’s rule in the sale of 
farms is that a first payment of not less 
than 25% of the sale price be made. 
Touching another vital subject, Mr. 
Cleary said that there is more or less 
query in the public mind as to the future 
interest situation as it relates to life 
insurance. 

“In that connection,” he said, “the life 
insurance company wi!l be confronted by 
exactly the same problem that confronts 
any other investor or institution which 
is seeking for the same quality in in- 
vestments that the life company seeks. 
The advantage which the life insurance 
company has over the individual investor 
is the fact that it has old investments 


made at the rate levels prevailing at the 
time of investment many times the an- 
nual volume that it is required to invest 
at prevailing rates. The policyholder, 
old or new, who pays money to the life 
company today is participating in the 
advantages which accrue from these old 
and higher interest rate investments. 
The lower investment level does not in 
any degree involve the safety of life 
insurance. The most that it can do if 
it persists is moderately to increase the 
cost to the policyholder.” 

Taking up the Frazier-Lemke Act, 
President Cleary said that the company 
had made efforts to prevent the passag« 
of the bill and later to have it vetoed 
“We believe that the bill is wrong in 
principle,” he said, “and will ultimately 
work to the detriment of the farm bor- 
rower and may severely curtail the credit 
which the farms of America must neces- 
sarily have. We do not believe that thi 
Frazier-Lemke Act will result even if 
sustained by the courts in any appreci- 
able loss to the Northwestern It does 
not displace the prior lien of a first mort- 
yage. All of our mortgages are first 
mortgages. The creditor most affected 
is the junior lien holder and the unse- 
cured creditor.” 


Preliminary Meeting Sunday 


On Sunday there was a preliminary 
mecting, E. H. Earley, Atkinson agency 
presiding. “Many people in my area 
already have their incomes boosted,” h« 
said. “The spark of hope is burning 
bright in the hearts of those who but a 
short time ago were downcast and that 
in itself is one of the sure signs of real 
recovery.” 

k. H. Pickford, Cedar Rapids, one of 
the prominent figures in the convention, 
said that the farm situation in that state 
is much improved. C. H. Young, Mil- 
waukee, secretary of the agents associa- 
tion, said the big registration at the con- 
vention was a yardstick of economic con 
ditions. “Everybody pays his own way, 
and you see the crowd that is here.” 
he said. F. R. Olsen, Minneapolis, said 
two-thirds of agencies had shown marked 
increase over the previous club year 

The afternoon session Monday with 
William Ray Chapman, assistant director 
of agencies, in charge, was devoted to 
a discussion of novel new sales promo- 


tion plan co-ordinating national adver- 
tising, direct mail and personal effort 
Cooperating with him as _ slides wer: 


shown was Phil A. Sherman, sales coun- 
sel of Corday, and Cleveland 
Company leaders were introduced to the 
convention by John J. Hayes, assistant 


Gross 


director of agencies \ new trustee, 
Frank W. Smith, president, New York 
Edison, attended the convention 


Gov- 
ernor Kohler, also a new i 
here. 


Pickford and Hoene Made 


e s 

Presidents of Two Ass’ns 
R. H. Pickford, general agent for the 
Mutual at 
was elected president of the 
of Agents of the company and A. ( 
Hoene, general agent of Duluth was 
elected president of the General Agents 
\ssociation. 


trustee, 1s ni 


Northwestern Cedar Rapids 


\ssociation 


PORTRAIT OF PRESIDENT 

\t the banquet on Tuesday evening 
which was presided over by Edmund 
Fitzgerald, vice-president of the com- 
pany, a portrait of President Cleary was 
presented to him. It will be hung in th: 
board of trustees room. The _ portrait 
was painted by C. W. Zwaan, Dutch a1 
tist. 


Former Governor Kohler attended the 


annual banquet Tuesday evening of the 
Northwestern Mutual Life at Milwaukee 
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L. Montgomery— 


of Advice and Opini 














Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 


on. Where Do I Fall Down? 


| Why Do I Not Get Results I Feel I Am Entitled To? 


Copyright 1934 L. L. Montgomery 


A Proper 


Life Insurance Salesman: 
“I always suggest to my clients, Mr. P 


Perspective 


rospective Client, that they consider income 


rather than capital account in the distribution of the arrangements made through life 
insurance companies to take care of their families. Here I see that the proceeds 


cf your policies are made payable to your 
resolve this into income account you wil 
measure up to the standards of living you 


this way you will get a better sense of perspective of the difficulty your 


have to face without your support. All 
are being set up as mcome. It is the ¢ 


Expression 


Paderewski says: “Music is the only art 
that actually lives. Her elements, vibra- 
tion, palpitation are the elements of life 
itself. Wherever life is she is also, 
stealthy, inaudible, unrecognized, yet 
mighty. She is mingled with the flow 
of rushing waters, with the breath of the 
wind, with the murmur of the forest; she 
lives in the earth’s 


wife as capital account. Now if you will 

1 see how far it will go and how it will 
have accustomed your family to have. In 
family would 
modern agreements through life insurance 
mly safe way.” 


and Feeling 


message cf life and of life more abund- 
antly. It is the great antidote against 
the threat of insecurity and fear. It 
speaks of hope and of courage, of vision 
and of understanding, not of things as 
they are but of things as they might be, 

of things as they ought to be. 
Every word that a master life insur- 
ance salesman says 





seismic heavings, 
in the mighty mo- 
tion of the planets, 
in the hidden con-_ | 
flict of inflexible | 
atoms; she is in all | 
the lights, in all the 


Changing 


colors that dazzle 
or soothe our eyes; 
she is in the blood 
of our arteries, in 
every pain, passion 
or ecstasy that 
shakes our hearts. | 
She is everywhere, 

soaring beyond and 

above the range of human speech unto 
unearthly spheres of divine emotion.” 

So nothing in music should be played 
ey, not even the scales. A musi- 
cal idea should be played in no other way 
than musically. Whatever the mood of 
the musician he conveys it to us in tone- 


law of averages. 
vestment portfolios 


| They are in a tru 


poetry. He expresses his desires, hopes 
fears and loves. He speaks to us without 
words. 


It is in the same way that the master 
painter carries to us his thoughts, feelings 
and ideas, also without words. The paint- 
ing we see is the work of a man of mind 
—it is far beyond its physical expression 
of canvas and frame and color. It stimu- 
lates and impresses us in an indescribable 
way; we can carry the effect in our mind’s 
eye to be remembered and felt long after 
the picture has been seen. There is noth- 
ing mechanical in the work of the great 
painter. There is nothing mechanical in 
the work of the great composer of music. 
3oth musician and painter feel strongly 
and express themselves as they feel. 

The interpretation of life insurance can 
have nothing mechanical about it if it 

is to measure up to its objective as a 


Selling Thought for the Week 


conditions 
longer wise to place faith in any one 
form of investment security. 
for oneself and for those whom we 
protect lies in diversification and the 
That is why the in- 


surance companies have weathered every to be 
| storm and stress of our economic life. 


should have back 
of it the same feel- 
ing tones as in mu- 
sic, in painting and 
in poetry. It should 
swing with the 
rhythm of life, pul- 
sating and eager, 
me with the gathering 
of the great life in- of the multitudes 
blessed with 
freedom, with joy 
e sense co-operative and with love, to 


make it no 


Safety 





| management investment trusts. go their way un- 


$$} afraid, to let life 
live, to dance with 
the spirit of life, to sing like the birds 
and little children, to come out of the 
shadow into the full light of the sun. 

How few of us really know how to live. 
How tew are the leaders able to carry 
this message of life and life more abund- 
ant. How they are needed today as never 
before. How few of us can bring the 
understanding of what is to be found in 
the scft whisper of the wind and _ the 
gentle stirring of the leaves, in the great 
open spaces, the mountain peaks, the stars 
overhead, the moon, the sense of peace by 
the still waters, out in the silence where 
men can think. 

Life insurance salesmen who are master 
interpreters have within them something 
of the musician, something of the painter, 
something of the poet. They know that 
their work is one of the highest forms 
of social service. They have to preach 
its gospel and practice what they preach. 
What they say, they say with feeling. 
Their message reaches the hearts of men 
like that of the musician, the painter and 
the poet, playing upon the finer of the 
human emotions, leading men onward and 
upward to higher and better things. 


Above All, Action 


a. & €.: 

It is my opinion that you are studying 
too much. There is danger in too much 
reflection. Life insurance selling is, above 
all, action, and every minute you are not 
in court pleading before the bar of better 
things for your prospective clients is so 
much time taken out of production. 

Of course, you must have time for plan- 
ning—that should not take more than half 
an hour in the evening. Your day’s work 
ahead should be in your mind like moving 
pictures. You should visualize every pros- 


pective client and see yourself calling upon 


him and hear yourself delivering your 
message. You should know and believe 
that you are going to put him in a 
stronger position because of what you say 
to him. The application, check and medi- 
cal examination will follow as a natural 
consequence. 

Look upon your selling as co-operating 
with your fellow-men and you will avoid 
sales resistance. The ideas you do not 
use represent so much lumber in your 
mental attic. Go out and preach. Cash 
in on the ideas you already have. From 
what you tell me they will be good for 
many years to come. 
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ARE YOU ANXIOUS TO ADVANCE ?———~ 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


| 


ORDINARY 


JERSEY CITY, N. J. 


GROUP 














Active co-operation between the field and Home 


Office helps salesmen of THE LINCOLN NATIONAL 


LIFE INSURANCE COMPANY of Fort Wayne, h. 


diana, to greater efficiency in their work. National advertising 


promotion, direct mail, personalized local advertising, briefing 


service, sales plans, education for new men feature this eo 


operation. * % 





ED MAYS MUST VACATE 


President of Continental Life Agrees to 
Leave Penthouse; O’Malley 
Dismisses Suit 

3ecause of his alleged failure to pay 
the $1,000 a month rent since January 
1, 1933, Ed Mays, president of the Con- 
tinental Life of St. Louis, must get out 
of his palatial penthouse — nt atop 
the 23-story Continental Life Building 
in that city. Justice of the peace Fred 
W. Lampert so ruled on July 17 in act- 
ing on an eviction suit brought by R. 
Emmet O’Malley, state superintendent 
of insurance. When the suit was filed 
against him Mr. Mays stated that the 
Continental Life owed him more than he 
was indebted to the company. Execu- 
tion on the order was stayed by Justice 
Lampert until July 24. 

Mr. Mays consented to leave the 
apartment and moved out on July 24. In 
consideration of his decision k. Emmet 
O'Malley, state superintendent of insur- 
ance, who is in charge of the affairs of 
the Continental Life at present, agreed 
to cancel Mr. May’s lease on the apart- 
ment which still has about three years to 
run, and also agreed to dismiss a suit 
he had filed in the Circuit Court to at- 
tach the luxurious furnishings of the 
apartment to secure the company’s claim 
for $19,000 back rent. 

HEADS AGENCY TRAINING 

Norman T. Carson is now in charge 
of the training department for the Fidel- 
ity Mutual head office agency in Phila- 
delphia. He is a native of Philadelphia 
and was a student at the University of 

Pennsylvania and Temple University. He 
had practical insurance experience in the 
actuarial, claim and underwriting depart- 
ments of the Penn Mutual Life, which 
he entered in 1929. - 

COMPLETES 500 WEEKS 

Winthrop S. Judkins, agent for the 
State Mutual in Lowell, Mass., has just 
completed 500 weeks of consecutive pro- 
duction. Mr. Judkins joined- the State 
Mutual in 1922. 





WOODWARD, RYAN, SHARP, 
DAVIS & HEZLETT 


Consulting Actuaries 


Jonathan G. Sharp, 

Evelyn M. Davis, 

Edward H. Hezlett, 

Partners 

W. Harold Bittel, 

Robert S. Hull, 

John Y. Ruddock, 
Associates 








Ninety John Street, New York, N.Y. 





GLOBE ASSOCIATES BUY CO. 


Postal Union of Hollywood Will & 
Nucleus of New Organization; San 
Francisco Backers 


Associates of Si 


Insurance 
Francisco have purchased the Post 
Union Life of Hollywood. Globe Inswr 
ance Associates is a holding corporatit 
which was formed last year for the pur 
pose of organizing a legal reserve li 
Francis¢ 


Globe 


company in San 
2 ? , . 
Some time ago the group organized ! 
Globe Life, which was prepared to app! 
to the California Insurance Departme! 
for a license when the holding compa! 
was offered the opportunity to purcha 
the Postal Union Life. 

Funds that were to have financed * 
Globe Life will be invested in the yt 
tal Union, and the name will likely ? 
changed to Globe. The home office ¥ 
remain in Hollywood. 

The Postal Union was organized las 
fall by R. N. Stevenson, vice- -preside! 
of the Pacific States Life, to reinst 
the latter’s California business at ue 
time it discontinued operations on ™ 
Pacific Coast. Mr. Stevenson has 0 
executive vice-president and will contin! 
in a field capacity. 
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“GUIDE 


Salmon Tower Building - 11 West 42nd Street, New York City 















TO COMMISSIONS” 


THIS new sales aid has been devised for producers who 


desire to increase the amount of their life insurance 
commissions. It is a ready-reference guide con- 
taining many sales-producing suggestions on 
Retirement Income Educational Funds, Graded 
Premium Ordinary Life, Family Income, Readjustment 
Income, and Annuities. 


THESE sales helps are available as a monthly 
service of this agency. Producers desiring one of 
these Guides for their office, or who would 
like further information about Connecticut 
Mutual Service are invited to phone, write or see 


WILLARD REGAN 


General Agent 
The Connecticut Mutual Life Insurance Company 


PE 6-2470 
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Great Fortune Story 
About Metropolitan 


TO EXECUTIVES 








TRIBUTE 





Says Their Leadership Makes Such a 
Company Foolproof; Lapses and 
Surrenders Fall Off 





The most illuminating, interesting and 
best written story about a life insurance 
company that ever appeared in a maga- 
zine is the story of the Metropolitan 
Life in the August issue of Fortune. 

In the headline the statement is made 
that for every working day in 1933 the 
company paid out $1,896,000; invested 
$848,000; and wrote or revived 19,900 poli- 
cies, totaling $10,500,000 of insurance. 
Among the photographs taken by For- 
tune for the issue are those of Freder- 
ick H. Ecker, president; Leroy A. Lin- 
coln, vice-president; Captain J. H. Jones, . 
-star Group salesman; Star Industrial 
salesman Pollak, head Industrial Actu- 
ary Raymond V. Carpenter; Chief Claim 
Officer Edward O. Wieters, Radio Chief 
Sagley. 

The story emphasizes the safety of 
the Metropolitan Life; tells how and 
why it maintained its strength and great 
financial resources in the troublesome 
four years which have just gone by; and 
concludes by saying: 

“From the foregoing it would seem 
that unless our whole civilization goes 
to smithereens the Metropolitan is prac- 
tically foolproof. The men of the Met- 
ropolitan quite apparently think so them- 
selves. They are not blatant about it. 
They have been bred to a quiet accept- 
ance of their own power. And the de- 
pression hasn’t shaken their faith. New 
business in the first quarter of 1934 was 
up to 10% over that of 1933. Lapses 
and surrenders have fallen off 17.5% for 
Ordinary and 30% for Industrial and pol- 
icy loan applications are down to 1931 
level. 

Has Not Discharged an Employe Be- 
cause of Depression 


“The company can face the unemploy- 
ment specter with the satisfied reflection 
that it has never fired a person because 
of the depression, and, has, in fact, hired 
2,600 new workers to handle its increased 
transactions. The company hates to think 
of a wild inflation. But the very exist- 
ence of so much life insurance in the 
U. S. of such tremendous insurance com- 
pany assets, representing nationwide in- 
vestments, acts as a stabilizing factor 
against both wild deflation, on the one 
hand, and wild inflation on the other. 
The Metropolitan has a more realistic 
fear that the Government may monkey 
too disturbingly with the earning power 
of the public utilities.” 

In discussing such social problems as 
unemployment Fortune says the Metro- 
politan’s position is that unemployment 
is not an insurable risk; that unemploy- 
ment is inevitably a problem for charity, 
public or private. In its concluding sen- 
tence Fortune says of Metropolitan Life 
officers : 

“From such utterly safe and utterly 
cautious men you can no more expect 
an adventurous leadership in social af- 
fairs than you could have from Calvin 
Coolidge himself.” 





CANADIAN SALES TOTALS 
The Life Insurance Sales Research 
Bureau reported total sales of newly 
paid-for Ordinary life in Canada and 
Newfoundland for the first half of the 
year amounted to $189,141,000. June sales 
from the reports received totaled $32,- 


277,000, which was divided among the 
provinces as follows: 

British Columbia ............. $ 2,133,000 
ONS ee 1,382,000 
Saskatchewan ..........c.ee00. 991,000 
OS Sore 1,758,000 
ND ee ee Fe 13,065,000 
SON ac ods cs abies thtenkca 10,712,000 
New Brunswick .............. 784,000 
ee ee 1,083,000 
Prince Edward Island........ 142,000 


Newfoundland ................ 


222,000 
































Hold Southern Conference 


Managers in the southern territory for 
the Metropolitan Life met in the mid- 


summer conference held at Sea Island, 
Georgia, last week. The business ses- 
sions at which papers were presented on 
prospecting, selling and agency manage- 
ment were held over several days. An 
interesting ceremony occurred when 
William C. Fletcher, secretary of the 
Metropolitan, presented James A. Smith- 
ies, superintendent of agencies in the 
southern territory, with the company 
medal for forty years of service. 

F. C. Remington, supervisor of south- 
ern territory with the home office, was 
also honored at the conference when 
the managers presented him with a radio. 
The managers learned last January that 
Mr. Remington plans to retire on Au- 
gust 3 and they invited him to the 
Georgia meeting. The gift came as a 
complete surprise to him. 

Representatives from the home office 
who attended the meeting besides Mr. 
Fletcher, Mr. Smithies and Mr. Reming- 
ton were E. A. Tomlinson, sales mana- 
ger of the group division; E. L. Church 
and W. H. Everiss, supervisors of south- 
ern territory, and A. W. Winterling, 
head of the audit division for the south- 
ern territory. 

The sales supervisors and instructors 
who presented papers on prospecting and 
selling were C. H. Jones, A. J. Sauter, 
H. F. Killen, A. C. Turbeville and A. W. 
Maegelin. Phases of management were 
discussed by J. M. Feagle, Staunton, Va.; 
R. F. Jacob, La Grange, Ga.; M. O. Cul- 
pepper, Gastonia, N. C., and D. S. Dor- 
man, Miami, Fla. 





FLEMING MADE SUPERVISOR 


W. A. Laird, manager of the Toronto 
Ordinary department of the London Life, 
has announced the appointment of T. H. 
N. Fleming as district supervisor. 


‘of William H. 


The New York Life has aitnounced to 
its agents that on August 1 it will with- 
draw policies on single premium accumu- 
lative retirement annuities, immediate an- 
nuities providing for instalment refund 
and immediate annuities providing for 
cash refund. Any applications on these 
forms received on or after August 1 will 
be declined. 





N. Y. MANAGERS’ MEETING 
Twenty-five leading general agents 
and managers who are members of the 
Life Managers Association of Greater 
New York met Monday at the Hardware 
Club. Edward W. Allen, Allen & 
Schmidt Agency, New England Mutual, 
president of the managers association, 
presided at the meeting at which was 
discussed the New York City tax on 
commissions as it might apply to life in- 

surance general agents and managers. 


HOTCHKISS’ DAUGHTER DEAD 
Mrs. John S. Breckinridge, a daughter 
Hotchkiss, former New 
York Superintendent of Insurance, died 
a few days ago after a period of sick- 
ness. She is survived by her husband, 
who is in the Hotchkiss law offices at 
150 William Street, New York; three 
children and her sister, Mrs. Richard H. 
Longmaid. Much sympathy is expressed 
to the Hotchkiss and Breckinridge fami- 
lies in their bereavement. 

WOMAN AGENT WINS PRIZE 

Mrs. Aljean S. Mendel, agent for the 
State Mutual in Louisville has been 
awarded the prize offered by the com- 
pany for 52 wecks of consecutive pro- 
duction. Mrs. Mendel has been with the 
company six years. 


GOES WITH GUARANTY LIFE 

Robert Ginsburg, who was formerly 
with the Ohio State Life, has joined the 
Guaranty Life of Iowa with offices in 
the Landreth Building in St. Louis, Mo. 
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50 UNION SQUARE 


Fine Field Record for First Half of 1934 


¢ Guardian business during the first half of 1934 exceeded that 
during the same period of 1933 by 46% in volume. 


The June, 1934 increase represented The Guardian Life 
field’s eighth consecutive monthly gain .. . the 11th increase 
in the 12 months of the Club Year, which ended June 30th, 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Established 1860 


GUARDIAN LIFE 








Business in June, 1934 exceeded that for. June, 1933 by 
72% in volume, and was the biggest monthly total since 








NEW YORK CITY 
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“So many men change their minds 
when the time, which they have set 
years before, arrives for them to 
retire.” 


“Yes, I know, but we have a prac: 
tical set-up for them in our Adjust: 
able Retirement Income Plan.” 


The Continental American meets 
the retirement income problem 
with an adjustable policy that pro- 
vides either Income, Cash or Pro- 
tection, permitting the policyholder 
to choose what he wants when he 
wants it. 

Progressiveness of Contracts has 
always been characteristic of this 
Company. 





Wilmington--Delaware 
FOR AGENCY MATTERS ADDRESS 
D. E. JONES, Vice-President 
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REJOINS STEVENSON 


JENSEN 


To Handle Specialized Estate Planning 
Service for John A. Stevenson 
Agency of Penn Mutual 
rejoined the 





James ©. Jensen has 


john A. Stevenson Agency of the Penn 
\utual Life in Philadelphia to engage 
in a specialized estate planning service. 
\lr. Jensen went with the Stevenson 
\eency in 1929 to take charge of its up- 
town unit where he built up its produc- 
tion to $4,000,000 the second year. He 
had previously been with the Aetna 
Life in Philadelphia for some years as 
assistant general agent. In 1931 he took 
4 general agency for the Fidelity Mutual 
in Philadelphia, but has resigned this to 
resume his special work with the Steven- 
son Agency. Mr. Jensen has been active 
in the Philadelphia Life Underwriters 
\ssociation and has been chairman of 
some of its committees. 


GRAND RAPIDS MEETING 

\ pproximately sixty agents attended 
the mid-year mecting of the Grand Rap- 
ids Agency of the Mutual Benefit Life 
held in the Kent Country Club in Grand 
Rapids. Oliver Thurman, vice-president 
and superintendent of agencies, and John 
S. Thompson, vice-president and mathe- 
matician, were present from the home 
ofice in Newark, N. J. Others in at- 
tendance included Force Dennis, general 
agent at Louisville, Ky.; A. S. Ingersoll, 
assistant general agent, Chicago; and 
Frances Gore, secretary of the Chicago 
\gency. 

OPENS UP NORTH CAROLINA 
Recently licensed to write insurance in 
North Carolina, the Ohio State Life has 
begun the organization of a staff for that 
territory with Cecil Wilson of Winston- 
Salem as Eastern supervisor. The gen- 
eral agents appointed are Thomas C. 
Keaton, Jr., Winston-Salem; B. B. 
Knight, Roxboro; Robert W. Henderson, 
\sheville, and E. L. Morgan, Southern 
Pines. 





“Life & Casualty Favored 
For Peoria Reinsurance 


Charles V. O’Hern, receiver for the 
old Peoria Life, announced himself in 
favor of the Life & Casualty Co. of 
Chicago offcr to reinsure the Peoria, 
considering that to be the best that 
had been submitted. The bid by the 
new owners of the Abraham Lincoln 
Life was not made until late, although 
an attempt was made to make the bid 
before the company had been bought. 
The contracts submitted by the Life 
& Casualty and by the Abraham Lin- 
coln were similar in many details, and 
contain in general the same provi- 
sions. 














Philadelphia Plans Curb 
On All Part Time Agents 


Following the example of the Balti- 
more Association the Philadelphia Asso- 
ciation of Life Underwriters is consider- 
ing a double drive against the part-time 
agent and the agent whose production is 
so small that he does not belong in the 
business. Through this effort the Phila- 
delphia Association hopes to reserve the 
field for the men equipped to serve the 
public. 

The 


association is contemplating a 


ballot to eliminate the part-timer. The 
action as a result of the vote will be 
advertised in the newspapers as was 


done in Baltimore. However, the officers 
of the association feel that this step 
should originate with the Managers As- 
sociation and they will therefore bring 
the matter up with a request for imme- 
diate action before the first meeting of 
the managers in the Fall. 

In order to clear the business of the 
so-called agents who write only a few 
applications a year, the association is 
seriously considering writing the various 
companies and having them agree to 
climinate each year those agents who do 
not produce an agreed-upon minimum 
number of cases. 


Abraham Lincoln Life 
Bought in Kansas City 


PROPOSAL TO ‘REINSURE PEORIA 


But O’Hern Announces Proposition of 
Life & Casualty Is Officially Rec- 


ommended as Best 


Co-incident with the purchase of the 
Abraham Lincoln Life of Springfield by 
a Kansas City group headed by Charles 
Z. German and Charles W. German, an- 
nouncement was made by the group that 
they intend to make a bid for the re- 
insurance of the old Peoria Life. 

However, Charles V. O’Hern, receiver 
of the Peoria, announced that he offi- 
cially favored the proposition of the Life 
& Casualty Co. of Chicago and intended 
to recommend that proposition to the 
court on Thursday of this weck. 

One of the chief reasons for favoring 
the Life & Casualty Co. offer was that 
the company offers to move its home 
office from Chicago to Peoria, adopt the 
name of the Peoria Life and use the 
former home office of that company. A 
lien against the old Peoria’s business is 
provided in the suggested contract and 
the company would take over the old 
Pecria insurance without profit to itself. 
This contract has received the approval 
of Illinois Insurance Director Palmer and 
William M. Corcoran, consulting actuary 
for the receiver. M. A. Kern is pres- 
ident of the Life & Casualty. 

Lawyer to Head Abraham Lincoln 

Charles Z. German, who is a member 
of the law firm of German and German 
of Kansas City, becomes president of the 
Abraham Lincoln; his father, Charles W. 
German, becomes vice-president and 
general counsel; George W. German, sec- 
retary; U. S. G. Peabody, secretary and 
treasurer of the Nelson Mortgage Co. 
of Kansas City, a director, and Henry 
C. Bonfig, vice-president and sales man- 
ager of the Grunow Corporation of Chi- 
cago, director. 

G. B. Hill has retired as president; 
* M. Feffer, as vice-president and 


agency director; O. F. Davis, as assistant 
agency director, and Dr. J. R. Neal, as 
secretary and medical director. These 
men were the principal stockholders, but 
the latter two will continue with the new 
organization, while the first two are 
leaving the life’ insurance business. 

An_ interesting development was the 
revelation that these men now have con- 
trol of the large Abraham Lincoln Hotel 
in Springfield as a result of the deal. 

They formerly held the hotel’s common 
stock amounting to $725,000, while the 
life company held $410,000 of the hotel’s 
preferred stock. This latter went to the 
four men as part payment of their life 


company holdings, which gives them con- 


trol of the hotel and removes it from 
the life company’s holdings. The new 
backers intend to add additional capital 
to the life company and establish it so 
as to absorb other companies. 
Organized in 1916 

The Abraham Lincoln was organized 
in 1916 as the Mutual Life Insurance 
Company of Illinois and on June 18, 
1919, it was reincorporated as a legal 
reserve company as the Mutual Life of 
Illinois; it absorbed the Marquette Life 
in 1923 and on December 31, 1926, adopt- 
ed its present name, and in 1931 it ab- 
sorbed the Springfield Life of Spring- 
field, Ill. The company has had a rapid 
growth and now has assets in excess of 
$13,400,000 and insurance in force ex- 
ceeding $68,000,000. It also has a large 
accident and health department. 

Dr. Neal to Remain 

Mr. Hill has been its directing head 
from the beginning. He will take a long 
vacation and then will reinterest himself 
in his other extensive holdings, while 
Mr. Feffer will remain in an advisory 
capacity for a limited time and then will 
Phoenix, Ariz., and will become 
associated with his father in a manufac- 
turing business. Mr. Neal is a past pres- 
ident of the Health & Accident Under- 
writers Conference and was the imme- 
diate past chairman of the medical sec- 
tion of the American Life Convention. 
He is one of the most popular men in 
the life and accident fields. 


vo to 





THE MANHATTAN LIFE INSURANCE COMPANY ©. 


654 Madison Avenue at 60th Street 
NEW YORK CITY 


Founded 1850 
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Provident Limits Its 
Single Premium Risks 


HOPES IT'S ONLY TEMPORARY 
Maximum Premium of $10,800 Set for 
Combination Single Premium Life-An- 
nuity; Maximum Annuity 500 Monthly 


Mutual Life announces 
limits it 
policies 


Provident 
reduction in the 
single premium 


The 
a substantial 
will accept on 
and annuities 
sent the company’s field 
part: 
present highly abnormal condi 
tion of the investment market makes it 
extremely difficult to obtain new invest- 
ments which yield a satisfactory rate of 
interest On account of this situation 
the life insurance companies are receiv- 
ing an undue amount of funds which are 
slaced with them on a single premium 
basis for purely investment reasons. This 
ereatly increases the investment prob- 
lems of the companies and it has become 
apparent that in fairness to the existing 
roup of policyholders som~* restrictions 
should be imposed on new business con- 
taining a larze investment element. Ac- 


The notice 
roree reads in 


“The 


cordingly the following rules are = an- 
nounced, effective July 10, 1934, to con- 
tinue until further notice: 

“Single premium insurance without 
medical examination will be issued in 


conjunction with single premium life an- 
nuitics for a maximum premium of $10,- 
800 for the combination on any one life. 
“The limits for single premium insur- 
ance policies will be one-half of the usual 
limits 
“Single premium annuity contracts will 
be limited in amount to a maximum an- 
nuity payment of $500 monthly or its 
equivalent, and the single premium re- 
tirement life income contract will not 
be issued for a single premium of more 
than $10,000 on any one life. 
“Premiums may not be prepaid b 
yond ten years in advance of the date 
f discounting The maximum amount 
receivable in discount of premium on any 
viven policy or group of policies issued 
on the same examination will be $5,000 
“We sincerely hope that conditions in 
market will change so 
may be modified 


the investment 
that these restrictions 
in due course.” 


Allen & Schmidt Shows 41% 
Gain for First Half of 1934 


For the first half of 1934 the Allen & 
Schmidt agency, New England Mutual 
Life in New York, paid for $3,732,000, 
exclusive of annuities, an increase of 41% 
over the same period of 1933. Its per- 
centage of increase in annuity business 
was even greater Brokerage business 


showed more than 20% gain. Harold F. 
Moore is manager of that department. 
The leading producer of the agency 


for the year to date is Bertram A. 
O’Keefe, who has been a consistently 
large writer for many years. Full time 

ents now number thirty-four, an in- 


crease for the year, one of the newcom- 
rs bemg Philip F. Broughton, well- 
known million dollar producer in New 
York 

This Allen & Schmidt production re- 


port indicates that it has shared in the 


healthy progress this year of the New 
Eneland Mutual Life, whose six months’ 
showin f $74,934,957 of new paid-for 
life insurance was a 32% gain over the 
same period of 1933. The home office 
points to this showing as the largest half 


year business both in number of applica- 
tions received and in new insurance that 
it has ever had for a six months’ period 
in its ninety years of business life. 


CROWN ENTERS ENGLAND 
The Crown Life of Toronto has opened 
an office in the Norway House, London, 
England, for the purpose of servicing 
British policyholders and also for new 
business. R. J. Findlay is manager of 
the new office 


= 





A. G. Correll General 
Agent in Brooklyn 


FOR NEW ENGLAND MUTUAL 


Has Had Successful Career as Producer 
and Organizer; Recently in Charge 
of Brooklyn Branch Agency 


The New England Mutual has ap- 
pointed Alfred G. Correll as general 
agent for Brooklyn succeeding Samuel 
\. Boyd, resigned. The offices of the 





A. G. CORRELL 


agency will remain at 16 Court Street. 
Mr. Correll was born in Brooklyn in 
1894. For the past fourteen years he 
has been engaged in life insurance, un- 
der General Agents L. A. Cerf and Beers 


and DeLong (later C. E. DeLong). In 
1929 he became assistant manager to C. 
Preston Dawson, now of the William H. 
Beers Agency of the New England Mu- 
tual 

He is one of the leading insurance 
men of Brooklyn and a large personal 
producer. The character of his sales- 
manship is shown by the fact that, in 
addition to managing the Brooklyn of- 
fice of the DeLong Agency, he has main- 
tained an average annual production, 
throughout the depression, of over half 
a million. 

Mr. Correll is married and has three 
children. His home is in Floral Park, 
where he is active in community and 
church work. He is a member of the 
executive committee of the New York 
State and National Federations of Men’s 
Bible Classes. 


Prudential To Erect Six 
New Apartment Buildings 


Edward I). Duffield of the 
Prudential announces that the company 


President 


has awarded building contracts for six 
more apariment buildings to be erected 
on the Newark block bounded by Spruce, 
Somerset and Barclay Streets and Wav- 
erly Avenue, which adjoins the Douglass 
Apartments previously erected by the 
company to furnish up to date modern 
homes for wage earners at moderate 
rentals. All of these contracts call for 
the employment of union labor at union 
wages. 





AUSTRALIAN COMPANIES MERGE 

Two Queensland insurance companies, 
the Equitable Assurance Company of 
Australia with a capital of £200,000, and 
the Queensland Probate have combined 
under the name of The Equitable & 
Probate. The capital of the Queensland 
Probate is £500,000 with £152,000 paid in. 





FANEUIL HALL—“The Cradle of Liberty” 


1742 


“In every great public exigency the people, 


with one accord, assemble together to take counsel within its 


hallowed precincts.” 


“Its long use for the purpose of public 
gatherings, still marks it as the center from which the voice of 


1934 


the people of Boston should proceed.” 
Faneuil Hall still stands, a landmark of 


old Boston, firmly established in the heart of new Boston, 
because its founders built wisely and built well. 


THE COLUMBIAN NATIONAL, 
was built wisely and built well. 


too, 
So well, that today it is a 


model of health, strength and vigor. 


A standard for endurance, security, and 
good faith, the COLUMBIAN NATIONAL LIFE continues 
as the pride of its organization, and a “CRADLE OF LIB- 
ERTY” for its policyholders. 


The COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 


A NEW ENGLAND INSTITUTION 





M. F. Kane Manager of 
Prudential in Boston 


OPENS SEPARATE OFFICE 





Former Manager of Life Department 
There for Johnson & Higgins to De. 
velop Full Time Organization 


Matthew F. Kane has been appointed 
manager of an Ordinary agency of the 
Prudential in Boston where he plans t 
move into larger quarters and develop 





MATTHEW F. 


KANE 


a full time organization in connection 
with the company’s brokerage business 
The new office is at the same address, 
31 Milk Street, and will be known as 
the Beacon Agency. 

Mr. Kane went to Boston on Janu- 
ary 1, 1930, to open the Johnson & Hig- 
gins Life Department in that city. Be- 
fore opening the Boston office Mr. Kane 
was assistant manager of the life depart- 
ment with the Johnson & Higgins agency 
in New York City. He began his insur- 
ance career with the Phoenix Mutual 
in Hartford. Later he was associated 
with the Travelers in Oregon and Hart- 
ford, Lincoln National in Fort Wayne, 
Ind., and Aetna Life in New York. He 
was also with the old Hart & Eubank 
agency in New York for several years 

During the past cight years Mr. Kane 
has specialized in brokerage work. The 
establishment of the new offices and the 
full time organization comes as a realiza- 
tion of a desire that he has had ever 
since he has been in Boston. 


UNION MUTUAL CHANGES 

A. Thomas Lehman Made Associate Ac- 

tuary and Comptroller; C. N. Cutter 

Assistant Agency Superintendent 

The Union Mutual Life of Portland, 
Me., has appointed A. Thomas Lehman, 
former actuary of the Detroit Life, as 
sistant actuary and comptroller of the 
company. Mr. Lehman was formerly 
actuary for the Indiana. Insurance De- 
partment and later actuary for the 
Standard Life of Pittsburgh. He will be 
associated in agency department activ- 
ties with Vice-President R. E. Irish. 

Charles N. Cutter, who has been in the 
agency department for the past two 
vears has been elected assistant supet 
intendent of agencies. 

Another appointment is that of Carle- 
ton G. Lane, who has been investment 
statistician. 





NEW OFFICE FOR LONDON LIFE 

The London Life of London, Ont., af- 
nounces the opening of a new industrial 
office at Rouyn, Quebec, to serve the 
Rouyn and Noranda districts. Superit- 
tendent J. Baird, formerly at Montreal, 
has been placed in charge of the new 
branch. 
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Survey Makes Study 
Of Insurance Buyers 


REFLECTS PRESENT TRENDS 





Lee N. Parker, President of American 
Service Bureau, Gives Results 
of Analysis 


A survey of insurance buyers made 
during June by the American Service 
Bureau of St. Louis, indicates that a 





gradual improvement in general business 
conditions has taken place in the past 
year. Lee N. Parker, president of the 
Bureau is sending copies of the survey 
to members of the American Life Con- 
yention and others interested. 

The report reveals that of the 10,164 
persons whose applications were an- 
alyzed in June 6,337 were new insurance 
buyers, 649 had other insurance in the 
company applied to, while 2,566 carried 
insurance in other companies. The aver- 
age application was for $1,858 and the 
average amount already carried $4,000. 

A tabulation in numbers of applica- 
tions according to employment shows the 
following figures all of which show an 
improvement in numbers over last June: 
manufacturing industries, 747; govern- 
ment employes, 444; building trades, 224; 
housewives, 1,053; farmers, 1,034; stu- 
dents, 945; automobile service and filling 
stations, 290; automobile sales agencies, 
100; public utility employes, 130, and in- 
surance agents, 192. 

A loss in number of applications was 
reported among teachers, oil producers 
and refiners, and railroad employes. Th« 
greatest drop was among the railroad 
employes which gave only 123 applica- 
tions this year as compared with 202 in 
June a year ago and 129 in December. 

While the average size of new policies 
applied for included among the 10,164 
applications studied in June is somewhat 
lower than either the average in the 
survey a year ago or six months ago, this 
is largely due to the smaller number of 
large policies among the executive 
classes. It is significant that the com- 
panies that had the highest number of 
former policyholders among their appli- 
cants for new insurance this June, also 
showed a higher average application. 





ASHLAND ASSOCIATION OFFICERS 
_The Association of Life Underwriters 
in Ashland, Ky., installed new officers 
and made committee appointments at a 
luncheon meeting of the association held 
in the Ventura Hotel in Ashland. The 
new officers are William H. Arthur, pres- 
ident; Harry O. Lockhart, vice-president, 
and Varne Tate, secretary-treasurer. 


Guardian Meeting 


(Continued from Page 4) 


fhcers and managers at which plans for 
the new club year, the: seventy-fifth in 
Guardian Life history, were discussed. 


CWP and Lives Awards 


At the convention were eleven new 
Guardian managers attending their first 
convention and five Guardian agents at- 
tending for the first time in their new 
Status as managers. Forty-seven new 
members of the field force met with the 
Leaders Club for the first time. 

Leaders in consecutive weekly produc- 
tion and number of lives were announced 
and were awarded prizes. Jacob and R. 
Kriss, both of Cleveland, have had 
nore than twelve years of consecutive 
Weekly production. _R. G. Flamm has had 
Close to ten years. 

— prego paid for more than 100 
in an - club year: Glenn Isgrig paid 

“, Wi lives, Jacob Grob paid for 154 
and C, Pp. Ballew, 124. 

, <6 rages m plaques were awarded to 

Brooklyn hin Doremus Agency, the 

and Wash; exander Agency, Cincinnati 
shington agencies. 
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that comes to life 
on the page ... 





“Don’t risk it, Ed. You see, | had put off getting enough life insurance 
—waiting for better times. Then this illness . . . and now perhaps 
! can’t get it!” 


“That’s all right, Joe. You'll be as good as new before long.” (To him- 
self) “This is a lesson to me. I’m not going to wait any longer to inves- 
tigate the Union Central’s Economic Adjustment Plan. They say with 
that plan a man doesn’t have to wait for better times to secure adequate 


protection for his family.” 


Look at this photograph again. It is 
the type of picture that appears in 
Union Central national advertising to 
tell families, in human terms, about 
an insurance plan that will give them 
“full protection at once even on a re- 


duced income.”’ 


To the reader of The Saturday 


Evening Post, Time, or Collier’s, pic- 


THE UNION CENTRAL LIFE 


Insurance Company 


CINCINNATI 


tures like this one come to life right 
on the page. These are real people 
(just like his own family) with real 
problems (just like his own). 


So it’s perfectly natural that the 
reader should say to himself, “I like 


> Men in 


that company. It’s human.’ 
the field say that it’s half the battle to 
find the prospect in that frame of 


mind on the first call! 
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Early Days 


Told in 


Henry B. Hyde, founder of the Equit- 
able Life Assurance Society, which cele- 
brated its seventy-fifth anniversary this 
week, was only twenty-five years old 
when he launched the Society. William 
Alexander, secretary of the Society, has 
prepared a brief history of its three- 
quarters of a century, which is full of 
interesting incidents and_ personalities 
The Alexander family figured prominent- 
ly in the affairs of the Society from the 
very beginning. It furnished the first 
president, a distinguished jurist and pub- 
lic figure of his time, and also the third 
president succeeding Mr. Hyde at his 
death. The third president was an older 
brother of Secretary Alexander who has 
been with the Society for sixty-five years. 

When but a youth Henry B. Hyde 
came to New York from his home at 
Catskill on the Hudson in 1850 and in 
1852 secured a position with the Mutual 
Life, then the largest company in the 
country. In the spring of 1859 Mr. Hyde, 
whose keen mentality had acquired an 
expert knowledge of the life insurance 
business in a few years, went to the then 
president of the company and announced 
that he was going to organize a new life 
insurance company. He was then cash- 
ier of the company. 

Met Obstacles at Start 

It was Saturday evening when he in- 
terviewed the president. Much to young 
Hyde’s surprise the president, a stern, 
severe type of man, entirely disapproved 
of the young man’s plan and stated that 
any one contemplating the organization 
of another life insurance company could 
not retain their position with it. Recall- 
ing the incident on a later occasion, Mr. 
Hyde said, “I asked him how soon my 
1esignation could be accepted, to which 
he replied that I might resign at once. 
This action, which was equivalent to a 
dismissal, was wholly unexpected by me.” 
Young Hyde had figured on getting the 
co-operation and advice of his superiors 
in his new venture, but the opposition 
seemed only to stimulate him to hercu- 
lean efforts to put over the project. 

When he came to New York he affili- 
ated with the Fifth Avenue Presbyterian 
Church, of which the Rev. James W. 
Alexander, D.D., was pastor, and he got 
io know the different members of the 
Alexander family, among them William 
C. Alexander, a lawyer of prominence, 
who became the first president of the 
Society and was of immense assistance 
to Hyde in interesting a number of prom- 
inent business and professional men in 
the new company. Another: brother, 
Henry M. Alexander, was senior partner 
of the law firm of Alexander & Green, 
which firm still handles the Society’s 
legal matters. 

Having secured the necessary backing, 
young Hyde rented one room in the rear 
of the second story of 98 Broadway 
The following Monday morning a sign 
about thirty feet in length with the in- 
scription “The Equitable Life Assurance 
Societ f the United States,” was placed 
directly above the smaller sign of the 
Mutual, which company at that time oc- 
cupied the first floor of the same build- 
ing. For a brief time a certain amount 
of rivalry existed between the two or- 
ganizations, but there was plenty of room 
for a new life insurance company and 
this feeling soon passed off. 


Hyde Did All Work Himself 
Mr. Hyde started as vice-president of 
the company, but he also did everything 
else in connection with the work, for it 
was not until a year later that the first 
cierk was hired and the second clerk 
not until the following year. The officers 


of Equitable Society 
istory of its 75 Years 





WILLIAM ALEXANDER 


all served for mereiy nominal salaries 
and most of them, such as the actuary 
and physician, were paid only for actual 
services. 

The Society started with two agents, 
one in New York and one in Boston. 
The latter was Mr. Hyde’s father, Henry 
H. Hyde, a prominent insurance man in 
his time who contributed a substantial 
amount of insurance to the Equitable 
annually for a number of years. In the 
beginning most of the insurance was 
obtained in New York, Boston and Phila- 
delphia, but the agency force grew rap- 
idly. 

It was a practice of the time to take 
a policyholder’s note for a good part of 
each premium, but the Equitable Society 
from the beginning was conducted on 
the purely mutual and all cash basis. 

At the end of the first year of opera- 
tions President Alexander was able to 
report to the directors that the company 
had issued 412 policies involving a risk 
of $1,500,000 and no loss had been sus- 
tained. 

When the Society was five vears old 
it was confronted with its first serious 
difficulties. Up to that time the British 
and American companies had paid divi- 
dends to policyholders at five-year inter- 
vals. When the Equitable was five years 
old it paid its first dividend. Just at 
that time another company announced 
that it would pay dividends annually. In 
order to pay its first quinquennial divi- 
dend the Society had pretty well drained 
its coffers and the actual surplus remain- 
ing was small. It was a period of anxiety 
but on the turn of another year, be- 
cause of the great economy practiced, 
sufficient additional surplus and annual 
dividends were paid the next year. 

Commenting on some of the early prac- 
tices which are in striking contrast to 
insurance practice of today, Secretary 
\lexander in his review of those times 
says, “In the early days the Equitable’s 
most serious difficulties were in connec- 
tion with the evils that had crept into 
the general system under which the life 
insurance business was conducted. How- 
ever, one of the motives for organizing 
the Equitable had been to aid in rectify- 
ing these evils. But when they were 
issailed it was seen that the task would 
be a hard one; for there were innumer- 
able flaws in the general practice of all 
tlle companies. 


Some of Early Conditions and Practices 


“The insurance contract was rigid and 
severe. Policvholders were bound by ex- 
acting restrictions. They could not visit 
those parts of the United States lying 
west of the one-hundredth degree of 
West longitude, or (during the summer 
months) those parts lying south of the 
southern boundaries of Virginia and 
Kentucky. No voyage ‘on the high seas’ 


could be taken without written sanction 
Long lists of employments were prohib- 
ited. 

“If at that time the insuranee contract 
was not longer than a modern policy it 
was because it contained none of the 
special ‘benefits’ and ‘options’ which the 
insuring public demand as a matter of 
course today. No surrender values were 
allowed and no claim was paid until sixty 
or ninety days after receipt of ‘satisfac- 
tory proofs of death.’ In many instances 
settlements were delayed for many 
months—sometimes for years. 

“Certain agents of some of the compa- 
nies were intelligent and efficient, but 
the majority were untrained and were 
not competent to give expert advice to 
their customers. The result was that 
they found it hard to win the confidence 
of the public. 

“The people were indifferent about life 
insurance and were ignorant of its mer- 
its. Most women, from superstition or 
prejudice, opposed it. Individual clergy- 
men advocated it but many condemned 
it on the ground that those who sought 
its protection were ‘flying in the face 
of Providence.’ 

Rights of Policyholders 

“Just here an important point must be 
cmphasized. The leading companies 
transacted the business with such equity 
and discretion as the conditions then 
prevailing permitted, but they were 
blamed for the practices of the compa- 
nies that were injudiciously managed. 
Thus the prudently conducted companies, 
including the Equitable, were injured and 
suffered greatly. 

“Today it is universally admitted that 
policyholders are entitled to full protec- 
tion and fair dealing as a matter of right 

not merely as a matter of grace. This 
was not generally recognized at that 
time. 

“Frequently when a company drifted 
into a dispute with a claimant, the case 
was taken to the courts, and if the com- 
pany suffered defeat its lawyer was apt 
to advise the introduction of a new clause 
in the policy for the future protection 
of the corporation. Thus the _ policy- 
contract became overburdened with re- 
strictive clauses. ‘Don’t insure!’ cried the 
alarmist. ‘If you do your widow will 
inherit a lawsuit instead of a legacy.’ 

“Some of the companies took advan- 
tage of very technical points. The in- 
sured was compelled to ‘warrant’ the 
statements made by him as true in all 
respects, and he was forced to agree 
that any inaccuracy or omission, or any 
failure on his part to live up to the pro- 
visions of the contract, should thereupon 
render the policy null and void. 

“The courts were compelled to inter- 
pret these contracts literally. In one 
case where the insured died after pay- 





THE LUSTGARTEN BOYS 


Alfred and Edgar Lustgarten, sons of 
Samuel Lustgarten, agency manager for 
the Equitable Society in Chicago, fur- 
nished a musical interlude at the lunch- 
eon on Wednesday in connection with 
the anniversary conference. One plays 
the violin and the other the 'cello. They 
have both studied under masters of those 
instruments and they received a great 
ovation from the conference. 

HISTORICAL MUSEUM 

\n interesting museum of historical 
documents has been established on the 
eighteenth floor of the Equitable Society 
home office and was visited this week 
by the 1,800 delegates to the 75th anni- 
versary conference. 


ing premiums for many years, the com. 
pany refused to pay. Suit was brought 
and the judge instructed the jury to find 
for the corporation, and in commenting 
on his ruling said: . 

“This is a contract, and the courts 
are forced to enforce it, although to the 
mind of the court it does seem hard tha 
after a man has paid premiums and ¢. 
cured what he supposed to be a compe. 
tency for his family after his death, they 
should be deprived of it.’ — 

“Another claim was contested by a cer. 
tain company on the ground that the in- 
sured in answering the question whether 
married or single had answered ‘single 
when he should have said ‘married, and 
in another case a claim was disputed be. 
cause the insured had eaten cherries 
swallowed the pits, and died in conse. 
quence of his indiseretion. 

“One of the most pernicious evils that 
had crept into the business was the prac. 
tice, introduced by certain companies, of 
sending so-called ‘adjusters’ into the field 
to buy up the policies on impaired, lives 
or to force compromise settlements with 
beneficiaries. And these adjusters were 
paid a percentage of the money thus ex- 
torted. The breach between such com. 
panies and their policyholders grew 
wider, and the fair fame of life insyr- 
ance was threatened.” 


New England Mutual Holds 
Centennial April 1, 1935 


George Willard Smith, president of the 
New England Mutual Life, has an- 
nounced that on the one hundredth anni- 
versary of the granting of the company’s 
charter by the Commonwealth of Massa- 
chusetts which occurs April 1, 1935, a 
centennial dinner will be held at the 
Copley Plaza Hotel to which about 1,20 
persons will be invited including men of 
national prominence. Among. them will 
be chief executives of life insurance com- 
panies. 

In order to have the company’s repre- 
sentatives participate on this occasion 
the date of the agency convention has 
been changed from September at 
Swampscott to April 1 to 4 at Boston. 
Every agent who qualifies will be a guest 
of the company at the centennial dinner. 








Proposes L. O. Schriver for 
N. A. L. U. Vice-President 


The Life Underwriters Association of 
Peoria has presented to the National As- 
sociation the name of Lester O. Schriver, 
in nomination for the office of vice-pres- 
ident of the National Association. 

Mr. Schriver, general agent of the 
Aetna Life at Peoria, is second vice- 
president and member of the executive 
committee of the National Association. 
Mr. Schriver has long been active in 
national and local association affairs. 


Frank N. Belgrano, Jr., 
Made V.-P. of Occidental 


Frank N. Belgrano, Jr., active in the 
affairs of the Transamerica Corp., has 
been clected vice-president of the Occi 
dental Life of Los Angeles, which is one 
of the Transamerica companies. Mr 
Belgrano has served the Occidental in 
the past as a director and on the exect- 
tive and finance committees. He is presi- 
dent of the Pacific National Fire. 

At the age of 20 Mr. Belgrano dem- 
onstrated a natural bent for finance. He 
passed through many stages of promo- 
tion and positions of trust in the Bank 
of California, the First National Bank 
of San Francisco, the Fugazi Bank, and 
was executive vice-president and comp- 
troller of the United Bank & Trust 0 

Today he is also vice-president of the 
3ank of America, National Trust & Sav- 
ing Association and it was in 1930 that 
he was made president of the Trans 
america-controlled Pacific National Fire. 
He was state commander of the Amer 
can Legion in 1928 and 1929. For several 
years past he has served as a member 
of the national finance committce of that 
organization. 
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Lincoln Nat’l Holds 
Two Field Meetings 


A. L. DERN TELLS OF GAINS 


Colorado Springs and Asheville Conven- 
tions Hear of Company’s Splen- 


did Growth 


The Lincoln National Life of Fort 
Wayne showed some remarkable in- 
creases in the number of representatives 
qualifying for the company clubs, in new 
men contracted and in new business pro- 
duced as revealed by A. L. Dern, vice- 
president and manager of agencies, at 
the annual western convention held at 
Colorado Springs this week. 

The club year analysis as discussed by 
Mr. Dern showed an increase in club 
members of 11% for 1934 over 1933. 
Membership in the Minute Men Club, 
special honor organization, showed an in- 
crease of 50% for 1934 over 1933. 

“A striking increase in the number of 
producers from new organizations in 
1934 over 1933 was shown,” Mr. Dern 
told the convention. “This increase was 
41% and was computed on men who had 
been in the life insurance business less 
than a year. <A substantial gain was 
also noted in the number of producers 
‘4among the old organization. This in- 
crease was 29.60%. 

“The average monthly production of 
new salesmen increased 18% in 1934 over 
1933. In the case of the old salesmen 
who are better trained and more able 
to take advantage of business betterment, 
a greater percentage of monthly produc- 
tion increase was shown. This figure 
was 32.1%.” 


Increase Agents 12.5% 


Mr. Dern also pointed out an increase 
in the number of new men contracted. 
Life insurance representatives appointed 
increased 12.5% in 1934 over the first 
half of 1933. 

In discussing business produced by 
Lincoln Life field men, Mr. Dern said: 
“As of June 30, 1934, Lincoln Life field 
men had secured 170% of the business 
in the same period to date in 1933, where- 
as in 1933 Lincoln Life men had secured 
only 72% of that of the year to date in 
1932.” 

An interesting comparison of one hun- 
dred standard policies was made by Mr. 
Dern with 1934 business as compared to 
that of 1933. This year showed an in- 
crease of roughly three points in the 
number of ordinary life policies taken 
out. Twenty pay life policies showed an 
increase of 2.3 points. A decrease was 
shown in the number of pure protection 
policies; life expectancy, emancipator 
and term policies showed decreases rang- 
ing from 2.3 points to one point. Defi- 
ite increases in the number of retire- 
ment policies and endowment annuities 
were shown. These ranged from one 
point to 2.1 points. 


A. J. McAndless and Dr. Thornton Speak 


A review of the record of life insur- 
ance during the past depression and 
other major depression periods in this 
country was given by A. J. McAndless, 
frst vice-president, in which he showed 
the great strength and stability of in- 
surance as compared with other finan- 
cial institutions. 

The investment policy of the Lincoln 
National Life was discussed by Frank J. 
Tavers, financial secretary, who said 
that the company would continue its 
Program of broad investment diversifica- 
tion, careful selection and vigilant super- 
“sion, with a proper balance between 
teal estate mortgage loans in stable com- 
munities and the obligations of well man- 
aged and financially strong trunk line 
railroads, public utilities, industrial cor- 
Porations and state and municipal gov- 
«rnments. 





Dr. W. E. Thornton, medical director, 
told the agents that they could protect 
the company in the first instance against 
some of the factors making for high 
Mortality experience by avoiding where 
Possible applicants for insurance of 
doubtful stability. 


EQUITABLE SOCIETY RULING 


Annuity Income Not to Be Automatically 
Used to Pay Premiums on 
Life Insurance 

The Equitable Life Assurance Society 
has made a rule that annuity income is 
not to be permitted to be automatically 
used to pay premiums on life insurance. 
The statement comes as .an answer to 
several requests made to the Society to 
arrange for the automatic payment of 
premiums on existing annual premium 
life insurance by the use of annuity in- 
come payments from a new annuity on 
the life of the insured. 

The Equitable Society takes this stand 
not only because of the difficulty which 
would be encountered from an adminis- 
trative standpoint through such an ar- 
rangement but also because they feel 
that the policyholder’s best interests 
could be served in such a case by chang- 
ing his existing life insurance to a fully 
paid-up whole life policy. 

The Society also feels that if a refund 
arnuity is being contemplated it should 
be suggested to the policyholder (if the 
existing insurance is on the ordinary 
life plan) that limited payment insur- 
ance might be more advantageous, the 
remaining premiums being discounted 
and prepaid in advance. 


METROPOLITAN EXCURSION 

In keeping with their regular practice 
to provide an outing or some sort of 
entertainment for employes each month, 
the Metropolitan Life Association in 
New York conducted an excursion to 
Atlantic City last Saturday. The Blue 
Comet, crack shore train of the Jersey 
Central, was ready in the early morning 
and by &:30 groups of Metropolitan rep- 
resentatives were crowding through the 
gate in the Jersey City terminal. The 
outing was in charge of Arthur Mce- 
Nally, supervisor of agency C in New 
York. George Fischer is in charge of 
the Metropolitan Life Athletic Asso- 
ciation. 


PRUDENTIAL AT SEA SHORE 

Employes of the Prudential from 
Newark and its suburbs invaded Asbury 
Park last week on the twentieth annual 
excursion of the Prudential Athletic As- 
sociation. Six different trains left New- 
ark at twenty minute intervals and it 
was estimated that the total exodus to 
the shore was nearly 12,000. Harry H 
Schweikhardt was general chairman of 
the outing and William E. Nevitt was 
associate chairman in charge of trans- 
portation. The excursion was regarded 
as one of the most successful in_ the 
twenty years. 


MRS. A. A. McFALL DIES 

Katharine McFall, wife of A. A. Mc- 
Fall, vice-president of the Columbian Na- 
tional Life of Boston, died on June 28 
at the home of her mother in Kansas 
City. Mrs. McFall was recovering from 
an operation when a setback caused her 
death. 

HOT WEATHER PRODUCTION 

The Chester O. Fischer Agency of th 
Massachusetts Mutual in St. Louis 
turned in during the hot weather period 
from July 6 to July 17 a total of 94 
applications for $770,000. This ten-day 
period included the agency’s best pro- 
duction for one week since last Janu- 
ary. 

BURNETT WACO MANAGER 

Clarence C. Burnett has been appoint- 
ed manager at Waco, Texas, for the 
Franklin Life. He has been training in- 
structor in the Cowden agency of the 
company in Springfield, Mo. Just before 
leaving Springfield for Waco Mr. Bur- 
nett and Miss Gladys Edwards were 
married. 


MANUFACTURERS LIFE GAINS 

The Manufacturers Life of Canada 
had an increase of 17.4% in its new busi- 
ness as a whole, which means world- 
wide business, during -the first six 
menths of 1934. Loan repayments in- 
creased 42.1%. 











Montgomery Advisory 
and Coaching Service 


I have received so many letters inquiring about the 
nature of my work and asking for advice as to methods 
of selecting and training life insurance salesmen, that it 
may help to set forth certain of my principles here. 


I do not only teach life insurance as social service, I 
train men to sell life insurance successfully, which is quite 
a different thing. 


I believe that the salesman’s personality is his greatest 
asset. Therefore I find ways and means to develop that 
personality and to use it effectively in the field. I treat 
each man as an individual, creative force. I endeavor to 
get him to capitalize on his philosophy of life and what 
he stands for in his world of affairs. He must develop 
himself to the full extent of his capacity. It is for me to 
show him what that capacity is. 


I do not depend upon oratory, pep talks and emotional 
disturbances. They have their uses but not in my work. 
To me it is the individual, not the group, that is the unit 
of efficiency. I look upon my work as human engineerinz 

_and any salesman fitted for life insurance who consults 
me and follows out my recommendations will increase his 
business to a surprising degree. I base my claim on results 
actually achieved. 


The work is confidential. If I think a man is not fitted 
for life insurance I tell him so. In that case I suggest to 
him the kind of work for which he is best fitted. The 
most wasteful thing in society is a man in work for which 
he is not fitted by inclination and training. 


Many of my personal clients are experienced agents 
who have lost their stride; many are large producers who 
have had their market wiped out due to economic condi- 
tions. In my records I have forty-two men whom I 
coached whose average production increased more than 
six hundred percent in less than three months. Many of 
them were ready to give up. 


There are coaches in football and in all highly competi- 
tive sports. Why not a coach in the much more important 
business of making a living through selling ideas and 
making the most of oneself in the game of life? 


My services are available to individual life insurance 
salesmen, general agents and the companies themselves. 
I shall be glad to send particulars without any obligation 
whatever. Address care of The Eastern Underwriter 
Please mark letters Personal, 


—L. L. Montgomery 
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jugger- 
campaign of the 


tremendous toll 
with fatalities in excess of 
himself victim of the car 


directed the 


was 
naut. He 
Travelers Insurance Co., of which he was 
which has been aimed to 


Under 


gra- 


vice-president, 
cut down the number of accidents. 
his direction were published those 
phically written and effectively illustrat- 
ed booklets on the 


into hundreds of 


subject which have 


found their way news- 
paper offices and other places where cir- 
culation of the contents would help the 
booklets 
f innumerable talks 
clubs and in other 
With Sullivan the 


of love 


caus¢ These have been text 


before luncheon 


forums. 
work 


familiarity 


was a labor 


Despite a long with 
‘card them as 


felt deeply 


claims he never could re 


routine or professional, but 


the tragedy of the families of the vic- 
ums He 
much upset by them, and upon more than 


would like 
America 


visualized these horrors, was 


one occasion declared that he 


to devote more time to bringing 


to a realization of what careless and 
savage, thoughtless driving meant. 
His unfortunate and untimely death 


removes one of America’s most useful 


citizens as well as one of the outstand- 


ing and most valuable insurance execu- 
tives of the United States 
ADVANCE OVER EARLY DAYS 
The present generation oi life insur- 


ance people has no conception from per- 
sonal knowledge of the great strides 
taken by the institution toward protect 


ing the interests of the policyholder 
This process has never stopped and the 


hich 


attributable in an 


prestige of life insurance today is 


important degree to 


high minded manag 


he f in 
hat ha pre vailed in the business 

| a i ‘ 
Some idea of the extent of this ad- 
vance, particularly the liberalizing of pol- 


icy provisions, is told in a brief history 
of the Life 


which has been issued in connection with 


Equitable Assurance Society 


the seventy-fifth anniversary of the So- 
ciety which was celebrated this week in 
New York As William Alexander, sec- 
retary of the Society and author of th 
book, points out the terms of the insur- 
ance contract in the early days were 


1907, at 


the post office of New York City under the act 





none of 


rigid 


the special benefits and options that the 


and severe. It contained 


insuring public demand as a matter of 


course today. No surrender values were 


allowed, travel to certain sections of the 


country was prohibited during some 


months of the year, a voyage “on the 


high seas” required written permission to 


conform to the contract, long lists of 


employments were prohibited, payment 


of claims was long delayed and in a 


dark period before the present high fidu- 


clary concept of trust prevailed among 


resisted on 
settle- 


managements, claims were 


technicalities and compromise 


ments made with beneficiaries. 


Reading the early history makes the 


present day life insurance man proud to 


be identified with the institution of life 


insurance. The interests of the policy- 


holder and the protection of his bene- 
ficiaries have risen above every other 
consideration and become a matter of 


course in the business. 


TUBERCULOSIS RECORD 
former Lord Mayor of 
65th 


BRITISH 
Lord Ebbisham, 
annual 


London, presided at the 


meeting of the Governors of the 
National Hospital for Consumption at 
Ventnor, Isle of Wight, Mov- 


Royal 


recently. 


ing the adoption of the report, he said 
that recent statistics by the Ministry of 
Health showed that the mortality from 
tuberculosis was the lowest ever record- 
ed, and he thought they could congratu- 
late themselves on the part their hos 


pital had played. He declared that they 


hoped soon to be on the road to a com- 
plete disease. 


victory over the 


J. F. Wellington of the ( 
Life of Houston, Tex., will complete 
twenty-five years with that company 
this year. Recently Mr. Wellington has 
devoted himself largely to editing “The 


ireat Southern 


Great Southern” which is an interest- 
ing, well edited agency paper that is 
widely quoted. Mr. Wellington has had 
an interesting career in life insurance. 
He was with -the New York Life for 
twenty years in the West and South 
and for years had headquarters in 
Louisiana. He has a wide circle of 


friends in many parts of the country. 


* * * 


William J. Hunt, general agent for the 
Columbian National in Rochester, N. Y., 
who has been Democratic county chair- 
man of Monroe County for the past 
seven years, has been appointed post- 
master at Rochester, county seat of Mon- 
roe County. Mr. Hunt first went with 
the Columbian National twenty years 
ago. He has been a general agent for 
the company both in Geneva and Roch- 
ester. 
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MILLER 


CHARLES R. 


Charles R. Miller, veteran president of 
the Fidelity & Deposit, is back at his 
Baltimore home office looking well and 
happy after a 12,000 mile jaunt with Mrs. 
Miller across the continent to the Pacific 
Coast which included a visit to the Ha- 
waiian Islands, where the F. & LD. has 
been represented by the Bishop Insur- 
ance Agency for about thirty years. 
Luncheon and dinner parties were given 
in honor of Mr. and Mrs. Miller all 
along the line. In Honolulu they were 
the guests of Walter Dillingham, one of 


the wealthy men of Hawaii; in Los 
Angcles there were two dinners in his 
honor, and in San Francisco Guy LeRoy 


Stevick, F. & 1D. vice-president in charge, 
staged several affairs. Later at the Palo 
Alto home of Leland W. Cutler, also an 
F. & D. vice-president, Mr. and Mrs. 
Miller had the honor of meeting Former 
President Herbert Hoover and Mrs. 
Hoover. Homeward bound from _ the 
coast via the Northern Pacific route, 


Mr. Miller stopped off at Yellowstone 


Park; then at Minneapolis, St. Paul, 
Milwaukee, Chicago (where he was fa- 
vorably impressed by the World’s Fair) 


and New York, where he spent Monday 
and Tuesday of this week. Nearly sev- 
enty-five years old and particularly vig 
orous for his age, Mr. Miller has spent 
nearly half a century in the surety busi- 
and is one of its most highly re- 
spected executives. 


ness 


* * * 


Franklin W. Fort, president of the 
Sussex Fire of Newark, suffered his third 
loss by burglary within the year over 
last week-end. Mr. Fort is at present 
in California where he is the guest of ex- 
president Herbert Hoover, and_ the 
house-breaking was discovered by his 
sister, Miss Barbara Fort. Nothing of 
great value was found to have been 
-tolen, 

x ok * 


Thomas M. Scott of the Penn Mutual 
in Philadelphia, who this year is chair- 
man of the Million Dollar Round Table, 
sailed with his family on Wednesday on 
a cruise that will include the Baltic, ‘Den- 
mark, Russia, Sweden and other points. 


* * * 


Max C. W. Buchenberger, special agent 
of the Underwriters Salvage Corp. and 
wielder of the goose quill for the New 
York City Pond of the Blue Goose, is 
improving rapidly after having been in- 
jured in an automobile accident recently. 
He expects to be active again in the 
business shortly. 


View C 


Keystone 


DAVID M. MILTON 

David M. Milton, president of the 
Equity Corporation, further consolidates 
his connection with the insurance bus- 
ness by the acquisition of 26% of stock 
in the General Alliance, insurance hold- 
ing corporation. This fact became known 
this week when the Equity Corporation 
issued its semi-annual statement showing 
its holdings of other corporation secur- 
ties. Mr. Milton’s companies control the 
American Colony, with which is consoli- 
dated the American Merchant Marine 
and Colonial States Fire. The new 
transaction as shown in a news story i 
the Fire Department section of this pa 
per gives the Equity Corporation sub- 
stantial control of the North Star and 
General Re. Mr. Milton has managed t 
avoid the news cameramen recently, the 
above picture having been taken severa 
years ago. 

* * * 

Miss Janet Flanigan, daughter 0! 
J. E. Flanigan, New York City manager 
for the Bankers Life of Iowa, is a very 
talented young lady as shown by the faci 
that during her first year at Vassar Col- 
lege, which she has just completed, she 
won a year’s scholarship abroad, com- 
France, 


prising two months at Tours, 
and eleven months at the historic Sor- 
bonne from which the Latin Quarter 0! 


Paris takes its name. She is one ola 
small group of outstanding —_— 
chosen from throughout the world to} 

granted scholarships in these schook 
Miss Flanigan also made a remarkable 
record in Erasmus Hall High School 
from which she was graduated in Feb- 

ruary of 1932. Not only did she lead 
her entire class of 468 students in schol- 
arship at Erasmus Hall, but on graduat- 
ing received seven medals for outstand- 
ing work during her high school careet 


* * * 


Ellis M. Bristow, who has been a cast’ 
alty claim manager at Richmond for the 
past eighteen months for Virginia am 
part = West Virginia, is openmg # 
office in Lynchburg August 1 for invest 
gation ‘oa adjustment of casualty at 
surety claims. He has been an adjuste! 


for the past fifteen years in Washint 
ton and Richmond. 
x * * 


Charles F. Williams, president of the 
Western & Southern Life, has accepte? 
the presidency of an opera promotion 
company for Cincinnati, to be known ® 
the Civic Opera Association of Cincit- 
nati. This is a combination of the Gt 
cinnati Civic Opera Association and the 
Municipal Opera Foundation. 
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The Late R. J. Sullivan 


The late Kobert J. 


Sullivan, vice-pres- 
Cravelers, died as he lived— 
thoughtful of others. After being car- 
ried into the Sixth Avenue drug store 
with a leg broken above the ankle and 
a fractured skull, following his being hit 
by an automobile, he was asked how he 
felt. 

“ feel all right,” he said, “but my leg 
pains somewhat.” Shortly thereafter 
when the driver of the car which hit him 
leaned over, broken with anguish and 
horror at what he had done, and started 
to tell how sorry he was, Sullivan inter- 
cupted wanly, “Oh, that’s all right; don’t 
worry about it. It’s nothing very 
ious.” 

It was not thought Sullivan was fatally 
injured until a hospital physician looked 
into his eye with a light. He died a 
short time afterwards. 

Although one of the kindest-hearted of 
men Sullivan was one of the sternest in 
appearance. In that respect he reminded 
some insurance men of the late Darwin 
P. Kingsley, president of the New York 
Life. Neither was so severe as appear- 
ance indicated. Mr. Kingsley was sensi- 
tive about his frowns and once told the 
writer: “It is embarrassing sometimes to 
have people think you are mad about 
something or harboring a grudge when 
you are not.” 

Sullivan’s set expression came from a 
lifetime of as serious thinking as one 
meets nowadays in this odd and incom- 
prehensible world. One of the most gen- 
uine and likeable of characters he had 
plenty of humor, tremendous understand- 
ing, great sympathies, but his responsi- 
bilities began earlier than those of most 
people. These responsibilities in business 
hours have always loomed large and im- 
portant because he was in the hot spot 
of the business--workmen’s compensa- 
tion and liability. As no one yet has 
found the perfect solution of either, it is 
easy to see that over a long period of 
years there has been grief, and grief 
Starts people thinking. Furthermore, he 
was the chief representative of the Trav- 
elers in compensation and liability and 
the Travelers has done and is doing a 
very large volume of such business and 
doing it successfully. 

Mr. Sullivan’s responsibilities at hora 
were of a type known to any father of 
: ur or five children. But the Sullivans 
lad nine children. Every parent knows 
what no bachelor does, which is this 
each child is a distinct problem, a sep- 
arate entity. As “Bob” Sullivan had 
Mine such problems outside of business 
hours, loving thought for their happiness 
and future kept him from being too friv- 
olous. A stern look often was in reality 
a far-away look. However, the Sullivan 
domestic situation was one where what- 
tver problems came up were soon mas- 
tered. That was because they were 
largely handled by a woman of discern- 
ment, unchanging spirits, great sense of 
comraderie, much charm. “A wonder- 
tul mother and real home-maker,” is the 
comment which was often made by the 
ev. Peter J. Dolin, a Jesuit priest, who 


ident of the 


ser- 
















































as a boy was an insurance clerk in Hart- 
ford, and who remained a lifelong friend 
of Kk. J. Sullivan’s to the end and fre- 
quently was a guest at the house. 

No one could perfectly know R. J. Sul- 
livan unless he spent an evening at the 
home and met all the Sullivans. This 
house is old-fashioned and roomy, built 
some distance from the business center, 
possessing a large front yard and a back- 
vard large enough for a couple of ball 
teams to stage a game. Some of the 
trees were planted by Mr. Sullivan. The 
basement of the house was some time 
ago turned into a playroom, with ping- 
pong and billiard tables, and the Sulli- 
vans were generally home every night. 
The children preferred being home be- 
cause they had a better time there than 
any other place. After dinner there was 
a quick descent into the play section of 
the house, the parents joining them along 
with some high school boys who are 
friends of the family. On the night | 
was there two of the high school boys 
were sons of Robert R. Clark, U. S. man- 
ager of the Caledonian, and of William 
E. Boyd, superintendent of agencies of 
the Travelers Fire. One son of the Sul- 
livans, who is with the Travelers in Al- 
bany, always motored to Hartford for 
the week-end in order to be in the fam- 
ily circle. Few American families have 
been happier than the Sullivans or better 
mastered the art of sane living. 

When Robert J. Sullivan was a boy 
he ran a newsstand in Concord, N. H., 
at the railroad station, work which fasci- 
nated him. In discussing it with me one 
day, he said: 

“I got to know nearly everybody in 
town because sooner or later they came 
into the station. I would study them 
fully; try to understand the various 
types; analyze why people succeeded or 
failed; and soon picked up some rudi- 
ments about how to get along with peo- 
ple.” 

One person who occasionally came to 
the station to take a train was a girl. 
Forming her acquaintance he became so 
much interested that he fell in love. 
That girl is the present Mrs. Sullivan 

At this newsstand Sullivan paid a lot 
of attention to the Manchester Union 
(now the paper of Col. Frank Knox, who 
also publishes the Chicago Daily News). 
He sold more Manchester Unions than 
any other paper; many more copies than 
did his predecessor. One day a man 
stopped at the newsstand and asked 
young Sullivan why he was pushing the 
Manchester Union so much. The latter 
replied because he regarded it as the best 
paper in the state. 

“IT am one of the publishers of the 
paper and I want to offer you a job as 
our circulation manager.” 

Sullivan said he was not interested. 

“You say you are averaging about $7 
a week. Have you any idea what the 


circulation manager of our paper gets?” 

Again Sullivan said he wasn’t interest- 
ed, but agreed to go to Manchester and 
meet another of the owners of the paper 
There Sullivan said he did not think he 
was cut out for a newspaper man; that 


he preferred remaining in his watch tow- 
er in Concord. 

Later, when the family moved to Hart- 
ford where he went to school he decided 
to go to work and he wanted to be with 
the Travelers. He knew about the com- 
pany as it issued the accident insurance 
bought by passengers at the station to 
cover them against injury on the trip. 

Arriving at the Travelers office he en- 
countered Actuary Messenger of the em- 
ployment committee, who said there was 
no opening, but he gave the boy an ap- 
plication blank to fill out. Instead, Sulli- 
van went to the office of the Hartford 
Fire, where a colored messenger in- 
formed him that the company was not 
taking on any new people. He then went 
to the National Fire of Hartford, where 
the late Harry A. Smith, then assistant 
secretary, later president, took him into 
the office of Judge Nicholls, then pres- 
ident, and he was offered a job at $8 a 
week, which he accepted. Leaving the 
National’s office and walking along Pearl 
Street he met his father, a blunt-speak- 
ing parent who ruled his home with a rod 
of iron. 

“Did you go to the Travelers and what 
happened?” asked the father. 

Sullivan explained the circumstances of 
the visit, but said he was going to werk 
on the following Monday for another in- 
surance company. 

The father was annoyed by the fact 
that his son had not filled out the blank 
when requested to do so. He regarded 
that as an obligation. 

“But, father,” he protested, “I 


have a 


“You go back and fill out that blank,” 
his father commanded. 

Trained to parental obedience Sullivan 
did so. Messenger consulted with Will- 
iam BroSmith, counsel of the Travelers 
then as now, and also a member at the 
time of the employment committee, and 
Sullivan was told he could go to work. 
A man who limped and who looked grim 


was sent for and he gave Su!livan his 
first instructions as a clerk. That was 
Louis F. Butler, who some years later 


was advanced to the presidency of the 
Travelers and who grew very much at- 
tached to him. He regarded Robert J 
Sullivan as a great insurance man, a tre- 
mendous asset to the Travelers. It was 
exacily thirty-five years ago that Sullivan 
joined up with the Travelers and_ the 
event was to have been celebrated on 
Friday of last week 

\ few weeks ago The Eastern Under- 
writer asked Sullivan if he would stand 
for a story about his thirty-five years 
with the Travelers and what the long 
years of service meant for the compensa- 
tion and. liability insurance business of 
this country. 

“Oh, pass it up,” he said. “Let it ride 
It has no particular significance. We all 
get older every year.” 

> 


>» * 


Well Known Lloyd’s Member Dies 

Sir Francis Patrick Fletcher-Vane, 
Bart., well-known Lloyd’s underwriter, 
died in London recently following a ser- 
ious throat operation. .Sir Francis, who 
was in his 73rd year, had a varied ca- 
reer. As a young man he was for a 
short time in the Scots Guards and in 
the Royal Engineers. He then became 
an underwriter at Lloyd’s, but when the 
South African War came he volun- 
teered and served as Transport Officer 
with the division of General French 
(later the Earl of Ypres). 

At the outbreak of the war he was on 
recruiting service for the Munster Fusi- 
liers, and was in command at Portobello 
Barracks, Dublin, when the Easter Re 
bellion broke out. It was he who re- 
ported the shooting of Sheehy Skeffing- 
ton and two other non-combatants by 
Capt. Colthurst, who was found guilty 
but insane. 

Sir Francis was twice married. His 
first wife, who died in 1922, was a daught- 
er of the late Baron da Costa Ricci, 
financial representative in London of the 
Portuguese Government. In 1927 he mar- 
ried Mrs. Kathleen Douglas-Crosbie, a 
widow, of Virginia, U. S. There is n 
heir to the baronetcy. He wrote a num- 
ber of interesting books, including “Agin 





the Government,” 1930, a volume of rem- 
iniscences, which should interest insur- 
ance men. 

At various times in his adventurous 
career Sir Francis was a war correspond- 


ent, candidate for the House of Com 
mons, and a member of the French 
Army. At one time he was president of 


the British Boy Scouts and he founded 
the Boy Scouts in Italy. 
* * * 


Got “Hoosegow” Instead of Medal 
Those interested in stories about aut 
accident prevention will appreciate the 
injustice of the following yarn told ri 
cently by one of Broadway’s columnist 


“In Elba, Ala., the town’s sheriff put 
a drug salesman in the hoosegow becaus 
he had found him intoxicated alongside 


his car, which the salesman had parked 
off the road. The victim explained that 
after motoring a while he decided he 
wasn’t sober enough to drive a car 
and take chances with lives. So he 
ly decided to sleep it off 

“The Elba sheriff arrested him despit 
his thoughtfulness. when he should hay 
been given a medal.” 

* * ” 


Wis 


Insurance Director Succeeds Paton as 


Bank Chief 

The three important directorships of 
the late Alex Allan Paton are not all 
being assumed by one man, for althouch 
Arthur E. Pattinson has been clected 
chairman of the Royal and the Liverpoo! 
& London & Globe, he is not succeedi: 
Mr. Paton as chairman of Martin’s Bank 


The directors of the latter institutior 
announce that E. B. Orme, a_ deputy 
chairman of the bank since 1929, has 


been appointed chairman and that Ricl 
ard I). Holt has been appointed to suc 
ceed him as a deputy 

Mr. Orme will be with Mr. Pattins 
on the boards of the Royal and the Liy 
erpool & London & Globe, however, ha 
ing been associated with both offices f 
a number of years. He is a partner in 
Reynolds & Gibson, Liverpool cottor 
brokers. When the world cotton cor 
ference was held at Liverpool in 1921 h 
acted as vice-president and also served 
on various committees formed, i t 
war and post-war conditions He as 
president of the Liverpool Cotton As 


ciation, 1918-19 and is widely known in 
the insurance community of Liverpool 
He is also a member of the Mers 
Docks & Harbor Board and a director 


of the Overhead Railway C Mr. Hol 
is chairman of the Mersey Docks & Har 
bor Board and a director of 
tcerprises 


various cr 


* * * 


Write One-half of Aviation Risks 
The United States Aircraft Insuranc 
Group, which is managed by the Unite: 
States Aviation Underwriters, In¢ 
said to write approximate] 
all the aviation insurance written in tl 
Western Hemisphere. There are no pu! 
lished rates on this class, 
rated by the underwriters with rat 
based upon the individual merits 
hazards involved. To determine the rates 
the underwriters need a complete apy 
cation and pilot report 

The application and pilot report pr 
pared by the underwriters are ver cor 
cise and self-explanatory 

David C. Beebe is president of the U1 
ted States Underwriters, In 


\ 1 
\ 


each risk being 


Aviation 
which is located at 80 John Street. k 
M. Chambers is vice-president 

> * * 


On Bar Association Progran 


One of the speakers at the imsurar 
section of the annual meetin f tl 
American Bar Association in Milwauk 
August 27 to 31, will be Lionel P. Kris 


teller, attorney of Newark, wh 
cuss “Fire Insurance.” 
3 — “2 -* 
Canadian Investments Bill 


The bill extending the sc 


ments which may be made by Ca: 
and British insurance companies has I 
read in the Canadian House ( 
mons. The measure provides tha 
companies may invest in debentur 
cured by statutory 


charge upon rea 


tate, plant and equipment 
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Equity Corporation Gets Interest In 
General Alliance Insurance Group 


Plans Merger of North Star with American Colony, Already 
Owned; David Milton Explains W hy Investment Trust 
Adds to Insurance Holdings 


The Equity Corporation of New York 
stepped into closer contact with insur- 
ance by its recent action in acquiring 
a 260% interest in the General Alliance 
Corp., insurance holding company. The 
General Alliance controls the North Star 
and the General Reinsurance companies, 
also Hebert Clough, Inc., which firm ne- 
gotiates foreign reinsurance treaties. 

For some time past the Equity Cor- 
poration has held a 75% interest in the 
American Colony and this interest is to 
be turned over to the General Alliance 
in exchange for 61,000 shares of General 
Alliance, part of the total number of 
shares to be acquired. 

It is planned to merge the North Star 
and the American Colony in the near 
future. 

Announcement of the acquisition was 
inade in the semi-annual statement of the 
Equity Corporation. Commenting on 
Equity’s activity in the insurance busi- 
ness, David M. Milton said in his semi- 
anni al letter to stockholders: 

“In the opinion of the management of 
your corporation, this acquisition of a 
substantial indirect interest in General 
Alliance Corp. represents an important 
step in rounding out the investment pro- 
gram of the Equity Group in the insur- 
ance field. The administration of an in- 
surance company’s assets is vital to its 
general success; and acordingly in a large 
measure insurance companies are closely 
allied to investment companies.” 

The American Colony: was formed by 
a merger of the old American Colony 
with the American Merchant Marine and 
the Colonial States Fire, a merger com- 
pleted in April of this year 

General Alliance Resources About 

$12,000,000 

The corporations controlled by General 
Alliance have resources which total about 
$12,000,000. 


Missouri ‘Deade eae 
Severe Fire Hazard There 


Severe fire hazards have been brought 
about in many of the towns and cities 
of Missouri and southern Illinois due to 
the continued drought. It is difficult to 
get enough water for the absolute ne- 
cessities of life. 

In some sections of St. Louis County 
water for automobile radiators is almost 
harder to get than gasoline. Drying 
wells and cisterns have deprived many 
places of their usual water supply. Points 
hardest hit by the drought are Maryland 
Heights, Ramona, Ramona Park, Elm- 
wood Park, South Kinloch Park and por- 
tions of Kinloch Park 

Some farmers in the county have been 
buying water from the St. Louis County 
Water Co. at 10 cents per 500 gallons and 
hauling the water from the company’s 
reservoirs on the Missouri River at 
Hine, Mo., and at Mehlville in the south- 
ern part of the county. 

The Federal Emergency Relief Ad- 
ministration has decided that drought re- 
lief funds may be used in Missouri for 
the drilling of additional deep wells in 
an effort to bring relief to stricken sec- 
tions of the state. Of the Relief Ad- 
ministrator’s $2,275,800 relief grant to 
Missouri for July $300,000 may be used 
for drought relief. 


The new holding in General Alliance 
will be carried by the Interstate Equities 
Corp., one of the Equity Corp. subsidia- 
ries, although Equity stock is being of- 
fered for a substantial part of the stock 
to be acquired. 

As a first step, Equity, which already 
has a prominent position in the affairs 
of corporations with assets of more than 
$50,000,000, has arranged to have its sub- 
sidiary, Interstate Equities, give General 
Alliance the group’s 75% interest in the 
American Colony in return for 61,000 
shares of General Alliance. 

Next, Equity will offer its preferred 
and common to all stockholders of Gen- 
eral Alliance and must receive at least 
44,000 more shares of General Alliance. 
This stock it will turn over to Interstate 
Equities in return for the latter’s hold- 
ings in General Equities, Inc. General 
Equities is the company through which 
Equity holds its 28% interest in the 
United Founders Corp. 

Wants Majority Control of General 

Alliance 

After this transaction, Equity will hold 
any additional shares of General Alli- 
ance it may receive as a part of its pro- 
gram eventually to obtain at least ma- 
jority control. Equity is offering to ex- 
change one-fifth of one share of its $3 
convertible preferred stock plus four and 
one-half shares of common stock, or 
seven and one-half shares of common 
for each share of General Alliance. The 
latter company will have 381,000 shares 
outstanding after giving the initial 61,000 
shares to Interstate Equities. 

In addition to its position in this in- 
surance group, Equity also holds a sub- 
stantial interest in the General American 
Life, which was organized in Septem- 
ber, 1933, to take over the business of 
the large Missouri State Life Insurance 
Cc QO, 





KASAS ON CARIBBEAN SEA TRIP 

Joseph Kasas, special agent of the Na- 
tional Union Fire in New Jersey, whe 
makes his headquarters in Newark with 
Fred Ackerman, general agent of the 
company, leaves tomorrow on his annuai 
His boat, the S. S. 


Ulula of the United Fruit Line, will stop 


Caribbean Sea criuse. 


at ogg Kingston, Jamaica and Canal 
Zone. Usually Joe runs into at least 
one hurricane on his southern sea trips 
which he hopes to avoid this time. 
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N. Y. Fire Exchange Gives Courtesy 
Policy Matter to Special Committee 


Despite 


New 


special 
in the 
courtesy 


the heat on Wednesday the 


York Fire Insurance Exchange in 
session, S. T. Perrin, president, 
chair, met to discuss so-called 


policies and service allowances 


to brokers on both of which the advisory 
committee 
ously made recommendations in the form 


of proposed 


of the Exchange had previ- 


amendments to the Ex- 


change agreement. 
After a 


1:30 p. m. 


discussion which lasted until 
the following resolution as to 


courtesy policies was adopted which puts 
the matter 
committee for investigation: 


“Whereas, 


in the hands of a special 


in the opinion of many 


members of this Exchange the issuance 


of an 
called 


is in 


unduly large 


percentage of so- 


courtesy policies by any agency 


effect 


a violation of the spirit, if 











J. A. Kersey, President 


CAPITAL . ° ° 
PREMIUM RESERVE . ° ° 
OTHER LIABILITIES ° ° 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° . . 
*TOTAL ASSETS ° ° ° 








*New York Insurance Department Valuation Basis. 


STANDARD 


INSURANCE COMPANY 


of NEW YORK 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 
Statement December 31, 1933 


C. L. Henry, Secretary 


° $1,500,000.00 


° 1,226,193.71 
° 221,955.00 
. 479,739.13 


. 2,204,808.07 
. 5,632,695.91 

















Multiple Location Risks 

President S. T. Perrin was author- 
ized by the New York Fire Insur- 
ance Exchange at its special meeting 
Wednesday to appoint a special com- 
mittee of not over five members t 
confer on the subject of multiple lo- 
cation risks and pro rata reduction 
of amounts of insurance in connection 
with them. 

This commiitee is expected to meet 
with the sub-committee of five of th 
governing committee of the New York 
Fire Insurance Rating Organization 
which, it is understood, has been ap- 
pointed to take up the question of 
extending the privilege of pro rata 
reduction to single locations. 


not of the letter, of certain provisions 
of the Exchange agreement; and 

“Whereas, while the Exchange does 
not express any final opinion on the mat- 
ter at this time, it is desirable that such 
practice be not extended until all phases 
of it can be thoroughly explored; be it 
therefore 

“Resolved, that pending further inves 
tigation by a special committee to be ap 
pointed by the president, and action by 
the Exchange at its regular meeting in 
October, 1934, no agency appointment 
shall be made in any agency if mort 
than 25% of the premiums written 15 
will be reinsurance of companies not rep- 
resented in such agency, and no exist- 
ing agency shall increase its percentage 
of reinsurance policies of companies 00! 
represented in such agency beyond 25% 
or beyond the average percentage of such 
policies issued by it in the period from 

(Continued on Page 24) 
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Pennsylvania Recunmen Laws 


Compiled In Book By A. J. Goldin 


Difference Between State and Federal Court Decision Comes 
In For Critical Comment; How Insurance 


Laws Were First Made 


Insurance laws of Pennsylvania have 
been compiled into a single book by Abe. 
J. Goldin, professor of law at the Phila- 
delphia College of Law, who has been 
teaching the law of insurance for five 
years. Mr. Goldin’s comprehensive work 
gives not only the insurance statutes of 
the state, but also standard insurance 
forms for policies, special clauses, appli- 
cations and schedules. Citation of cases 
is extensive. Marine insurance is not 
included, as that coverage is not written 
much in Pennnsylvania. 

Soney & Sage Co. of Newark, N. J., 
are publishers of the Law of Insurance 
in Pennsylvania, which runs _ to 650 
pages. 

“The object of the book is to give the 
busy practitioner and any one interested 
in the subject matter a complete and 
concise work on every phase of insur- 
ance law decided by our courts,” Mr. 
Goldin says in the introduction. The 
branches covered are fire, life, accident, 
health, fraternal, beneficial society, guar- 
anty, fidelity, liability, live stock, bur- 
glary, theft, title, credit, annuities, burial, 
cyclone, tornado, lightning, marriage and 
rent insurance. 

Under fire, life, accident and fraternal 
insurance the book covers not only cases 
decided before the various insurance acts 
were passed by the legislature but also 
cases decided under the standard form 
of fire policy and uniform provisions of 
life and accident insurance. 

One of the provocative sections of the 
book deals with the difference between 
decisions in Pennsylvania courts and the 
J. S. Federal courts, wherein the same 
case may be decided in an entirely dif- 
ferent manner. In introducing the sub- 
ject Mr. Goldin says: 

State and Federal Courts Don’t 

Always Agree 

“The insurance contract should be 
governed by the law of the state where 
the contract was effected. 

“The principle is fundamental in con- 
tract law and is usually applied by the 
courts of the various states in constru- 
ing contracts of insurance. 3ut while 
the state courts of Pennsylvania have 
followed this principle, it might be well 
to note the difference of opinion ex- 
pressed in the cases decided by the Fed- 
eral Courts in this state, which has 
caused considerable confusion through- 
out the state. Some of the most strik- 
ing examples are pointed out in an arti- 
cle by Arthur S. Arnold, Esq., a noted 
authority on Insurance Law, in the Tem- 
ple Law Quarterly.” 

The Arnold article as quoted by Mr. 
Goldin follows: “There are only 2,034 
feet in distance between City Hall at 
Broad and Market Streets, Philadelphia, 
Pa., and the Federal Building at Ninth 
and Market Streets; there is about five 
minutes in traffic time between the City 
Hall and the Federal Building; there is 
a difference of more than a century in 
legal insurance principles between the 
City Hall and Federal Building; there 
are hundreds of thousands of dollars 
difference in the rights of the insured 
between the City Hall and the Federal 
Suilding, and millions of dollars of dif- 
ference in companies’ defenses between 
the City Hall and the Federal Building. 

“Why? Because the United States 
Courts do not apply the principle of lex 
loci contractus to policies of insurance. 

“There is something radically wrong 
with any system or jurisprudence that 
makes the rights of parties and the ob- 
ligations of companies dependent on geo- 
graphy or topography, yet that is the 
condition we face today, because a judge 
of the Supreme Court of the United 


States about the year 1800 and a judge 


of the District Court of the United 


States for the Eastern District of Penn- 
sylvania much more recently have said 
that United States Courts are at liberty 
to apply their own construction to the 
insurance contract without regard to 
local law. 

Broke Precedent Briefly 

“The law so stood for this district 
until about six or seven years ago, when 
Judge McKeehan in the case of Turk v. 
Newark Fire Insurance Co. (4 Fed. 2nd 
142), ruled to the contrary with suffi- 
cient definiteness to unsettle the law for 
this territory for the time being. But 
after a hearing and rehearing the West- 
ern District of Pennsylvania again re- 
verted to the early doctrine in the case 
of Ford v. Grocers’ Mut. Ins. Co., and 
we are back again to chaos. This con- 
dition is true of but few other coun- 
tries. Ordinarily a contract is construed 
by the law of the place where it is made, 
that is, every contract but the insur- 
ance contract. 

“Let us consider some concrete exam- 
ples and the remarkable consequence of 
this beclouded condition. Let us pick 
them up haphazardly, not exhaustively, 
because the possibilities and the proba- 
bilities are too numerous. The appraisal 
clause with its cumbersome machinery 
reads as follows: 

““In case the insured and this company 
shall fail to agree to the amount of loss 
or damage, each shall, on the written 
demand of either, select a competent and 
disinterested appraiser. The appraisers 
shall first select a competent and dis- 
interested umpire, and, failing for fifteen 
days, to agree upon such umpire, then, 
on request of the insured or this com- 
pany, such umpire shall be selected by 
a judge of a court of record in the 
county in which the property insured is 
located. 

“*The appraisers shall then appraise the 
loss and damage, stating separately 
sound value and loss or damage to each 
item, and failing to agree, shall submit 
their differences only to the umpire. An 
award in writing, so itemized, of any 
two, when filed with this company, shall 
determine the amount of sound value 
and loss or damage. Each appraiser 
shall be paid by the party selecting him, 
and the expense of appraisal and umpire 
shall be paid by the parties equally.’ 

Revocation Either Way 

“Consistently from the Mentz case (79 

478), to the Gratz case (282 Pa. 244), 
the Supreme Court of Pennsylvania has 
held that the appraisal clause meant 
nothing and that it was revocable at the 
will of either party. Suit on the policy 
without reference to appraisal is a revo- 
cation; refusing to appraise is of course 
a revocation. In short, the whole clause 
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is revocable at will, and binds no one 


unless or until it has been fully per- 
formed. This is where the appraisal 
clause stands at Broad and Market 


Streets; but when we move down to 
Ninth and Market Streets an entirely 
different state of affairs confronts us. 

“From the early case of Hamilton v. 
Liverpool, London & Globe (136 U. S. 
242), to the case of Insurance Company 
v. Gidens (28 U. S. 157), decided as 
late as the latter part of November, 
1931, the appraisal clause has been recog- 
ized as obligatory and enforceable in 
the Federal Courts. If, therefore, a citi- 
zen of Pennsylvania with a claim of 
more than $3,000 against a foreign in- 
surance company refuses to appraise and 
brings suit in the Common Pleas Courts 
of Pennsylvania and has that suit re- 
moved to the United States Courts, he 
is unable to recover. 

“Next the statement that the entire 
policy is void if certain conditions exist, 
means in Pennsylvania exactly what it 
says. 

“If there is more than one classifica- 
tion of risk in the policy, or if the cover- 
age is split into several items and there 
is a breach as to one class or item, then 
the whole falls. When we get into the 
United States Courts, the policy is sev- 
erable. A violation as to one class of 
risk does not affect the other; and a 
recovery may be had under one item as 
to which there have been violations. 

“The words immediately following the 
word ‘entire’ suggest another conflict and 
division. If the interest of the insured 
is other than unconditional and_ sole 
ownership, the policy is void. That is a 
legal proposition from which, in the 
United States Courts there is no escape. 

“Not so in the Common Pleas Courts 
of Pennsylvania. Knowledge on the part 
of the agent or agents of the existence of 
a state of facts contrary to the provi- 
sions of the policy constitutes a waiver 
of the breach of warranty and estops 
the insurance companies from setting up 
such defenses. 

Provision Meaningless in One Court 

“In the Pennsylvania Courts the ex- 
press provision of the policy that no one 


Purely an Agency Company 


Sus;sExx, Figen, 


Cash Capital $1,000,000.00 





shall have power to waive any condition 
or provision except in writing means 
nothing. In the United States Courts 
this provision is absolutely binding. 

“In all these cases the vice of the con- 
flict arises purely from the conflict. It 
is immaterial which of the courts js 
r¢ht. It is immaterial which conclusions 
are correct. The pity of it is that the 
right and the wrong are determined by 
an ability or opportunity to skip from 
one jurisdiction to another. 

“We have two classes of law in our 
courts, both State and Federal. The 
first is ‘lex scripta,’ which is meant the 
common law. The common law is the 
body of non-statutory laws derived from 
the pronouncement of the courts in the 
administration and settling of legal dis- 
putes between litigants. Time evolves 
the body of this law. In Matthews y. 
Wheaton (8 Peters 658), the court said: 

“*There can be no common law of the 
United States. There is no_ principle 
which pervades the Union and has the 
authority of law that is not embodied in 
the Constitution.’ 

“Nevertheless the United States Courts 
do assert and do maintain that in insur- 
ance matters they are not controlled by 
the common law of the state in which 
the contract is made, but that they have 
a right to set up a common law inter- 
pretation of their own, euphoniously 
called ‘general commercial law,’ notwith- 
standing the doctrine that the United 
States as such has no common law. 


Two Sets of Common Law 

“If it is true that there is no common 
law of the United States, where do the 
Federal Courts get their authority to ap- 
ply an interpretation to the insurance 
contract contrary to the law of the 
states? It is not a question either of 
the wisdom or propriety of the position 
of the United States Courts. It is the 
result that is to be deplored, a result 
which by legal jugglery takes money 
from the pocket of a litigant at Broad 
Street and puts it back at Ninth Street 
or vice-versa. 

“The apportionment clause furnishes 
an apt illustration of this. Lines 101 to 


(Continued on Paze 24) 
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Salat proveo BY (THE ACID TEST) OF TIME//// 
The AMERICA FORE GROUP B| of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY THE FIDELITY AND CASUALTY COMPANY 
First AMERICAN FirRE INSURANCE COMPANY Lee 


BERNARD M. CULVER. President 
Eighty Maiden Lane, New York,N.Y. 
NEW YORK — CHICAGO — _ ATLANTA 


1934 July 27, 1934 Page 23 


























SN 
= Fay) 

















SAN FRANCISCO — DALLAS — MONTREAL 








STATEMENTS AS OF JUNE 30, 1934 


SURPLUS FOR 





Reserve for Reserve for Losses POLICYHOLDERS 
Unearned and All Other * Surplus for Market Quotations 

—— Gross Assets * Premiums Claims Capital Policyholders June 30, 1934 
di i0 
ane Continental.......... $72,074,964 $20,824,809 $6,450,026 $4,873,990 $44,800,129 $45,462,774 
ee Fidelity-Phenix....... 56,333,859 16,531,744 5,302,920 3,464,825 34,499,195 34,594,589 
Sg * EE, 0 oc wabbepace ns 19,631 ,333 5,577,562 1,358,894 2,000,000 12,694,877 13,646,319 
whe American Eagle...... 11,618,940 3,411,334 1,053,221 1,000,000 7,154,385 7,710,247 
i rm First American....... 3,746,002 870,245 177,055 1,000,000 2,698,702 2,725,187 
from Maryland............ 2,461,314 353,899 75,619 1,000,000 2,031 ,796 2,028,752 
" The Fidelity & Casualty .. 35,084,329 11,696,923 16,639,609 2,250,000 6,747,797 6,586,727 
t the 
. the *Bond and Stock valuations on basis approved by National Convention of Insurance Commissioners. 
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said: 
wb Diversified selected investments in leading American industries. 
s the Reserves to meet every obligation in full, leaving a large policyholders surplus 


ied in ‘ e 
in excess of all obligations. 
‘ourts 
insur- 


wb SERVICE 


have 

ously Experienced agents to protect capably the interests of assureds. 

wel Conservative underwriters to protect the interest of assureds. 
Adequate inspection service. 

nmon An expense ratio that conserves assured’s premium dollar. 

~ = Experienced adjusters, assuring competent and equitable adjustment of losses. 

ot Payment of all honest claims in full. 


f the 
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sition 

s the CHARACTER 
result 
noney 


Broad 


Street Famous for fair dealing. 


vo Has commanded confidence of insuring public for over 80 years. 
01 to Losses paid since organization $954,186,889.42 


As thoroughly American institutions we strongly advocate Americans 
dealing first and to the fullest extent with American Companies. This 
serves to develop further our country’s manufacturing enterprises and the 
employment of additional labor making for increased production and 
national progress. It is our doctrine of “America Fore”. 


Pa 


Chairman of the Boards. 
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N. Y. Fire Exchange 


(Continued from Page 20) 
January 1, 193, to July 25, 193, inclusive, 
whichever be the larger percentage.” 

Events Leading Up to Resolution 

Quite an involved parliamentary pro- 
cess preceded the adoption of the reso- 
lution. There were the three proposed 
amendments to the agreement appearing 
below. One had been submitted by the 
advisory committee and it provided that 
courtesy policies issued by an agency 
would be limited to 25% of its writings 
subsequent to May 2, 1933. The second 
known as the “agents’ amendment,” 
would have limited the issuance of cour- 
tesy policies to 25%, without naming any 
exemption date. 

The third suggestion was offered by 
C. F. Shallcross, United States manager, 
North British & Mercantile, and would 
have limited new agencies to 25% on 
courtesy policy writings and would not 
have permitted any substantial increase 
in the writing of reinsurance premiums 
subsequent to the date of passage of the 
proposed amendment by agencies already 
in existence. 

A. J. Smith, chairman of the executive 
committee of the exchange, suggested 
that the members present become a com- 
mittee of the whole in order that they 
might discuss the three proposals more 
freely, without committing themselves to 
any definite action when the final vote 
was taken This was done, and R. Rk. 
Martin, chairman of the advisory com- 
mittee, was appointed to preside by 
President Sydney Perrin. 

Test Votes Taken 

Because the advisory committee’s 
proposed amendment was so similar to 
the Shallcross proposal, the former was 
willing to let his stand in its stead. A 
test vote of sentiment on this proposal 
showed thirty-three for it and sixty-one 
against. The test vote on the agents’ 
proposal was forty-five for and thirty- 
two against. 

The sentiment in the committee of 
the whole session was preponderantly in 
favor of placing some curb on the issu- 
ance of courtesy policies. 


New Paragraphs Recommended 


The recommended new paragraphs to 
the Exchange Agreement, submitted by 
ihe advisory committee last week, follow: 


Agreement, Page 4, Section 3 (b), insert fol- 
lowing new paragraph: 

“No person, frm or corporation shall be 
eligible to Class 3 Membership if more than 
259% of the premium written is reinsurance of 
companies not represented in such agency. This 
provision does not apply to appointments made 
before May 2, 1933, provided that since that 
date there has been no substantial increase in 
the percentage of such reinsurance premiums 
written by such agency.” 

Agreement, Page 21, 
following new paragraph: 

“No person, firm or corporation shall be elig- 
ible for appointment as an agency permitted by 
Section 18 if more than 25% of the premiums 
written is reinsurance of companies not repre- 
sented in such agency. This provision does not 
apply to appointment made before May 2, 1933, 


Section 18 (1), insert 
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P. D. Betterley Slated 
For Grand Rapids Talk 


ON NATIONAL ASS’N PROGRAM 


One of Best Informed Buyers of Insur- 
ance in Country; American Manage- 
ment Ass’n Official 

P. D. Betterley, insurance expert of 
the Graton & Knight Co. of Worcester, 
Mass., prominently identified with the 
American Management Association, will 
deliver one of the principal addresses at 
the annual meeting of the National As- 
sociation of Insurance Agents at Grand 
Rapids September 18-21. His subject 
will be “What the Insurance Buyer Ex- 
pects of the Local Agent.” 

Mr. Betterley, who is assistant treas- 
urer of Graton & Knight, is nationally 
known as an insurance consultant, and 
he has delivered addresses on the sub- 
ject in many parts of the ‘country. He 
has been the buyer of insurance for his 
firm more than twenty years. For four 
years he was vice- president of the Amer- 
ican Management Association in charge 
of its insurance division, his term of of- 
fice having recently expired. 

He is a member of the insurance com- 
mittee of the Associated industries of 
Massachusetts and for two years was 
chairman of the insurance committee of 
the Manufacturers’ Research Association. 

Amply qualified through experience 
and close application to handle his chosen 
subject, Mr. Betterley’s appearance will 
be one of the highlights of the Grand 
Rapids program. Upon Mr. Betterley’s 
acceptance of the invitation extended him 
to appear on the program, President 
Allan I. Wolff of the National Associa- 
tion said: 

“It is exceedingly gratifying to the of- 
ficers of the National Association to 
know that Mr. Betterley will appear on 
the program. His subject is particularly 
timely, and in keeping with the spirit 
which we shall endeavor to inject into 
the entire program which will resolve 
itself into a round table discussion of 
more efficient agency service.” 





provided that since that date there has been 
no substantial increase in the percentage olf 
such reinsurance premiums written’ by such 
agency.” 


No Action on Brokers’ Allowances 


Discussion and decision on the recom- 
mendation in connection with service al- 
lowances of rent, telephone and clerical 
heip for brokers will not be had until 
Wednesday, August 1, the date set for 
the adjourned special meeting because of 
the length of time taken in discussion 
of the courtesy policy situation. 

The advisory committee had recom- 
mended this new sentence at end of sub- 
section of section 17 (i) on Page 19 of 


the Agreement: 

“This provision does not apply to such ar- 
rangements made with bona fide listed brokers 
before May 2, 1933, and actually in operation 
on that date.” 





Franklin W. Fort 





Fire Reinsurance Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (NewJersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 








Penna. Laws 


(Continued from Page 22) 

105 of the Standard Policy (fire) pro- 
vide that the insurance company shall 
not be liable for a greater proportion 
of any loss than the amount insured by 
each policy shall bear to the whole in- 
surance. That seems simple enough, and 
is simple enough if no difficulties inter- 
vene and no hurdles are interposed. But 
there are innumerable cases that arise 
by reason of the fact that the vocabu- 
laries of many brokers lack the word 
‘concurrent’; and in consequence of this 
lack the adjusters and insurers are 
faced, after a fire, with a condition where 
one policy is blanket over buildings and 
contents, another policy is specific on 
contents, a third is specific on buildings 
and a fourth is blanket on _ buildings 
with contents with separate items ap- 
plied to each. 

“What a diversity of opinion has 
arisen in consequence of this! Rules in- 
numerable have grown up, formulas in- 
numerable have arisen, methods innum- 
erable have been devised. The Pennsyl- 
vania rule simply exhausts the specific 
policies before the blanket policies con- 
tribute anything. That is what the Su- 
preme Court said in the case of Meigs 
v. Insurance Co. (205 Pa. 378 54 A. 


1053), and has consistently adhered to 
ever since. Not so in the United States 
courts. 


“In the case of Meigs v. Insurance Co. 
(126 Fed. 781), the Federal Court, re- 
peating that the decision rested on ‘gen- 
eral mercantile law’—upon which the 
Federal Courts were at liberty to enter- 
tain an independent opinion, deliberately 
and frankly disregarded the judgment 
and opinion of the Supreme Court of 
Pennsylvania handed down in connec- 
tion with the same fire loss, and re- 
fused to apply the Pennsylvania method 
of apportionment.” 


History of Insurance Laws Goes 
Far Back 


A brief history of insurance is also a 
part of the volume. In discussing the 
origin of insurance law Mr. Goldin tells 
how insurance disputes were at first set- 
tled by a “court” established by the mer- 
chants themselves. He says, “The law 
of insurance is a development of the 
maritime law, and derives all its ma- 
terial rules and incidents therefrom. It 
was unknown to the common law of 


~ 82 YEARS OLD 


THE HANOVER gives to its Agents: 


perience 


in agency development 


Excellent Financial Stability 
Loyal and Cordial Association and 


Nearly a Century of Insurance Ex- 
Personal Assistance 


“Sound Protection for all Clients” 
WHY NOT BE A HANOVER AGENT? 








England, although contracts of insurance 
had been made in England from about 
the Twelfth Century, having been intro- 
duced into England by the Lombard 
merchants. 

“Disputes, however, regarding insur- 
ance contracts had not been carried into 
the law courts as they existed at that 
time, but were decided by courts or 
boards of arbitration established by the 
merchants themselves. ‘ 


Elizabeth Recognizes Insurance 


“In 1601 the Statute 13 Elizabeth was 
passed. This was the first statute passed 
by the English Parliament that recog- 
nized the practice of insurance, [t 
created a special court or commission for 
hearing and determining causes arising 
on policies of insurance. This aci wa 
occasioned by the enormous growth of 
the insurance business, and because of 
the fact that neither the common law 
courts, nor the admiralty courts, had 
proved capable of handling these cases, 
and the courts of the merchants were no 
longer effective, for they had no means 
of enforcing their judgments. 

“This special court or commission es- 
tablished by the statute was unsuccess- 
ful, leaving the merchants in the same 
position, without any rg ag: tribunal 
to settle their difficulties. In 1756 Lord 
Mansfield was appointed Chief Justice 
of the Court of King’s Bench. It was 
this great judge who, appreciating the 
difficulties and peculiar circumstances of 
the merchants, skilfully incorporated the 
principles of the law merchant into the 
common law system of England, which 
thereafter effectively took cognizance of 
all questions involving insurance.” 





N. Y. BUSINESS TAX DUE AUG. 1 

Payment of the new New York City 
tax applying to all persons engaged in 
business or professions whose gross re- 
ceipts exceed $15,000 are due August 1. 
The tax is 1/20 of 1% to be paid on 
gross commissions over $15,000 received 
during 1933. The law applies to all 


agents, special agents, general agents 
and others. Managers’ salaries are ex- 
empt. 





B. B. BEAN HAS ACCIDENT 

Bennett B. Bean, Lexington, Ky., 2 
special agent for the Commercial Union 
group, suffered painful injuries and a 
wrecked car in an accident on the Paris 
pike, just out of Lexington, this month 





$4,000,000 CAPITAL JAN, 1, 1934 


$7,652,071 POLICYHOLDERS’ SURPLUS 


$14,638,375 ASSETS 


LOSSES PAID SINCE ORGANIZATION $79,225,529 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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LOYALTY GROUP 





FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


80 YEARS IN BUSINESS 


Surples to Policyholders, Dec. 31, 1933, $15,719,163.78 


ORGANIZED 1855 





(Securities at Market Value) 








Organized 1853 


THE GIRARD 


FIRE & MARINE INSURANCE CO. 


Surplus to Policyholders Dec. 31, 1933 
$2,380,826.52 


Securities at Market Value 
82 YEARS IN BUSINES© 





Organized 1854 


THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 
Surplus to Policyholders Dec. 31, 1933 
$2,181,651.19 


Securities at Market Value 
81 YEARS IN BUSINESS 





Organized 1866 


NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 


Surplus to Policyholders Dec. 31, 1933 
$2,254,726.35 


Securities at Market Value 
69 YEARS IN BUSINESS 





Organized 1874 


THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 
Surplus to Policyholders Dec. 31, 1933 


$2,216,188.12 
Bonds Amortized—Stocks Market Value 
61 YEARS IN BUSINESS 





AVERAGE AGE 


LOYALTY GROUP COMPANIES 


OVER 66 YEARS 


GROUP LOSSES PAID 


OVER 


FOUR HUNDRED MILLION 


$413,592,692.72 


A LOSS PAYING RECORD 


PROVING SECURITY 
AND STABILITY 


OUR BUSINESS ASSETS 


Organized 1852 
MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1933 
$5,021 ,440.67 


Securities al Market Value 
83 YEARS IN BUSINESS 





Organized 1871 
SUPERIOR 
FIRE INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1933 


$1,780,616.49 
Securities at Market Value 
64 YEARS IN BUSINESS 








MERIT CONFIDENCE 





ee THESE ARE 


AGE - EXPERIENCE - GOOD FAITH 


Organized 1870 


THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Surplus to Policyholders Dec. 31, 1933 
$2,411,805.55 


Securities at Market Value 
65 YEARS IN BUSINESS 








SUCCESS - PERFORMANCE 





SOUND INSURANCE PRINCIPLES 

















Organized 1909 


COMMERCIAL 
CASUALTY INSURANCE CO. 
Surplus to Policyholders Dec. 31, 1933 
$2,015,905.60 


Bonds Amortized—Stocks Market Value 
26 YEARS IN BUSINESS 








WESTERN DEPARTMENT 
844 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 
461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 
10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 
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Page 26 


The Auto “heft Bureau 
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Everett H. Morse of Aetna (Fire) and World F. & M. Tells 
How Agents Can Make It More Efficient 


That the National Automobile Theft 
Bureau can be made more effective with 
the help of the local agents of the na- 
tion is the opinion of Everett H. Morse, 
superintendent of the automobile depart- 
ment of the Aetna and the World Fire 
& Marine. In an article in The Mes- 
senger, the agency publication of these 
companies, Mr. Morse says: 

“Many agents are not particularly fa- 
miliar with the activities of the National 
Theft which is 
automobile insurance 


Automobile Bureau 


maintained by 
companies affiliated with the National 
Automobile Underwriters Association, 
the facilities of which are immediately 
put into use whenever the theft of an 
automobile is reported by the insuring 
agent to his company. The expense of 
maintaining this bureau and its various 
branches is borne by the companies and 
its cost is part of the cost which an 
assured pays when he buys theft insur- 
ance. The results we believe are well 
worth the expense and effort which are 
being expended. 


Has Six Subdivisions 


“The national bureau has six subdivi- 
sions, the Eastern Division with head- 
quarters in New York City; the South- 
ern Division with headquarters in At- 
lanta; the Texas Division with head- 
quarters in Dallas; the Western Divi- 
sion with headquarters in Chicago; the 
Pacific Coast Department with head- 
quarters in San Francisco and the Cana- 
dian Automobile Recovery Bureau with 
headquarters in Montreal. 

“The bureau does not prosecute thieves 
but acts to assist and encourage the ef- 
forts of police officers and prosecuting 
attorneys. Its subdivisions are in close 
touch with all law-enforcement organi- 
zations throughout the country and 
Canada and are interested to recover any 
automobiles which are reported to them 
as stolen. They endeavor to see that 
the police are immediately notified to be 


on the lookout for such automobiles, to 
apprehend and see that arrests and con- 
victions are secured of automobile thieves 
and garages which are acting as fences; 
in other words both to alleviate the loss 
through thefts and to prevent any in- 
crease and if possible reduce the num- 
ber of thefts. 

“When a theft is reported a bulletin 
is immediately sent to police depart- 
ments, sheriffs and motor vehicle depart- 
ments. The bureau has close contact 
with the U. S. Department of Justice 
and maintains an efficient force of field 
men and experts who are constantly 
traveling about the country investigating 
conditions and looking into the activities 
of bands of thieves and checking auto- 
mobiles which are found stored in vari- 
ous places. 

How Agents Can Help 

“The efficiency and usefulness of this 
National Automobile Theft Bureau are 
vastly increased by the promptness with 
which the agents make reports of thefts 
to the company insuring the car and to 
the nearest branch of the bureau by 
means of a supplementary theft report 
and by the completeness of the infor- 
mation which is given, such as a descrip- 
tion of the car, its make, model, serial 
and motor numbers, color, license num- 
ber and any unusual identifications. We 
hope that our agents will make use of 
any information in this article to pro- 
mote the further sale of automobile theft 
insurance and to assist our bureau in its 
work of recovering stolen automobiles.” 





British Earnings 


(Continued from Page 1) 

ing to £634,973, there remains to the 
offices £2,892,038, being 6.34%, which 
compares with £1,042,082, or only 2.16% 
a year ago. 

Accident Premiums Held Up Well 

In the accident and general accounts, 
which include a great variety of risks, 
such as motor, employers’ liability, and 
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burglary, the premium income of the 


twenty-three offices last year was £53,- 
478,694 ($267,393,470), being a reduction 
on the year of 1.45%, whereas in 1932 
the decline amounted to 4.44%. Deduct- 
ing claims and expenses, the apparent 
result was a surplus of £1,140,120, equal 
to 2.13% and the “corrected” result, after 
allowing for a uniform 40% for unexpired 
risks, was a surplus of £1,346,730, being 
2.52%. Imperial taxation absorbed £478,- 
294, and there remained to the compa- 
nies £868,436, or 1.63%. It will be seen 
that the percentage of profit on casualty 
insurance, which includes a considerable 
business in the United States, is on the 
average particularly small. In the Times 
compilation expenses in profit and loss 
have been allocated to the different de- 
partments in proportion to the premium 
income. 

The third main section of insurance, 
excluding the life departments, is the 
marine account. The premium income of 
the same groups of companies last year 
amounted to £8,218,222, being a decrease 
of as much as 14.57%, a considerable 
proportion of which was due to the effect 
of exchange. Marine accounts cannot 
be analyzed on the same terms as the 
fire and accident accounts, owing to dif- 
ierent methods of presentation. As 
chairmen of the companies have indi- 
cated, the results shown were not those 
earned last year but related to previous 
years, aS marine accounts are slow in 
“running off.” The net underwriting 
transfer to profit and loss was £988,633, 
which compares with a transfer of £954,- 
152 at the end of 1932. In addition, £275,- 
646 of interest was also. transferred, 
against £268,265. 

Add to Reserve Strength 

The strength of these offices is largely 
due to their long-established policy of 
supporting their reserves and establish- 
ing a relationship between interest re- 
ceipts and the amount paid in dividends. 
Thus the total net interest earnings of 
the twenty-three companies, together 
with the stockholders’ proportion of the 
life profits, and after providing for de- 
benture and preference stock interest, 
was £7,902,718. Dividends amounted to 
£8,226,155, and thus required a draft on 
the underwriting profits of £323,437, 
which meant that, in the aggregate, the 
greater part of the earnings were again 
available for strengthening the resources 
of the companies. 
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A fine old English Company of high character and 
standing. It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 


90 JOHN STREET 
New York 


Star 


Gritish Dominions 
Insurance Company Limited 


STATES BRANCH 























NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Look back down the roadway 
of life over which you have 
passed and you will smile at 
the pebbles in the road which 
looked like mountains until 


you passed them. 
—Exchange. 


A 
Good 
Agency 
Company 























ma 
















1934 


IN 


‘ 
/ 


way 
ave 
> at 
lich 
intil 


nge. 


- 
— 


a 


eal 


=. 


July 27, 1934 


ma UNDERWRITER 


— 








—— 
THE EASTERN 



















———————— 


















——_—- 


Soun 
The 
All Cre 


Bulwark of 


Capital 


*UNITED STATES FIRE INSURANCE CO. _ .$2,000,000 


Organized 1824 


*THE NORTH RIVER INSURANCE CO... 2,000,000 


Organized 1822 


*WESTCHESTER FIRE INSURANCE CO... 1,000,000 
Organized 1837 
THE ALLEMANNIA FIRE INS. CO. OF PITTSBURGH ___ 1,200,000 
Organized 1868 
*RICHMOND INSURANCE CO... 1,000,000 
Organized 1907 
|} | WESTERN ASSURANCE CO., U. S. BRANCH 400,000** 
Incorporated 1851 
BRITISH AMERICA ASSURANCE CO., vu. s. BRANCH 200,000** 
Incorporated 1833 
SOUTHERN FIRE INSURANCE CO., DURHAM, N. C..____ 200,000 


Incorporated 1923 
*Company operates under Sections 130-1-2 of the New York Insurance Law. 


+Contingency Reserve represents difference between value carried in assets and actual December 31, 1934, 


**S:atutory Deposit—New York Insurance Law. 
market quotations on all bonds and stocks owned. 


MANAGERS 
110 WILLIAM ST. 


WESTERN DEPT. 
FREEPORT, ILL. 








PACIFIC DEPT. 
SAN FRANCISCO 


SOUTHERN DEPT. 
ATLANTA 


d Stock Companies 


Assets 


$25,267,450 


18,511,779 
16,484,976 
4,837,895 
4,093,517 
3,890,341 
2,319,923 


1,207,000 


CRUM & FORSTER 


dit Transactions 


Liabilities 
Less Contingency 
Reserve 


$11,874,512 
7,416,966 
8,302,483 
1,830,782 
| 487,248 
1,788,430 
1,097,479 


379,425 


ALLEGHENY DEPT. 
PITTSBURGH 


Contingency 
Reservey 


$1,552,843 
1,211,719 
1,700,081 
199,439 
255,106 
364,243 
101,924 


13,793 


Surplus to 
Policyholders 


(Market Quotations 
December 31, 1933) 


$11,840,096 
9,883,094 
6,482,412 
2,807,674 
2,351,163 
1,737,668 
1,120,520 


813,781 


NEW YORK 


CAROLINAS DEPT. 
DURHAM, N. C. 
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I saw the followi cley nina 
mall t n cel \ “WW urn 
nt h ( Chis t il i 1 itt 
store on North Street in Middletown 


N. Y., that I inspected 


New Agents Not All Dumb 


It is surp what a lot of really 
novel and v tellizent questions at 
asked b eon wents presentin 
entirely ney in 1 have | ned a 
lot b bein isl 1 thes ques ms, ¢ 
pecially in the interpretaty f ratin 
rule forms and pol cond n 


An Ancient Fish? 


All through the United States one 
finds a ivpe of fish that has no re 
mouth like most fish, but hay ul pen 
ing with no jaws through whicl 
uck their food rh bounded in th 


a 
Catskills when I was a boy and we used 


to “snare” them with a pole and coppe1 
lasso They ire beliey d to be what 
paleontologists call “fossil fish’ hat is, 
a survival of fish that existed million f 
years ago, and their mouths did t 
change into jaws as other species did 

Dead Indians’ Warnings and Lake 

Monsters 

The so-called finger lake section of 
New York always had natural gas de 
posits, which were lightly exploit 1 until 
recently, when through better and deeper 
drilling the rich Dundee vas section wa 
developed Previous to this time fre 
quent mysterious rumblings like muffled 
drums were often heard along Seneca 


Lake from times immemorial. The In- 
dian legends ascribe this 
of their dead warriors imme in the 
depths of the lake beating war 
foretelling comin 

The white settlers could not explain 
this phenomenon until the gas wells were 
drilled, when it was correctly inferred 
that the gas escaping from the oil 
on both sides of the lak 


strifes. 


into the depths 
of this very deep lake (averaging 800 
feet) sought an escape through the water 
to the surface, causing the nois« Now 
that the gas is being drawn from thes« 
wells in lar quantities, little gas seeps 
into the lake, and the rumblin hay 
ceased, perhaps never to return again 
Wallis Coykenda n of J. B. Coy- 
kendall, old ti agent at Elmira. tells 
me that several vears ago while fishin 
in Seneca Lake, he was close to one of 
these explosions, which created quite a 
disturbance on the surface of the lake, 
rocking his boat violentl These ex 
plosions have in times past created les 
ends also ab t intedil in onst 
risin be t | f t ) ( 
in 
10? sh 
} \ | So 
1 of 


BPR A NAERSS OI CAINICLE (LODE 


T ALES of the 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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of these manifestations. I wondered at 
the time where the noise came from and 
vas told of the legend and probable nat- 
ural causes. There have been similar 
manifestations at Cayuga Lake, the old 


natives saving that occasionally there 
were whirlpools in the center of the lake 
that sucked down boats and swimmers. 
These whirlpools are now explained as 
above stated, viz., disturbances caused 


by gas, and through exa 
changed into whirlpools 

Nevertheless, in 1907, | swam across 
Cayuga Lake from Sheldrake Springs, 
accompanied by Milton Northrup of Syr- 
a boat, while watched by a lot 
of natives, who had told me about the 
danger. Thirty vears old, and a 
seasoned athlete, I wasn’t afraid of any- 
thin; When | got to the center of the 
lake, just to give the natives a thrill in 
ny youthful exuberance I swam around 
in a circle three or four times, as if | 


rating tales 


acuse 1n 


seven 


la 


had become entangled in a_ whirlpool. 
(Those were the times, Northrup, old 
Sans Th 
When on the other side of the lake ] 
isked him t ound for bottom and he 
t the oarlock overboard and we had 


i e he Luckily the lake was 
i as a sheet of glass. Had there 
choppy sea, which is very dan- 
on these lakes, it would have been 


no laughin matter to paddle across, 

cially after a swim of two miles. 
The « of the water in Cayuga Lak« 
ire marvelous to behold, due to the sul 


phur and other mineral colorations. 


A Critic Is No Gentleman 
\ reat modern 


Vathan wrotc: It 


philosopher, George 
is impossible for a 
man to be both an honest critic and a 
entleman.” Alas, too true, both in per- 
t at business life Superiors do 

to be criticized by subordinates, 
thouch honest constructive criti- 
cism is intended, and this trait hurts the 
| welfare of business especially in 


not IkK¢ 


Harry P. French Dies; 
Overcome By Heat 


}? French vic -pre sident of 
\Mlarsh & \MicLennan, Chicago, and one of 


the b known figures in the automobile 

urance production world of Chicago 
va vercome by the heat and died. His 
fu i ill be held today His father 


ran a grocery store in Dansville, N. Y 
\ d by Thomas E. Gal 


wh | ( was to becom: a famous 
ure in f nsurance. Mr. French went 
Chica here his father was western 
anacgel f the Orient and went with 
ul Gallacher bought the 

1X69 








ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CoO. 
FIRE LINES 


| CAR & GENERAL INS. CORP., LTD. 
| CASUALTY LINES 


111 John Street, New York 











O. J. PRIOR, PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 





Beloved “Dad” Schively 
Passes Away on Coast 


FORMER WASHINGTON OFFICIAL 


Was Public Relations Man for National 
Board of Fire Underwriters in P. C. 
Branch; Orator-Editor in Early Years 


John H. Schively, affectionately known 
to thousands in the West Coast fire in 
surance fraternity and among fire de 
partments as “Dad,” passed away in his 
sleep last week. “Dad” Schively was 
seventy-six years old and was active in 
the Pacific Coast branch of the National 
Board of Fire Underwriters up to th 
time of his death. 

Mr. Schively had been secretary of 
the Insurance Federation of California 
since 1922 and during the past two years 
became affiliated with the National Board 
in a public relations capacity. He was 
particularly known for his great ability 
as an orator and for his friendly, happy 
personality. 

Mr. Schively started in the insurance: 
world in 1901, when he was elected In- 
surance Commissioner of Washington. 
He retired in 1913 and joined the Wash- 
ington Surveying & Rating Bureau in 
an educational capacity, and in 1918 wa 
brought to San Francisco to continue 
that work with the old Fire Prevention 
Bureau of the Pacific, working with Jay 
W. Stevens. When that board was taken 
over by the National Board he went with 
Chief Stevens in that organization 

Prior to entering the insurance busi- 
ness he had been a printer, missionary, 
editor, publisher and statesman. He was 
one of the acclaimed “silver-tongued ora- 
tors” who helped to elect McKinley. For 
many years he had also been wielder 
for the San Francisco Pond of the Blue 
Goose and chaplain of the Pacific Coast 
\ssociation of Fire Chiefs. None was 
more beloved in the insurance world 
than “Dad” Schively. 


LICENSE EXTENDED IN CANADA 
The Consolidated Fire and Casualty of 

Toronto has been granted a license to 
rite plate glass and automobil 

ance in the Province of Manitoba 


insur 

















A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


CHICAGO 


NEW YORE 





224TH YEAR 
SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
Chicago 


New York 


Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











OKLAHOMA CITY INSPECTED 


Increase in Rates Not Expected; City 
Shows Up Well, Despite Oil 
Hazard, Ingalls Says 
Results of the inspection completed 
last week by a group of engineers from 
the National Board of Fire Underwriters 
Chicago office investigating hazards in 
Oklahoma City will probably not alter 
the present fire insurance rate, accord- 
ing to C. T. Ingalls, manager of the Okla- 
homa Inspection Bureau. 

\lthough low water 
found in some portions of the 

small mains and dead ends, this con- 
dition is being recognized by city offi- 
cials and a remedial program is under 
consideration Reinforcing and enlarg- 
ing mains in several portions of the city 
is likely. 

The formal report of the 
probably wiil not be ready for 
sion to city officials for several months 
Mr. Ingalls said, however, that Oklahoma 
City is maintaining a “very good” rating, 
despite the oil hazard due to expansion 
of the drilling field. The last survey was 
inade in 1931 


pressure was 
city due 


engineers 
submis- 


A. R. LOVERIDGE DEAD 

\. R. Loveridge of the R. C. Rath- 
bone & Son brokerage office died last 
week. He had been in the business for 
thirty-five years, starting with the Rath- 
bone organization, leaving to hold sev- 
eral other posts in the insurance field 
and then returning 
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Skylines are graphs of commercial progress—~ 


towering records of the nation s growth. 


Royal-Liverpool Companies were providin 
insurance protection when New York had hardly 
outgrown the proportions of a seaport town— 
when San F rancisco was scarcely more than a 


settlement of tents. 


When flame-swept skylines have crumbled, 


only to rise to loftier heights, Royal- Liverpool 
Companies have contributed substantially to their 


reconstruction. In four great conflagrations — 


The picture in the circle shows lower New York in 1873 when the Trinity 


Church spire at the head of Wall Street was the tallest structure on the skyline. 
The Royal Building is at the extreme right of the above picture. Both pictures 
were taken from Brooklyn. (Photos by Brown Bros. and Irving Underhill.) 


WOLNG SYS 








Chicago in 1871, Boston in 1872, Baltimore 
in 1904, San Francisco in 1906 — these Com- 
panies promptly met losses totaling more than 
$20,000,000. Altogether, under the ‘many forms 
of insurance written, the Companies listed below 


have paid out well over $700,000,000 to the 


insuring public in this country. 


To alert agents who envision future skylines 
the Royal-Liverpool organization can ofler the 
representation of Companies which have built 
their own skylines of prestige and accomplish- 


ment on firm foundations of financial security. 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY e BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ° CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. e THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. @ QUEEN INSURANCE COMPANY OF AMERICA 


FEDERAL UNION INSURANCE COMPANY ® THE NEWARK FIRE INSURANCE COMPANY ® ROYAL INSURANCE COMPANY, LTD. © STAR INSURANCE COMPANY OF AMERICA 
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Phila. Finds New Deal 
Short of Expectation 
NO INCREASE IN PRODUCTION 


Officials Ponder Ovw aw Values 
Still Low, Purchasing Power Still 
Lacking, They Find 


By E. S. BANKS 

If it is true, as has been said so often, 
that fire insurance is the barometer of 
business conditions, then the New Deal 
has not come up to expectations in two 
of its most important objectives—in- 
creased production and higher prices. 

\ survey conducted among the home 
offices of Philadelphia fire insurance com- 
panies, including the Insurance Co. of 
North America and the Fire Association 
fleets, indicates that business conditions 
as a whole are only slightly better than 
they were during the closing days of 
the Hoover administration. 

Fire insurance company officials are 
somewhat puzzled over the situation. 
They had expected conditions and the 
volume of business to be considerably 
better. They had looked for increased 
values, their hope for a_ considerable 
change for the better lying in a revalu- 
ation of values. But values are still low. 
Real estate is easier to rent now but 
real estate values have not shown any 
signs of going up. 

Purchasing Power Not Stepped Up 

Company leaders had expected larger 
inventories both in manufacturers’ ware- 
houses and on the shelves of mercantile 
cstablishments. But they find that pro- 
duction and purchasing has not stepped 
up as anticipated. Conditions are almosi 
identical with those existing at the peak 
of the depression. Manufacturers and 
store owners are still “living from hand 
to mouth.” Factories are turning out 
only sufficient production to meet the 
day’s orders and business houses are buy- 
ing only enough merchandise to meet the 
day’s demands. 

However, this is not to say that the 
New Deal is a failure. It just simply 
has not as yet lived up to its expecta- 
tions. One finds fire insurance company 
executives, however, optimistic over th: 
present situation. These executives were 
asked whether the premium volume on 
mercantile risks during the little more 
than a year of the New Deal indicated 
a considerable betterment in business 
conditions; whether that increase was a 
steady one was general throughout the 
country, or whether it was sporadic and 
confined to certain sections and also 
whether there were any signs of a fall- 
ing off. 

Stabilized Deflation Seen 

The replies indicated that there was 
no considerable betterment. That what 
improvement there was was rather gen 
eral. They indicated, too, that any 
thoughts that the Warren gold-buying 
plan, the going off the: gold standard, 
the devaluation of the dollar and other 


slight inflation plans adopted by the 
country would increase values have been 
wrong. Food commodities have gone up 


but other prices remain about the same. 
Instead of inflation, the country appears 
to have merely stabilized deflation. 

The replies may best be summed up in 
the answer of an official of the Insur- 
ance Co. of North America: 


“We are not setting the world on fire. 
Our business is better but not noticeably 
better | however, are still hold- 


ing good.” 
PACIFIC NATIONAL FIGURES 
Pacific National Fire in its semi-annuai 
statement for the six months ended June 
30, 1934, shows total assets of $4,142,722, 
an increase of $533,330 since December 
31, 1933. Surplus stands at $1,587,472, 
an increase of $384,436. Combined with 
capital of $1,250,000 this creates a policy- 


holders’ surplus of $2,837,472. Net pre- 
miums show $534,881 against $436,581 
Total reserves stand at $1,305,250, an 


increase of 15% over December 31. 1933 
This includes reserve for unearned pre- 
miums amounting to $1,099,654. 


Market Value of America Fore’s 


Securities Tops Convention Value 


The six months’ statement of the Amer- 
ica Fore group shows that a sharp ap- 
preciation in the value of investments 
made it possible to reduce contingency 
reserves in the various companies from 
a total of $16,722,613 down to $164,113. 
This was due to the fact that market 
prices have risen to a level almost equal 
to the convention value of the securities. 
Only two companies continue to carry 
contingency reserves, The Fidelity & 
Casualty with $161,070 and the Maryland 
with $3,043. 

Total admitted assets of the six fire 
companies aggregate $165,860,412 accord- 
ing to the figures presented to the board 
of directors of the several companies last 
week. The assets of the Fidelity & Cas- 
ualty were reported as $35,084,329, mak- 


ing total assets for the group more than 
$200,000,000. 

Combined assets at market values in- 
creased $22,971,649 to $203,078,452 in the 
six months, while the combined surplus 
to policy holders advanced $21,192,043 to 
$112,754,594.. The combined unearned 
premium reserve increased $1,595,581 to 
$59,266,514. 

Total assets based on convention val- 
ues of Continental Insurance decreased 
to $72,074,964 from $72,633,525; while 
those of Fidelity-Phenix increased from 
$55,531,070 to $56,333,859; of Fidelity and 
Casualty from $33,798,368 to $35,084,329 ; 
of Niagara Fire from $19,344,044 to $19,- 
631,333; of American Eagle from $11,- 
471,933 to $11,618,940; of First American 


from $3,641,951 to $3,746,002, and of 
Maryland Insurance from $2,408,522 to 
$2,416,314. 


Statement as of June 30, 1934 


Reserve for 


Unearned 

Gross Assets Premiums 
$72,074,964 $20,824,809 
56,333,859 16,5 
19,631,333 
11,618,940 
3,746,002 
2,461,314 
35,084,329 


* 


Cortinental ......... 
Fidelity-Phenix 
ee, Ee 
American Eagle 
First American 
Maryland 
Fidelity & Casualty... 





3,411,334 
870,245 


1,744 


5,577,562 


353,899 
11,696,923 


Surplus for 
Policvholders 

Market 
Quotations 


Reserve 
for Losses 


and All Other *Surplus for 


Claims Capital Policyholders June 30,1934 
$6,450,026 $4,873,990 $44,800,129 $45,462,774 
5,302,920 3,464,825 34,499,195 34,594,589 
1,358,894 2,000,000 12,694,877 13,646,319 
1,053,221 1,000,000 7,154,385 7,710,247 
177,055 1,000,000 2,698,762 2,725,187 
75,619 1,000,000 2,031,796 2,028,752 
16,639,609 2,250,000 6,747,797 6,586,727 


* Bond and stock valuations on basis approved by National Convention of Insurance Commissioners. 


H. M. MILLER, BUFFALO, DEAD 
Henry M. Miller, vice-president of the 
Buffalo Insurance Co., in charge of the 
home office, died last week in Millard 
Fillmore Hospital there. He was in his 
sixtieth year and had been in failing 
health. After experience with the Buf- 
falo Association of Fire Underwriters as 
one of the staff he joined the Buffalo as 
a special agent a goodly number of years 
ago. He was a director of the board of 
the Buffalo Board of Insurance Under- 
writers at the time of his death. 





$30,000 LOSS IN BUS FIRE 
The fire loss in the Washburn & Todd 
lumber yard at Ossining, destroyed by 
fire after the bus crash that took eigh- 
teen lives on Sunday, is estimated at 
about $30,000. Most of the coverage is 
understood to have been in Boston and 
Philadelphia mutuals. 





The J. W. Goldstein Co., real estate 
and insurance, of Paterson, has been 
incorporated with a capital of $50,000. 
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INSURANCE SOCIETY LECTURES 


Names of Speakers for Courses Ap. 
nounced; New York Classes to 
Begin October 8 and 9 
The fire insurance course of the Ip. 
surance Society of New York will be. 
gin October 8 with a Part I class. The 
first class in Part III will be given the 
next day, October 9. Part II will not 
be given this year as it is an alternate 
year course and will be given again jp 


1935-36. Part I classes are to be held 
each Monday afternoon from 1 to 2 


p. m. at the New York Board of Fire 
Underwriters, 85 John Street, and Part 
III classes every Tuesday from 5 to 6 
at the Insurance Society, 100 William 
Street. 

Lecturers announced by the Society for 
the courses are: 

Edward R. Hardy, secretary Insurance 
Institute of America; Rollin M. Clark 
deputy Superintendent of Insurance, New 
York State; W. D. Milne, assistant man- 
ager Eastern Underwriters Inspection 
Bureau; Joseph J. Magrath, principal 
insurance examiner (rates) New York 
State Insurance Department; E. D. Pat- 
ton, secretary Northern Assurance; H, 
E. Newell, engineer, National Board of 
Fire Underwriters; A. C. Hutson, as- 
sistant chief engineer National Board; 
Arthur N. Eagles, Hartford Fire; F. 0, 
Affeld, Jr., law firm of Affeld, Bowers & 
Herrick; R. R. Wilde, secretary, Corroon 
& Reynolds; Robert Van Iderstine, pres- 
ident Holborn agency; J. G: Loose, sec- 
retary and general adjuster, Great 
American; C. W. Pierce, vice-president, 
America Fore; E. H. Bigge, branch 
treasurer, Yorkshire ; and Arnold Grasse, 
manager service department, Home In- 
surance Co. 

Many of the lectures in Part III will 
be given by George Harrington, adjuster. 
Other lecturers in this course will be Rob- 
inson G. Hollister, DeLanoy, Kipp & 
Swan, Inc.; Thomas M. Dick, New York 
Fire Insurance Exchange; H. V. Tis- 
dale, general agent North British & Mer- 
cantile; Charles W. Brandt, Remsen 
srokerage Co.; Leo S. Bryant, assistant 
general agent, North British & Mercan- 
tile; and R. R. Wilde, secretary Corroon 
& Reynolds. 

Chairman of the committee in charge 
is S. T. Skirrow, secretary Great Ameri- 
can, and the other members are L. S. 
Bryant, assistant general agent North 
British & Mercantile; E. A. Clark, sec- 
retary Northern Assurance; G. A. Mc- 
Kay, special agent, Home; J. C. Mill- 
ken, assistant chief engineer, America 
Fore companies. The courses given are 
outlined by the Insurance Institute of 
America. 





INSURANCE ON SCHOOLMART 


Exposition in New York City to Be Cov- 
ered Up to $10,000; Tapestries Rep- 
resent Large Values 
Insurance will be carried for the first 
time in fifty years on the National 
Schoolmart and Schoolview to be held 
in the Port Authority Commerce Build- 
ing in New York City August 15 to 2. 
This is a concurrent exposition and con- 
vention dealing with school activities. 
The announcement was made last week 
by Theodore Fred Kuper, executive man- 
ager of the New York Board of Educa- 
tion, who is general director of National 
Schoolmart, that for the first time in fifty 
years the Board of Education has taken 
out an insurance policy on materials 
its care—for $10,000 on tapestries and 
other examples of weaving and needle- 
work done by public school children, 
which have been assembled for display 
in Schoolmart. One tapestry from An- 
gelo Patrie’s school is valued at $500. 





LEO F. MICHAEL DEAD | 
Leo F. Michael, 43 years of age, di- 
rector and vice-president of the Fidelity 
& Columbia Insurance Co., Louisville, 
and holding the same post with the pat 
ent company, the Fidelity & Columbia 
Trust Co., died recently at St. Josephs 
Infirmary, where he suffered a relapse 
the previous night, after coming along 
nicely from an operation. 
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5. K. FRAYSER TO HOME OFFICE 


Special Agent of Firemen’s of Newark 
Companies Leaving Virginia Terri- 
tory; His Successors 
Stuart K. Frayser, who has been super- 
yising Virginia for the National Ben 
Franklin and the Milwaukee Mechanics, 
members of the Firemen’s group, is re- 
linquishing field work preliminary to be- 
ing transferred to the home office of 

the Firemen’s in Newark, N. J. 

W. G. Puller, Jr., state agent of the 
Firemen’s, will take over the National 
Ben Franklin while George Garner, who 
supervises Virginia for the Concordia 
and the casualty companies of the Fire- 
men’s group, will take over the Milwau- 
kee Mechanics. 

Mr. Frayser does not expect to enter 
actively upon his new duties at the home 
ofice until early in the fall. He is a 
brother of Lawrence P. Frayser, Vir- 
ginia state agent for the Great American. 





LOW GRAND RAPIDS LOSS 
$2,325 Fire Damage in June Lowest Since 
1916; Michigan City Trying to Es- 
tablish Record for Year 
Grand Rapids, which is striving to 
make its 10th annual year-round fire pre- 
vention campaign its most sucessful ef- 
fort along this line, achieved good re- 
sults in June, according to a report just 
compiled by the fire department. During 
that month the total fire loss was only 
$2,325, the lowest figure for any month 

since 1916. 

The unusual showing brought the six 
months’ loss total to $48,520, which was 
$40,954 under the 1933 figure for the same 
period and is the lowest total for the 
half year in many years. Fred P. Hig- 
gins, assistant fire marshal, believes the 
June loss was the lowest in: his thirty- 
eight years’ experience with the depart- 
ment. There are no definite records be- 
fore 1916. 

February piled up the biggest loss this 
year with a total of $19,448. March was 
the second worst month with $12,055, 
while the damage in January, April, and 
May approximated $5,000 for each. 








DEFINES LOSS-PROOF RULE 





Kentucky Court Awards Continental De- 
cision But States When Case 
Would Go Otherwise 
“Failure of the insured to furnish 
proof of loss within time specified in 
a fire insurance policy works forfeiture 
of his claim thereunder,” the Kentucky 
Court of Appeals has held in reversing 
judgment of the Crittenden Circuit Court 
in the appeal of Dunning against the 
Centinental Insurance Company. “How- 
ever,” the court held, “appellee cannot 
escape liability on the ground that ap- 
pellants failed to make proof of loss 
within the time or in the matter pro- 
vided in the policy, if its acts and con- 
duct were such as would induce delay in 
making proof or would lead a reason- 
ably prudent person, similarly situated, 
to believe that the requirements of the 
policy respecting proof had been waived. 
_ There are a number of cases in this 
jurisdiction holding that a mere solicit- 
Ing agent is not authorized to waive re- 
quirements of a policy concerning proof 
of loss, but it has also been held that, 
where a local agent of the company was 
the only person representing the com- 
pany with whom the insured came in 
contact and no limitation of his author- 
ity had been communicated to the in- 
sured, he had a right to rely upon the 

agent’s statements.” 





GERMAN COS. BOOST PAID-IN 

Many German insurance companies use 
some of the year’s profit to increase the 
amount of paid-in capital. Where con- 
siderable profits have been made from 
differences in exchange quotations such 
Profits have almost always been used in 
that manner. Dividends have not suf- 
tered though as a matter of principle 
terest rates have been lowered wher- 
(ver possible. 
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How Pepper Whiskey Loss 
Was Settled in Kentucky 


Following the James E. Pepper & Co 
distillery warehouse fire loss at Lexing- 
ton, Ky., April 28, which was covered 
under the Schenley Distillers Corp. I. U. 
B. coverage, amounting to $19,000,000 on 
stocks, it was thought that some of the 
companies might deny liability over and 
beyond values at last reporting daltes 
under the form, when it became known 
that the monthly reports of values had 
not been filed for some months; and 
that stocks in the Pepper warehouses 
had been materially increased as a result 
of transferring whiskey in bond from th« 
Schenley owned George T. Stage & Co 
plant at Frankfort, Ky., which was 
crowded for warehouse space 

Eventually loss on stocks at the Pepper 
plant was adjusted on the basis of $2, 
635,467. Of the twenty-four companies 
on this I. U. B. risk, all but one have 
waived the question of lack of monthl 
reports, and have paid their proportion 
of the loss, according to Terry V. Pon 
der, of Ponder, Hart & Co., Louisville, 
adjusters for the Schenley Distillers 

The Steering Committee of Six of the 
I. U. B. companies on this loss and rep- 
resenting the companies involved, afte1 
the fire, waived the question of the as- 
sured failing to file reports every thirty 
days, account of an unprecedented busi 
ness rush in the Schenley offices, which 
resulted in great difficulty in getting up 
inventories. 

With the end of National Prohibition 
the liquor business advanced in such 
leaps and bounds that the Schenley of- 
fices were swamped. This was shown by 
the fact that the Stock Exchange waived 
the Schenley financial report, as of De 
cember ,31, 1933, due to the inability of 
the company to make the report 


TO INVESTIGATE PEPPER CASE 
Kentucky Ass’n of Agents to Probe 
Methods Used in Insuring Distil- 
lery; Reed Names Committee 
G. R. Reed, of Columbia, Ky., presi- 
dent of the Kentucky Association of In- 
surance Agents, has named the commit- 
tee to investigate the methods used in 
the insuring of the James E. Pepper 
Co., distillery at Lexington, a division of 
the Schenley Products Co. Mr. Reed's 
action follows the resolution adopted by 
the State Association during the annual 
meeting at Lexington on June 13. A 
meeting of the committee was expected 

this week. 

Members of the committee are W. A 
Reisert, Louisville, chairman; Harry S 
Houlihan, Lexington, who is president 
of the Lexington Board; Guy A. Moore, 
Lexington; E. S. Tachau and John S 
Long, Louisville 

Under instructions of the State Con- 
vention the new administration is als 
empowered to table, or adopt a resolu 
tion, similar to one adopted by the Lex- 
ington, Ky., board a few weeks ago. This 
resolution condemns the I. U. B., and 
asks that the companies dissolve the 
ganization At the state convention in 
Lexington an effort was made to table 
this resolution, but it was finally left t 
the discretion of the incoming adminis- 
tration with full power to act 


WENSLEY WAS INS. COUNSEL 
Robert L. Wensley, Brooklyn bank¢ 


who died last week at the axe f 79, 


was at one time counsel for the Mar 
chester Fire of England in this coun- 
try. His brother, the late George W 


Wensley was manager for that company 
and another brother, William S. Wen- 
sley, was with the Middle States Inspec 
tion Bureau until that was absorbed 


eral years ago by the Eastern-Southern 
Inspection Bureau 


GAUNT & HARRIS SEPARATE 

The agency of Gaunt & Harris has 
been dissolved. William W. Gaunt will 
operate an agency under his own name 
and C. D. Harris will do business as 
C. D. Harris & Sons Co. 
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MARINE & AUTOMOBILE 





Herbert Appleton Dies; 
Dean of Marine Field 


IN BUSINESS HALF A CENTURY 
Retired from Aanieten & Cox Twelve 
Years Ago After Long Career; 
Was Eighty Years Old 





Herbert Appleton, dean of New York 
marine insurance underwriters by reason 
of half a century of active service and a 
dozen years after that of assistance and 
advice from partial retirement, died at 
his home on Brooklyn Heights last Fri- 
day in his eighty-first year. 

Mr. Appleton was one of the most be- 
loved marine underwriters the city has 
known: able, genial and kind. During 
the peak years of his activity he was 
the senior partner of Appleton & Cox, 
from which he retired twelve years ago 
in May of 1922. Since then he had not 
been especially active and in the past 
year or two was out of the business 
completely. The name of Appleton, how- 
ever, is being carried on in the insurance 
business by a son, Frank H. Appleton of 
55 John Street, a broker. 

Mr. Herbert Appleton’s original con- 
nection with the insurance business was 
in 1873 when as a young man of nineteen 
he became an employe of “subscribers” 
at United States “Lloyd’s”, then under 
the management of Higgins & Cox. In 
the course of time he became a member 
of that firm. He was the senior member 
of the succeeding firm of Appleton & 
Cox and in 1920 became vice-president of 
that office when it incorporated. 

He had, therefore, an exceptionally 
long record of continuous and successful 
management in connection during the 
whole period with one office which grew 
from the management of United States 
“Lloyd’s” only to the management of 
marine business of a large number of 
leading fire companies. 

Mr. Appleton’s son, Frank H., had also 
been connected with Appleton & Cox in 
the cotton department and left at the 
time his father retired to open a new 
office under the title of Appleton & EI- 
dredge, the president of which was young 
Mr. Appleton and the vice-president was 
Mr. Appleton, Sr. This was a general 
insurance brokerage concern. It was 
his last insurance connection. 


Was a Native of Manhattan 


Mr. Appleton was born in Manhattan, 
the son of the late John and May Perrin 
Appleton. The family came to Brooklyn 
while he was a child, and after being 
educated at Trinity School and Columbia 
University, he started in the marine in- 
surance business. 

During his active years Mr. Appleton 
belonged to numerous clubs but in recent 
years had given up practically all his 
memberships. Among these had been the 
Hamilton Club, the Brooklyn Chamber 
of Commerce and the Downtown Asso- 
ciation of New York. 

Mr. Appleton was a trustee of the 
Lafayette Avenue Presbyterian Church. 

In 1878 he married Alice A. Hawkins, 
who survives, together with a daughter, 
Mrs. Winifred Appleton Ross; a son, 
Frank Hawkins Appleton, and seven 
grandchildren and five great-gygandchil- 
dren. 

Funeral services were held Monday at 
the Fairchild Chapel. 

SCHMITT MAY REJOIN ALLIANZ 

Kurt Schmitt, German insurance man, 
who has been economic dictator of that 
country in the Hitler cabinet, has been 
given a leave of absence due to a ner- 
vous breakdown. It is thought he may 
not rejoin the cabinet but will resign to 
go back with the Allianz. 


New Jersey Approves Marine 
Definition; Action by S. C. 


The New Jersey Insurance Depart- 
ment has accepted the uniform marine 
insurance definition, the joint committee 
on interpretation and complaint has an- 
nounced. Following action of the De- 
partment the committee voted to declare 
the agreement operative and binding on 
subscribers in New Jersey as and from 
July 6. 

The Commissioner of South Carolina 
has issued a ruling permitting the writ- 
ing of personal property floaters and 
therefore suspended Paragraph G, Sec- 
tion 11, of the definition. 








SEA SERPENT MYSTERY 





Sir Edward Mountain Takes Crew of 
Twenty Men to Learn About Sea 
Loch Ness Monster 

In order to decide once and for all 
whether the celebrated Loch Ness mon- 
ster is really a monster or a myth, a 
serious and determined effort is being 
organized by Sir Edward Mountain, 
chairman of the Eagle Star & British 
Dominions Insurance Co., who is a keen 
naturalist and is spending some weeks 
at Beaufort Castle, Inverness. } 

Sir Edward has assembled a crew of 
20 men, whom he will station at various 
points round the loch. They will be 
equipped with cameras and_ binoculars. 
Sir Edward plans to continue the search 
for a month, and hopes during that time 
to obtain evidence that will elucidate the 
mystery which has provided the best 
“sea serpent” sensation of the present 
century. 


BURNHAM GOES TO ALABAMA 
W. L. Burnham, who for seven years 
past has been state agent for the St. 
Paul Fire & Marine at Jackson, Miss., 
has been made state agent in Alabama 
with headquarters at Birmingham. He 
succeeds J. L. Barbour, resigned, and 
his place at, Jackson will be filled by 
J. L. Ross, formerly with the W. A. 
Sullivan agency there. 

WILLIS & FABER MANAGERS 
Canadian management of the British 
Oak of London, England, will be trans- 
ferred to Willis, Faber & Co. of Canada, 
Ltd., on October 1, 1934, it has been an- 
nounced by E. Wheeler, general manager 
of the company. Willis & Faber, with 
offices in Montreal, also act as managers 
for the Provincial of England and the 
Cornhill in Canadian territory. 





G. E. COLEMAN DEAD 
George E. Coleman, 76-year-old adjus- 
ter of Mt. Sterling, Ky., died in the hos- 
pital there of injuries suffered when he 
was struck by an auto. 


Liability Policy On Tug Did Not 
Cover Barge Cargo, U.S. Decision 


The extent of insurance against a tug’s 
legal liability to owners of cargo it was 
towing was defined by the Federal Dis- 
trict Court for Eastern New York in 
the case of the tug Wyoming, when the 
court found that a policy issued by the 
Connecticut Fire did not cover the lia- 
bility in the case. 

The Bee Line Transportation Co.’s tug 
Wyoming in November, 1927, was tow- 
ing four vessels containing coal, includ- 
ing two of its own barges. These two 
sank near Point Judith, while en route 
to Woods Hole from New London. In 
the suit which followed, the Wyoming 
(D. C.) 58 F. (2 d.) 789, it was held the 
loss was caused by the opening of the 
barge’s seams, which leaked from pound- 
ing in the heavy seas, and that, in the 
circumstances, the tug was at fault for 
proceeding with her voyage and was 
therefore liable for the loss of the cargo. 

The Bee Line Transportatoin Co. li- 
beled the Connecticut Fire of Hartford 
with which company it was insured. The 
question in the case was whether, under 
the terms of the policy issued by the 
Connecticut Fire to the tug owner, re- 
covery could be had for the liability for 
loss of the cargo imposed by the court 
on the tug owner, in the Wyoming case. 

The policy contained collision and tow- 
er’s liability clauses. After the provi- 
sions concerning the liability of both 
vessels for collision damages, and divid- 
ed therefrom by a semi-colon, came the 
legal liability clause, which read: “and 
it is further agreed that this policy shall 
also extend to and cover the said vessel’s 
legal liability for any collision and/or 
grounding and/or stranding and/or loss 
or damage which may occur to any ves- 
sel or vessels or craft while in tow of 
said vessel, subject to all the terms and 
conditions of this clause.” 

The Federal District Court for East- 
ern New York, Byers, D. J., holds that 
the policy did not cover the Wyoming’s 
legal liability for the loss of the cargo. 





J. L. McCULLOCH DEAD 

James Lucas McCulloch, president of 
the general and marine insurance agency 
at Montreal that bears his name, died 
last week at the age of 71. For twenty- 
five years during his younger days he 
was assistant secretary in Liverpool of 
the Thames & Mersey Marine, but came 
to Canada thirty years ago. 


HAGUE RULES FOR GERMANY 

The Academy for German Law, which 
is under the chairmanship of Professor 
Wuestendoerfer of Hamburg, is consid- 
ering the introduction of the Hague rules 
into German marine law. So far no defi- 
nite decision has been made, but it is 
felt to be hardly likely that the rules 
will be accepted without some changes. 
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Accident to Tug Pilot 


The court gave the following reasons for 
its decision: 


Why Risk Was Not Covered 


If the policy had provided that it was 
to “extend to and cover the said vessel's 
legal liability” without more, there would 
have been no doubt of the insurance 
company’s liability. But this expression 
was followed by limitations upon the 
nature of the legal liability for which 
responsibility was assumed, namely, ¢ol. 
lision, grounding, stranding, and loss o; 
damage to any vessel or craft while ip 
tow of the vessel insured. 

Nothing was said or suggested in the 
policy about legal liability for cargo, or 
to any other person. 

Then followed the words “subject to 
all the terms and conditions of this 
clause.” That expression, though per- 
haps not entirely clear, could, the court 
said, refer to nothing which preceded 
the semi-colon dividing the collision pro- 
visions from the tug owner’s legal lia- 
bility provision. To relate back that lia- 
bility to earlier clauses in the paragraph 
relating to the Wyoming’s responsibility 
for collision on her part or that of her 
tow to any other person, as, for in- 
stance, a cargo owner, would be to con- 
strue the word “clause” to mean “para- 
graph.” 

Even if this were the case, the court 
said, it was open to grave doubt that so 
important an undertaking would be 
found to reside in such an expression as 
“Subject to all the terms,” etc., which 
ordinarily are words of restriction rather 
than expansion. 

the parties had intended that the 
obligation to insure against legal liability 
of the tower was to be other than gen- 
eral in its reach, and apparently they 
did, and they still intended it to cover 
loss of cargo, i.e., damages paid to any 
other person, it was open to them to 
contract upon that basis, then failure to 
do so, the court held, required that the 
exceptions to the company’s answer be 
overruled. 


On Pier Not Admiralty Case 


A tugboat pilot and master, Louis U. 
Seeley, employed by the Phoenix Tran- 
sit Co., a New Jersey corporation whose 
principal place of business was in New 
York City, where the pilot was hired, 
was chiefly engaged in towing barges be- 
tween New Jersey and New York City 
in New York harbor. On January 21, 
1923, after finishing his work for the 
day except for going to the company’s 
office on Pier 8 in Jersey City to deliver 
his daily report, he slipped on a defec- 
tive plank in the icy pier and fell 
through a hole in the dock, sustaining 
serious injuries. 

The employer and the Aetna Life, its 
insurance carrier, objected to an award 
by the New York Industrial Board for 
the injuries on the ground that the em- 
ployment was maritime and the only jur- 
isdiction was in admiralty. f 

The New York Appellate Division al- 
firmed the award. It held that, the ac- 
cident having occurred on land, it was 
not maritime in character and not within 
the jurisdiction of admiralty. The New 
York Industrial Board was held to have 
jurisdiction because the injuries were 
sustained by the claimant during the per 
formance of duties which were an incr 
dent of his employment within the State 


of New York. 





EGYPT’S GOLD ROOM EMPTIED 
The Italian salvage ship Artiglio Il, 
which recently resumed work on the 
wrecked P. & O. liner Egypt, reports 
that the vessel’s bullion room is 10 
empty and that the rest of the treasure, 
which amounts to between $750,000 an 
$1,000,000, has fallen into the lower pat! 
of the Egypt’s hull. 
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|CASUALTY AND SURETY 


National Surety Corp. 
Valued at $8,749,946 


APPRAISAL ORDERED BY COURT 


Basis of P. J. Hangley’s Evaluation Upon 
Computation of Assets and Liabilities 
Without Reference to Capital Stock 


A yaluation of $8,749,946 or $87.50 a 
share was set upon the stock and surplus 
of the National Surety Corp. early this 
week by Patrick J. Hangley, who was 
appointed by Supreme Court Justice John 
E. McGeehan to examine and appraise 
the assets and liabilities of the corpora- 
tion because of an offer of $6,000,000 
made by the Haystone Securities Corp. 
4 short time ago for the entire capital 
stock. Mr. Hangley’s appraisal was re- 
cived with interest in the New York 
surety fraternity. The court hearing be- 
fore Justice Valente called for July 30, 
it is expected, will determine whether or 
not the syndicate headed by Charles F. 
Hayden will get control. 

“From all the examinations made by 
me,” Mr. Hangley’s report declares, “I 
find that the fair and reasonable value 
of the capital stock, as of June 30, 1934, 
of the National Surety Corporation, con- 
sisting of 100,000 shares of the par value 
of $10 each, is $8,749,946, or $87.50 a 
share; that the basis of my evaluation 
is upon the computation of the assets 
and liabilities without reference to the 
capital stock.” 

Good Will, Trade Name, Agencies 

It is interesting that the Hangley ap- 
praisal set a valuation of $690,325 on good 
will, trade name, organization and agen- 
cies of the National Surety Corp. after 
making provision for depreciation caused 
by failure of the National Surety Co. 
Bond holdings were shown of $7,521,356, 
stock holdings of $1,193,635 and cash in 
banks of $1,203,788. Accounts receivable 
totaled $202,370 and claims against closed 
banks were $312,546. Real estate and 
mortgages are listed at $1,619,189 and un- 
collected premiums at $1,579,650, which, 
with various smaller miscellaneous items, 
brings the total of tangible assets to $13,- 
950,790. 

The appraisal declares as follows re- 
garding intangible assets: “Expenses of 
organization, establishment of agencies, 
obtaining of authority to do business: in 
several states and countries on the basis 
ot 10% of the first year’s net premiums, 
$920,434. Since, however, the organiza- 
tion has been completed, all agencies es- 
tablished and in operation, one-half of 
this amount is taken, or $460,217.” 


Estimated profit on reserve for un- 











Mortgage Authority 
Bill Up In Legislature 


TO RELIEVE BOND HOLDERS 


Each N. Y. State County Would Have 
Own Authority of 7 Members; 
Would Supercede Van Schaick 


Assemblyman Alexander Berley, Re- 


publican-Fusion, Brooklyn, has_ intro- 


duced in the special session of New York 
legislature a mortgage authority bill for 
relief of the distressed certificate hold- 
ers. It provides for an authority to be 
created in each of the counties in New 
York City and any other county in the 
state in which real estate is situated, 
which is subject to a certified mortgage. 
Each authority is to consist of seven 
members. They are authorized to super- 
sede the Superintendent of Insurance 
and to take over all of the properties 
and mortgages of the bond and mort- 
gage companies in rehabilitation. 

The bill seeks to simplify the procedure 
whereby the holders of guaranteed mort- 
gage certificate holders may rehabilitate 
the mortgage issues. The plan provides 
that action to be effective, must hav> 
the approval of a majority of the board 
of directors and the consent of at least 
51% of the certificate holders. 

Provision is made for the authority 
to borrow money for the payment of 
taxes, assessments and the charges ef- 
fecting the property. Upon the payment 
of such taxes, the city shall assign its 
tax lien which shall be held as collateral 
without the payment of a further pen- 
alty. 

The bill empowers the authority to re- 
finance the mortgages with loans pro- 
cured from Federal and state agencies. 
The moneys procured shall be distributed 
pro rata amongst the certificate holders 
as a partial payment. The amount re- 
financed shall become a primary lien; 
the balance due to be held by the cer- 
tificate holders as a secondary lien. 





earned premium is $2,332,280, acording to 
the appraisal. Total intangible assets are 
valued at $3,482,823, making an aggregate 
for all assets of $17,433,614. 

After deducting liabilities which are 
listed at $8,683,668, the value of thé capi- 
tal and surplus of the corporation is ap- 
praised at $8,749,946, equal to $87.50 a 
share. The report sets forth that the 
present appraised value of the corpora- 
tion exceeds the offer by approximately 


$2,750,000. 





F. R. Jones’ Tribute to R. J. Sullivan 


\n appreciation of the experience, 
background and constructive activity in 
the casualty business of the late R. J. 
Sullivan of the Travelers was paid as 
lollows by F. Robertson Jones, general 
manager, Association of Casualty & 
Surety Executives. 

“In the untimely death of Robert J. 
Sullivan, the Travelers Insurance Co. 
oses an expert casualty underwriter 
whose capital fund, so to speak, repre- 
‘ented the accumulation of years of tech- 
nical information and underwriting wis- 
dom, the result of constantly applied 
keen intelligence, spectacular courage and 
sound judgment. Those co-operative na- 
‘onal and state stock company organiza- 
lions, to which he was the accredited 
‘epresentative of his company, lose in 
‘milar measure; for, not only was he 
4 staunch supporter of co-operative ef- 
ne in matters of mutual interest, but 
ms brought to such efforts his wealth of 
*Perience, his vital power of initiative, 
'S quick and firm grasp of essential 


principles combined with a remarkable 
expository ability, and his unexcelled 
courage to stand by those principles. 

“His importance as a stabilizing factor 
in our casualty insurance business can- 
not be over-emphasized. His loss is ir- 
reparable. 

“These are my impressions based on a 
close business association with him, ex- 
tending over several years; and they are 
fortified by my friendship for him and 
with him—for, although the latter con- 
notes mutuality of friendship, yet I know 
that I was his friend and I feel that he 
was mine. To me, this personal loss is, 
of course, the more poignant; for I shall 
miss greatly his companionship, his vital 
presence, his wise and unselfish advice, 
and his honest and courageous reactions 
—from all of which I have profited great- 
ly in the past and shall long for, but miss, 
in the future. 

“Whether as a friend or business asso- 
ciate, Robert J. Sullivan was a vitai 
man.” 
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C. W. Young Completes 
30 Years With Monarch 


H. & A. CONFERENCE CHAIRMAN 

Healthy Progress of His Company; 

Agents Now In Midst of Sales Cam- 
paign In His Honor 


Clyde W. Young, president, Monarch 
Life of Springfield, Mass., who was re- 
c.ntly elected chairman of the executive 
committee of the Health & Accident Un- 
derwriters Conference, will observe on 
August 1 his thirtieth anniversary of 
continuous service with the organization. 
In recognition of this event producers 
of the company are now in the midst of 
a sales contest, the awards for which 
will be based on production and second 
quarter renewals. Those agents meeting 
maximum qualifications will receive a 
personally autographed copy of Presi- 
dent Young’s anniversary album plus ihe 
prize for meeting the minimum qualifica- 
tions. The campaign, under the direction 
of Col. James W. Blunt, vice-president 
and agency manger, is arousing much 
interest. It began July 10 and ends Sep- 
tember 10. At its conclusion the Mon- 
arch will hold a series of regional meet- 
ings to which all qualifiers under the 
terms of the contest are invited. 


Liquid Position of Company 

Since joining the organization thirty 
years ago as a clerk Mr. Young has seen 
its yearly premium income grow from 
$7,053 to $1,029,081 when he was elected 
its president in 1924. Then, during the 
nine years of his administration, it has 
advanced still further to $2,858,456. 

The Monarch began 1933 in a more 
liquid position than before the depres- 
sion. It had $1.33 of assets for each dol- 
lar of liabilities as of January 1, 1934, 
and there was no reduction in this figure 
on June 30. Its assets had increased 
substantially at the half year mark but 
owing to a more favorable conservation 
of business with an increase in produc- 
tion and reinstatements, liabilities in- 
creased proportionately. 

Other important gains took place dur- 
ing the first six months of this year— 
surplus increased; bond values went up; 
both accident and health insurance and 
life insurance in force increased; a de- 
cided improvement was noted in pre- 
mium income as compared with the same 
period of 1933. 


Young’s Leadership 

Such satisfactory progress points to 
the high calibre of leadership of Clyde 
W. Young, a good indication of which 
are his objectives for 1933: (1) low turn- 
over of salesmen; (2) concentrated ter- 
ritory; (3) persistency of business and 
(4) co-operation and good will. His 
slant on concentrated man power and 
concentrated territory, both highly de- 
sirable features of company operation 
this year, is quoted from a recent letter 
to his field force which read in part: 

“Our weeding out process during the 
past few years has eliminated agencies 





CLYDE W. YOUNG 


and territories where, because of claim 
experience or acquisition cost or both, it 
was difficult or impossible to break even. 
Something similar can be aimed at with- 


in general agencies and in the field 
covered by individual agents. Concen- 
trated efforts will bring more ‘policy- 


holders per square mile,’ which in turn 
will make the company better known and 
new sales easier. 

“Our present plan is to do ‘intensive 
farming on small but fertile plots.’ Un- 
der present conditions that is where the 
greatest profits are to be found.” 

His slant on increasing income through 
greater production is succinctly ex- 
pressed : 

“1. Through an increased number of 
sales. This can be accomplished by in- 
creasing your number of interviews. A 
great many agents have demonstrated 
that one more interview per day would 
result in a 50% increase in number of 
sales and in their income, and 

“2. Through a larger average sale. It 
is up to each man to choose the course 
best suited to him to get the desired re- 
sults. 

“In either case nothing takes the place 
of active prospecting, a sound sales pres- 
entation, enthusiasm and energy.” 


Highspots of His Career 


Mr. Young is a transplanted produc- 
tion of the Buckeye State, having been 
born and raised in Columbus, Ohio, mov- 
ing to Springfield, Mass., when he was 
fifteen years old. He completed his edu- 
cation in Springfield and almost imme- 
diately thereafter entered the employ of 
what was then called the Masonic Mu- 
tual Accident Co. on August 15, 1904. 
The company had been chartered only 
three years. 

His first duties were those of clerk, a 
position which at that time embraced the 

(Continued on Page 36) 
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War Declared in Pa. on 
Socialistic Movements 


STATE FEDERATION FIGHT 
New Membership Classification Adopted 
Available to Home Office Employes 
As Protective Measure 
The Insurance Federation of Pennsyl- 
vania has declared open war upon all 
socialistic movements which threaten the 
private writing of all forms of insurance. 

In order to band together into one 
solid organization the 200,000 to 300,000 
persons in the state making their living 
in the insurance business to combat these 
socialistic tendencies, the Federation re- 
cently adopted a new classification of 
membership—an associate membership 
open to office employes of insurance 
companies and agencies at a greatly re- 
duced membership fee. This member- 
ship, while it will entitle the members 
to all the privileges of the Federation, 
will not, however, give them the right 
to vote. 

In announcing the new membership 
classification, Alvin D. Beyer of Norris- 
town, president of the Federation, said: 

“The Federation has for years battled 
the idea of state participation in insur- 
ance and in these days when new moves 
are being made to bring about state in- 
terference and state monopoly, consid- 
eration of such a membership as a pro- 
tective proposition was considered very 
much in order. We thoroughly believe 
that it is only by mass effort and the 
weight of numbers that those in the in- 
surance business can make their wants 
and wishes known.’ 

\ letter, outlining the situation and 
which will be signed by members of the 
various sub-committees, already has been 
drawn up and will shortly be mailed out 
to prospective associate members. This 
letter reads in part: 

Interference With Private Business 


“At the present time there is an in- 
creasing trend toward having the gov- 
ernment, state and national, interfere in 
private business. Not only interference 
is advocated but actual participation in 
and taking over of business by the gov- 
ernment has 

“Workmen’s Compensation insurance 


come to pass. 


at the present time is in most cases not 
worth writing. The State Fund writes 
a large part of this business. 


“There is a move on to adopt for Penn- 
sylvania a conipulsory auto insurance 
law patterned after the law in Massa- 
chusetts, which has lost so much business 
to companies in that state. A bill creat- 
ing a state fund for all fidelity bonds on 
state employes passed one branch of our 


legislature in 1933 
“New taxes on premiums are being 
proposed, cutting down the income of 


thus hurting bus- 
carries all its own 
Propo- 


insurance companies, 
iness. The state now 
fire insurance in a state fund. 


sals for state participation in fire insur- 
ance on all school buildings are ever 
present. 


“State and municipal retirement funds 
are on the increase, competing with life 
insurance We have had to fight all 
sorts of radical proposals which would 
hurt the investments of insurance com- 
panies, such as mortgage moratoriums, 
etc \ new political party has been 
formed which advocates complete state 
operation of all insurance 

“In the face of such a situation 
own individual efforts are fruitless 


your 
It is 


only by the combined efforts of all who 
are dependent on insurance for a liveli- 
hood that these attempts to hurt the 
business can be defeated and business 


We are all in the same boat. 
people will make them- 
one body, those who 
will listen most atten- 


protected 
If all insurance 
selves heard in 
make our laws 
tively. 
Need for Greater Organization 

“The Federation has been since 1914 
the only organization in Pennsylvania 
that has protected all phases of the in- 
surance business from these socialistic 


Are Women More Careful Than Men 
As Auto Drivers On Highways? 


Pa. Bureau of Motor Vehicles Figures Showing They Are in 
Fewer Accidents Than Males Not Borne Out by 


Some Insurance Company Statistics 


The Pennsylvania Bureau of Motor 
Vehicles recently released some figures 
io show that women drivers were far 
more careful than the and that 
the weaker sex figured in far less acci- 
These figures indi- 


males 


dents in proportion. 
cate that of 32,883 operators who figured 
in accidents in the first five months of 
1934, only 1,944 were women. 

Although constituted 18% of 
the state’s licensed drivers, they were 


women 


involved in only 6% of the accidents, 4% 
of the fatalities and 8% of the non-fatal 
injuries. And of 3,528 operators whose 
licenses were withdrawn because of law 
violations, only sixty-six were women. 
Pat on the Back for the Ladies 

Then the Bureau gave the ladies a nice 
pat on the back in these words: “The 
average woman driver has developed 
certain qualities to a higher degree than 
has the average man. Among these are 
alertness, speed in acting, ready percep- 
tion and intuition. She is probably more 
obedient to the laws and the safety regu- 
lations, and is more receptive to the 
educational measures and humanitarian 
appeals upon which highway safety cam- 
paigns necessarily are based. 

“The woman at the wheel is likely to 
be more cautious than the man. In fact, 
she frequently is charged with overcau- 
tiousness, which is only indecision. The 
male driver often will blame her for in- 
decision but, as a matter of fact, there 
are a lot of men at the wheel who never 
know what they, themselves, are going 
to do.” 

Casualty Cos. Think Differently 

All of which sounded so very tnterest- 
ing that a local reporter visited various 
Philadelphia casualty companies to ascer- 
tain if automobile insurance figures bore 
out the statements of the State Bureau 
of Motor Vehicles. He found that it 
was all wrong. 

Women are not the more careful and 
better drivers. King Male still rules su- 
preme. It was also found that automo- 
bile underwriters were all perfect gen- 
tlemen. Not a one would be quoted nor 
would publicly discuss women drivers. 


moves. We now have between 9,000 and 
10,000 members. But there are about 
300,000 who make their living in insur- 
ance. 

“Every single one of the 300,000 should 
shoulder his part of the burden. And 
when 300,000 persons make their wishes 
known, they will get what they want.” 

In discussing this action, Homer W. 
Teamer, secretary-manager of the Fed- 
eration declared: 

“The situation is more serious than 
one would think. Changes in the insur- 
ance business structure do not take place 
all at one time. It is a case of a little 
here and a little there until the disease, 
if we may call it such, has progressed 
to a dangerous stage before we fully 
realize it. We must be on our guard. 
We must be so organized that those who 
imake our laws will know that we mean 
business. The whole matter rests with 
the insurance men and women of our 
commonwealth.” 





AMERICAN RE. DIVIDEND 
The American Re-Insurance has de- 
clared a quarterly dividend of 62% cents 
a share, payable August 15 to stock- 


holders of record July 31. The previous 
dividend payment was 50 cents a share 
May 15 


But, off the record, they termed 
women drivers “nuisances.” 

Although insurance companies have no 
actual figures to dispute the claims of 
the motor vehicle bureau, they contend 
that neither does the bureau have the 
actual statistics. 

Hard to Tell Which Sex Is More Careful 

Some of the companies attempted to 
keep these figures—to separate men and 
women drivers—and see just which sex 
was the more careful. But they discov- 
ered several years ago that since the 
economic upheaval, at least 40% of the 
automobiles were transferred from the 
husband’s name to that of the wife. They 
gave it up as a bad job when they found 
this fact continuously making their fig- 
ures inaccurate. 

It was pointed out to them that the 
3ureau mentioned something about the 
number of licensed women drivers. “The 
Bureau,” said the Indemnity Insurance 
Co. of North America, “does not know 
how many women drivers there are in 
the state. It knows how many licensed 
women drivers there are but a large per- 
centage of them have not driven cars 
for years. Under the state law, drivers’ 
licenses must be renewed every year. If 
they are not renewed within three years, 
then the person must take another ex- 
amination for a license. 


Indemnity Co. of N. A. Experience 


“Many women took out drivers’ li- 
censes before examinations were re- 
quired. They have been renewing them 


as a matter of course to keep from hav- 
ing to take another examination should 
they ever want to drive again.” 

The Indemnity Company has been is- 
suing a special policy which insures the 
driver instead of the car, no matter what 
car or whose car the driver is driving. 
And in checking on applicants, the In- 
demnity Company found that very few 
women were using their drivers’ licenses. 

The Philadelphia casualty companies 
contend that if the Pennsylvania Bureau 
of Motor Vehicles was able to secure 
the actual number of women really driv- 
ing cars in the state today, then it would 
find that in proportion women figure in 
more motor accidents than male drivers. 
The companies turther feel that this may 
hold good in the other forty-seven states. 


Civil Air Crashes to Come 
Before Dep’t. of Commerce 

Of considerable interest to aviation in- 
surance underwriters is the recently in- 
augurated policy of the Department of 
Commerce to investigate serious acci- 
dents to civil aircraft. Public hearings 
will be held and findings as to causes 
of accidents will be made public, ac- 
cording to Eugene L. Vidal, Director of 
Aeronautics for the Department. Author- 
ity for this was granted in the closing 
days of Congress. 

Mr. Vidal said that in scheduled air- 
line operations there had been twenty- 
three accidents thus far this year, while 
during the corresponding period last year 
there were forty-five. 

“Twelve passenger fatalities have oc- 
curred this year against two in the same 
period of 1933, which incidentally, was 
outstanding for passenger safety on the 
airlines,” he emphasized. 

“Total fatalities, including pilots and 
crew as well as passengers, are twenty 
so far this year, as compared with six- 
teen the same period last year. 

“There has been a decline in the num- 
ber of accidents in private and miscel- 
laneous flying, with 458 compared with 
606, but fatalities have increased with 131 
as against 106.” 





Critical Attitude on 
Bank Deposit Cover 


AS SEEN BY COURANT EDITOR 
A. E. Magnell of Hartford Paper Sum. 


marizes Objections; Connecticut and 
Mid-West Viewpoints Given 

That the attitude of mid-west bankers! 
toward Federal bank deposit insurance! 
is anything but favorable is indicated! 
by A. E. Magnell, financial editor, Hart- 
ford Courant, who recently summarized 
objections to this type of compulsory 
coverage, and in so doing justified the 
attitude of Connecticut bankers and the 
state commissioner of banking towards 
deposit insurance. 

Surety bond men with a few exceptions 
to date have taken a more or less ney. 
tral attitude toward the Federal plan 
probably because they prefer to await 
further developments. 

Editor Magnell writes: “From Neb- 
raska and Kansas come reports that seem 
to justify the attitude of Connecticyt 
bankers towards deposit insurance, Ip- 
terpretations of Connecticut — banking 
statutes, which some bankers describe a; 
being better than the national banking 
laws, have been that Connecticut mutual 
savings banks could not join the federai 
deposit insurance plan because of the un- 
limited liability and jeopardy of deposits, 
While state banks were allowed to join 
the temporary plan objection was made 
to the permanent plan because of the 
uncertain liability. 

“Bank Commissioner Perry of Con- 
necticut has taken a firm stand on the 
matter of bank deposit insurance. Re- 
cently in an address before state bank- 
ers Commissioner Perry pointed out that 
in eleven years, during the operation of 
the state deposit insurance plan in Okla- 
homa thirty-five insured and seven un- 
insured banks failed in the last year 
fifty-five insured banks and two unin- 
sured banks failed. 


Nebraska Experience Ended 


“Nebraska has finally ended _ its 
twenty-five years of bank deposit guar- 
anty. The experience cost state banks 
of Nebraska $17,700,000 and depositors 
$22,000,000, a total of $39,700,000. In-ad- 
dition there are still sizeable sums due to 
depositors in closed banks and these will 
not be paid. State insurance that did 
not insure failed. In seventeen years 
the banks of Nebraska assessed _them- 
selves to the amount of $17,700,000, aver- 
aging 1.3% yearly for nine years and 
4.10% for eight years, on the average, 
capital, surplus and undivided profits. 

“*The guaranty fund law brought pros- 
perity and strength to the state banks 
and saved the depositors from losses of 
millions by betrayal of their trust by 
faithless bankers but inefficient super- 
vision nullified the law and destroyed 
confidence it had established,’ declared 
former Governor Shallenberger, now 
United States representative. The Unit- 
ed States supreme court declared the 
whole system unconstitutional. The eco- 
nomic policy group of the American 
Bankers Association made a survey o 
the situation and _ declared: ‘There 
seems little doubt in view of the history 
of banking under the distortion of the 
guaranty plan, that this combined sum 
of $39,700,000 mulcted from the public 
by bank failures was greatly augmented 
by the type of banking fostered by the 
very plan set up to prevent such losses. 

“The Federal Deposit Insurance plan 
has not gone over in Kansas. Howevet, 
deposits in banks have shown increases. 
Many banks in the state have cash am 
bonds sufficient to pay off their depos 
tors in full. Of the 566 state banks m 
Kansas 230 have applied for membership 
in the FDIC. Last year 350 formed their 
own association because of unfavorable 
experience in the state. 

“Twenty-five years ago deposit guaranty 

(Continued on Page 37) 
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Pioneering Spirit One Of Chief 
Characteristics Of R. J. Sullivan 


His Clear Conception and Keen Imagination Enabled Him to 
See Into Future Long Before Others; Acci- 
dent Prevention Advocate 


The entire casualty business mourns 
the untimely passing of R. J. Sullivan, 
vice-president of the Travelers, who at 
the height of his career met an ironic 
death last week as the result of fatal 
injuries sustained in an automobile acci- 
dent in New York. As given in The 
Eastern Underwriter last week, Mr. Sul- 
livan, who was 54 years old, was return- 
ing to his hotel from the Paramount 
Theater, New York, and had waited sev- 
eral minutes for traffic to clear at Sixth 
Avenue and Forty third Street. After 
starting to cross a private passenger Car, 
driven by Harold C. Godfrey of Scars- 
dale, N. Y., bore down upon Mr. Sulli- 
yan and Tracy W. Smith, Travelers cas- 
ualty superintendent of agencies, who 
accompanied him. 


“Unavoidable” Says Driver 


Circumstances of the accident were re- 
lated in New York by Mr. Godfrey, 
who termed the mishap “unavoidable.” 
According to his story, he was driving 
on Sixth Avenue at a moderate rate and 
had reached Forty-third Street when 
Mr. Sullivan and. Mr. Smith, who had 
been waiting at an elevated railroad post 
awaiting opportunity to cross the street, 
stepped directly into a line of heavy 
trafic against the red lights and were 
struck by his automobile. Mr. Godfrey 
stated that witnesses expressed satisfac- 
tion that he was not at fault. 

At first, he said, it was believed Mr. 
Sullivan’s only injury was a broken leg. 
But he also sustained a fracture of the 
skull. Mr. Godfrey told of assisting to 
put the injured man into the ambulance 
and answering Mr. Sullivan’s query as to 
who hit him. Mr. Godfrey, who is a 
wholesale furniture salesman, said that 
the police did not hold him, though it is 
understood he will appear before a mag- 
istrate before the case is closed. 


His Wide Influence 


Mr. Sullivan was one of the foremost 
authorities on casualty insurance and as 
an officer of the Travelers his influence 
had been pronounced in the development 
of the compensation and liability and the 
automobile lines of the company. When 
the Travelers began to write workmen’s 
compensation insurance, after the enact- 
ment of the first state compensation law 
in 1911, Mr. Sullivan became an impor- 
lant factor in making the company the 
leading writer of such insurance. He also 
had been instrumental in making auto- 
mobile insurance one of the leading lines 
of the company. 

Mr. Sullivan’s leadership in promoting 
the Travelers to its foremost position 
among the casualty insurance companies 
was shown in many ways. His clear 
conception and keen imagination enabled 
um to see the future possibilities of such 
lines as automobile, compensation and 
liability insurance, long before they be- 
‘ame apparent to others. He identified 
himself with the casualty business to 
‘uch an extent that it became a part of 
his life and he became a very important 
part of it. ; 

In order to promote higher ethical 
‘tandards and safer underwriting prac- 
‘ees among companies writing these 
lines, he was active in the development 
of the National Bureau of Casualty & 
Surety Underwriters and the National 
Coane on Compensation Insurance. He 
ool national figure in the casualty 
pa gla and highly respected as 
dra fought unceasingly for the best 

sts of the business. 
“ a the rare faculty of being able 
lien “4 a situation from three angles; 
€ viewpoint of the buying public, 


of the man who was called upon to sell 
that line and from the company which 
was writing it. This explains the firm 
stands he took on many insurance prob- 
lems. In advocating merit rating of 
automobile risks, for example, he clearly 
saw that the interest and attitude of the 
buyer of automobile insurance could not 
be ignored. The plan which was finally 
adopted was by no means perfect. Mr. 
Sullivan saw immediately its weaknesses 
and limitations. But because it was a 
step in the direction of what he consid- 
ered justice to the careful driver, he 
threw his whole-hearted support behind 
it. The plan in its original form failed. 
Up to the time of his death, however, 
Mr. Sullivan remained confident that the 
elementary justice of the idea would 
eventually triumph. 

The same was true of his advocacy of 
instalment payments on _ automobile 
risks. He recognized that it meant more 
work for the company, more work for 
the producer; but he also saw that auto- 
mobile insurance must be brought with- 
in the reach of the masses of car own- 
ers. The depression prevented instal- 
ment payments from achieving the in- 
creased popularity of the line which Mr. 
Sullivan sought. 

Notable also were his efforts toward 
liberalizing policy contracts and toward 
the popularization of casualty insurance 
in general, so that the benefits of such 
insurance protection might be made 
available to a larger proportion of the 
public. 


His Accident Prevention Leadership 

Mr. Sullivan had many interests which 
grew out of his leadership in casualty 
insurance business, and one of the most 
prominent of these was the development 
of the collateral services of casualty in- 
surance among which is that of accident 
and loss prevention not only through en- 
gineering and inspection service, but also 
through the education of the public in 
the conservation of life and limb upon 
the streets and highways. He was one 


of the 


most ardent supporters of the 
Travelers’ activities in connection with 
the promotion of street and highway 
safety, and was always willing to give 
his time to a consideration of ways to 
reduce the country’s annual casualty 
record. 

Less than two weeks before his death, 
in a talk with an associate in the com- 
pany, Mr. Sullivan said that if he ever 
found it possible to retiré from active 
business, there would be nothing more 
that he would like better than to spend 
his time in helping to bring about safer 
use of the streets and highways. This 
feeling which he often expressed gives 
something of an ironical touch to his 
death. 

From his earliest days with the com- 
pany, Mr. Sullivan had absorbed the 
Travelers’ doctrine that: “An injury pre- 
vented is a benefaction; an injury com- 
pensated an apology,” until it had be- 
come a part of his character. He had 
learned that most accidents were pre- 
ventable. He had struggled with the 
problem of accident prevention in indus- 
try; had watched employers change their 
attitude from fatalistic indifference to 
enthusiastic cooperation as they learned 
that such accidents could be prevented 
and that measures to promote safety 
paid highly profitable returns. 

As success was achieved in the indus- 
trial field, he turned his attention to that 
much more difficult problem: Accident 
prevention on the highways. He firmly 
believed that the country’s ghastly toll 
of automobile deaths and injuries could 
be reduced by the same methods that 
had been found successful in industry: 
Education, enforcement of discipline, en- 
gineering, and making it profitable for 
motorists to operate their cars with care 
and consideration. The first step in the 
education of motorists and pedestrians, 
he realized, was a clear picture of the 
existing situation. It was for this reason 
that he enthusiastically backed the pro- 
posal that the Travelers issue an annual 
study of the automobile casualty record 
such as “Worse Than War,” “Tremen- 
dous Trifles,” “They Call Us Civilized” 
and “The Great American Gamble.” In 
these the Travelers gave to the country 


a complete graphic and startling picture 


of the automobile accident situation, 
with constructive suggestions on ways 
that such accidents could be avoided. 
Uncompromisingly Honest 
His firm conviction that it was not 
enough for a casualty insurance com- 
pany to accept with fatalistic indifference 





Many Tributes 


Grieved by the untimely passing of a 
man who had done such constructive 
work for the casualty insurance busi- 
ness, many of the chief executives of 
companies other than the Travelers have 
paid tribute to Mr. Sullivan. The East- 
ern Underwriter has received the fol- 
lowing: 


Jas. L. D. Kearney, Hartford Accident 


“The tragic and untimely passing of 
Robert J. Sullivan is a severe blow to 
the progress of casualty insurance in this 
country. The loss it suffers is not to be 
measured by that sustained by the great 
company he represented for so long a 
time and so ably in the councils of the 
business; nor by the grief it brings to 
the legion of his friends; nor by the 
stilling of his voice from ceaseless ef- 
forts to improve conditions for the pub- 
lic on the highways. and to lessen the 
chance of bodily injury and loss of life 
to the worker in the factory or in the 
field. To these must be added a numb- 
ness in the spirit which his initiative, 
his vigor and his far-sightedness gener- 
ated in the many ‘activities subject to his 
influence. 

“His great qualities of mind and heart 
—the fine and honest intellect, the 
clarity of his thought and its expression, 
his courage and his sympathies did not 
fully disclose his personality. Something 
more there was that touched . the 
strength and directness of his nature 


to R. J. Sullivan 


with a charm at once the pride and the 
delight of all those who had the good 
fortune to know him well. 

“A rare man is gone.” 

Clifford B. Morcom Aetna C. & S. 

“The tragic and untimely death of R. 
J. Sullivan is a severe blow to everyone 
who had the privilege of his friendship 
My contact with him during the past 
few years was quite close and I admired 
and respected him and valued his friend- 
ship very much. He was a real leader 
in the casualty insurance business and 
his passing is a severe blow to the bus- 
iness which can ill afford, particularly in 
these trying times, to lose men of the 
vision, moral courage and business judg- 
ment that were possessed by Mr. Sulli- 
van.” 

W. E. McKell, N. Y. Casualty 

“R. J. Sullivan, best known to us who 
had the privilege of knowing him inti- 
nately as Bob, was recognized as one 
of the outstanding and best known lead- 
ers in the casualty insurance business. 

“He justly deserved such recognition. 
His counsel and advice were sought on 
all important questions. He did not jump 
at conclusions; he reached decisions only 
after exploring the subject matter fully. 
In his deliberations he was most consid- 
erate of the views of others, and wel- 
comed suggestions no matter from what 

(Continued on Page 38) 


an annual automobile death roll of 30,000 
and more, and hundreds of thousands of 
injuries, explained his enthusiastic sup- 
port of the merit rating plan. Experi- 
ence taught him that the dollars saved 
by an improved accident record aroused 
many employers to’a whole-hearted sup- 
port of accident prevention measures in 
their plants. He felt that the same in- 
centive would induce many automobile 
owners to more careful operation of 
their cars. 

In recognition of his position in the 
insurance business and his intense in- 
terest in accident and loss prevention, 
in 1929 he was elected a member of the 
board of directors of the American 
Standards Association, an organization 
perfected to be of service in the further 
industrial development of the United 
States. He also was a member of the 
governing committee of the National 
Bureau and was intensely interested in 
that organization’s activities in the con- 
servation of life and limb. 

He was uncompromisingly honest with 
himself and others. As a matter of fact, 
in his relationship with others, he was 
handicapped much by his refusal to com- 
promise when principles of honesty or 
justice were involved. If he felt that 
any plan or measure was unfair to any 
important group, whether it be the buy- 
ing public, producers or companies, he 
would fight to the last in his efforts to 
amend it. 

In spite of the fact that his keen eyes 
and his intense manner tended to awe 
some who came in contact with him, 
he was one of the most kindly of men. 
Dozens of persons in and out of the 
Travelers have the best of reasons to 
feel grateful toward him. 

Mr. Sullivan did not live to accomplish 
half of what he hoped to do; but he 
lived his life intensely, and earned a 
tremendous satisfaction out of life by 
striving to achieve those objectives 
which he felt were worthy of achieve- 
ment. 

He leaves his wife, Mrs. Mary Bland 
3resnahan Sullivan, with whom he cele- 
brated their thirtieth wedding anniver- 
sary on Wednesday, July 11, and nine 
children, Lucy, Robert J. Jr., assistant 
cashier in the company’s branch office 
at Albany, N. Y., Elizabeth, Arthur B., 
Patricia, Paul, Mary B., Cornelia and 
Peter. He also leaves two brothers, How- 
ard R. Sullivan, assistant manager of 
the casualty claim department of the 
company, and Harold J. Sullivan, assist- 
ant manager, casualty lines, of the com- 
pany’s branch office in Philadelphia, and 
a sister, Mrs. Frank Kelly of West Hart- 
ford. Mr. Sullivan's family was at West 
Harwich, Mass., at the time of his death. 


National Bureau Tribute 


The head office and branch offices of 
the National Bureau of Casualty & Sure- 
ty Underwriters were closed last Satur- 
day, the day of Mr. Sullivan’s funeral, 
as a mark of respect to him. A large 
delegation from the Bureau attended the 
funeral, among them being men and 
women who had worked for him many 
years in casualty insurance problems. He 
was respected by all from the highest 
to the humblest position in the Bureau 
organization. 

At a special meeting of the Bureau's 
executive committee a week ago, called 
by James A. Beha, general manager and 
counsel, the following resolution in the 
death of Mr. Sullivan was adopted: 

“The executive committee of the Na- 
tional Bureau, assembled in special ses- 
sion occasioned by the sudden death of 
Robert J. Sullivan, vice-president of the 
Travelers, deeply regrets his untimely 
passing. Not only the Travelers, but 
the Bureau and casualty insurance in 
general have sustained a profound loss. 

“Associated for almost thirty-five years 
with the Travelers, Mr. Suilivan rose 
from an humble employe to one of its 
highest officials, solely by reason of 
ability and devoted service. He was one 
of the most intelligent, dynamic and in- 
fluential men in the insurance business 
He had not only a keen intellectual grasp 
of the problems of casualty insurance, 
but in addition a breadth of vision and 

(Continued on Page 38) 
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| On the Production “Firing Line” 





Plenty of License and Permit Bond 
Opportunities for Alert Producers 


Some idea of the many opportunities 
for increasing fidelity and surety business 
which have developed as a result of Re- 
peal, particularly in the increased demand 
for license and permit bonds, is shown in 
the following timely article which appears 
currently in the National Fieldman 

A Southern contractor friend of ours 
who went broke after 1929 on highway 
construction made up his mind to recoup 
his losses by taking advantage of the 
changed conditions in his line of work. 
He saved enough out of the wreck to 
establish himself in the dredging busi- 
ness where he saw real opportunities 
for making money. Instead of struggling 
along as others might have done in his 
old work, he used his head. 

Conditions have changed in the insur- 
ance business the same as in many other 


lines of endeavor. In our surety busi- 
ness the heavy drop in volume of con- 
struction contracts has caused a falling 
off in contract bond opportunities in all 
sections of the country. Certain other 
surety classifications which proved prof- 
itable in times past are not looked upon 
with so much favor at the moment by 
the companies. Agents, with a weather- 
eye out for favorable winds, are finding 
ways and means of digging up premiums 
in other lines to offset the shrinkage. 
Many opportunities for increasing 
fidelity and surety business developed as 
a result of the repeal of the 18°h Amend- 
ment including an enormous increase in 
the demand for license and permit bonds. 
During the past year we wrote more 
than $250,000 of liquor license bonds 
(fedcral-state-municipal) premiums. This 





COMPLETENESS 


» 





is a good start but it is only a start 
considering the vast amount of this 
business now available throughout the 
United States. License and permit bonds 
as a whole offer immediate opportunities 
for the agent resourceful enough to ob- 
tain all the information necessary for 
the prompt and effective solicitation of 
the business. Now is the time to get it 
and a few weeks from now may be en- 
tirely too late. 
Results of Survey 

We recently conducted a survey, of 
statutory license and permit bond re- 
quirements in a nearby state, which put 
us in possession of the following infor- 
mation: 

1. A complete list of all statutory li- 
censes and permits in connection with 
which surety bonds are required. 

2. Copies of laws, regulations and 
bond forms, and data showing number 
and amounts of claims paid and/or in- 
curred by sureties. 

3. Source of advance information cov- 
ering new licenses and permits granted 
so that order for bond might be prompt- 
ly solicited. 

4. Complete record of all active li- 
cense and permit bonds—expiration date, 
name and address of licensee and per- 
mittee—bond amount and name of sure- 
ty—complete prospect memoranda. This 


The time is coming when the insurance agent will become 


the Insurance Counsellor. 


Modern people, ever conservative of time and interests, will 


one day seek out the ONE responsible agency. 


A Continental connection can help you bring this day closer. 


Continental facilities, service, development—evidence of 


Continental DURABILITY—are ideal in completeness. 
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eh 
data has been set up on card form, anq 
mailed to sub-agents or brokers together 
with instructions as to underwriting te. 
quirements which are issued by home 
office. 

In this particular instance we learned 
that there are 1,455 bonded state licenses 
or permits distributed among the follow. 
ing: Milk dealers license bonds, boxing 
and wrestling exhibition permits, smalj 
loan agency license, collection agency jj. 
cense, detective agency license, commis. 
sion merchants license, pawnbrokers |j. 
cense, and liquor licenses (manufactyr. 
ers-distributors-wholesalers). Of this 
number eighty-two are bonded by Na. 
tional and 1,373 by other sureties, 

A similar survey can and should be 
conducted in every state and agents 
seeking added means of revenue should 
not overlook the possibilities existing in 
their own territory. It is suggested that 
interested agents attempt to obtain the 
information for their own account, 

When we consider that we now have 
on the books hundreds of license and 
permit bonds which have been carried 
continuously for twenty-five or more 
years, it is easy to visualize the renewal 
commission possibilities of license and 
permit bond business. The work inci- 
dent to handling this business is nom- 
inal both in the home office and in the 
field and as a general rule renewals are 
not subject to much competitive attack, 


Clyde W. Young 


(Continued from Page 33) 





detailed work of all departments in the 
home office. Winning promotion consis- 
tently he was elected to the board on 
January 15, 1908, and in January, 1912, 
was made treasurer. 

The Masonic Mutual Accident was re- 
incorporated as a stock company in 192] 
to form the Monarch Accident Insurance 
Co., and at that time Mr. Young became 
secretary of the new company. Upon 
the death of the President of the or- 
ganization, Samuel W. Maunsell, Mr. 
Young was elected president. This oc- 
curred on March 4, 1925. 

In February, 1926, the Monarch Life 
Insurance Co. was incorporated, and Mr. 
Young was elected president of that or- 
ganization, holding the presidency of the 
two companies until they were merged 
on December 31, 1931, at which time he 
was made head of the merged company, 
the position he now holds. 

Anniversary Tribute 

Paying personal tribute one of his 
close associates said recently: “As one 
who has been closely associated with 
Clyde W. Young during the past ten 
years, I can say he brings to his office a 
wide experience, executive ability beyond 
the average, and an extremely far-seeing 
vision. Under his direction Monarch has 
made great progress, and the business 
of the company during the past six 
months indicates a continuation of that 
progress. Its premium income is increas- 
New business is coming in satis 


ing. 
factorily. The company surplus has 


shown a decided increase, and substan- 
tial gains, over a corresponding period in 
1933, have been made throughout.” 





PLAN CASUALTY FIELD CLUB 

Casualty fieldmen in Virginia are plan- 
ning to form an organization to be oper- 
ated along the lines of the Fire Insurance 
Field Club of Virginia. At a meeting 
held in Richmond last week a committee 
was appointed to draft a constitution and 
by-laws and to suggest a suitable name 
for the organization. The committee will 
report at another meeting to be hel 
shortly. A number of state mranagefs 
and special agents for casualty a 
surety companies were present at the 
initial meeting. 


NEW OMAHA COMPANY 

The Midland Casualty Co., an assess 
ment corporation which is to write 
automobile liability, sickness and acc 
dent insurance, has been organized ™ 
Omaha by a group of Scandinaviat- 
Americans. Insurance Director Hert 
man will license the company as soon 4s 
$125,000 of applications are filed. 
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U.S. F. & G. Producers 
Meet at Uniontown, Pa. 


COMPANY EXECUTIVES THERE 


0 Agents, Production Contest Winners 
in Western Pennsylvania, Attend; Bland 
and Lee Banquet Speakers 


Sixty out of three hundred 
the United States F. & G., in 
production 


agents of 
western 
win- 
this 
special convention as 
16-18, at the 
Penna. 


Pennsylvania, contest 


ners during the second quarter of 
year, attended a 
guests of the company, July 
Summit Hotel, 


The convention opened with a dinner, 


Uniontown, 


Monday evening, July 16, at which time 
Albert C. Supplee, awarded 
prizes for total increase 
above quota and total applications. The 


manager, 
production, 


following day home office executives ad- 
ae the delegates, including Charles 

Conlon, vice-president, contract de- 
paveaae Frank A. Doyle, secretary, F. 
& G. Fire Corp, whose topic was “In- 
land Marine Insurance”; Joseph F. Mat- 
thai, vice-president, in charge of cas- 
ualty department, on “Casualty Rates”, 
and Hugh D. Combs, vice-president, 
claim department, on “The Agents and 
the Claim Department.” W. B. Joyce, 
Del Mar Co. manager, also talked. In 
the afternoon the delegates participated 
in a golf tournament and general sports 
program. 

Tuesday evening a banquet was_ held 
with J. Roy Dickey, member of the legal 
firm of Dickey, Robinson & McC as 
Pittsburgh, acting as toastmaster. W. 
Stumpf, U. S. F. & G. assistant Roh 
manager, awarded sports prizes and ad- 
dresses were made by R. Howard Bland, 
chairman of board; P. F. Lee, vice-pres- 
ident, agency department, and Harry F. 
Ogden, vice-president, F. & G. Fire Corp. 
\. A. Hawthorne, city superintendent, 
was chairman of the reception committee. 

The conference adjourned following a 
special breakfast on Wednesday morn- 
ing, 


Syracuse Fraudulent Claim 


Situation Officially Probed 


District Attorney William C. Martin 
of Syracuse is planning to investigate 
claims lodged against more than forty 


companies writing public liability insur- 
ance in Central New York as the result 
of his disclosures in a fake accident ring 
uncovered by investigators for the Em- 
ployers’ Liability. The investigation of 
clams against this company is practical- 
ly complete. 

So far fifty-one persons have been ar- 
tested as the result of the inquiry and 
more than 500 persons have been ques- 
tioned, Mr. Martin said. He added that 
the investigation had “only just begun.” 


A. H. COLLINS DEAD 


Albert H. Collins, Hartford branch 
Manager of the American Surety Co. of 
New York, died suddenly a few days 
ago at his home in Windsor. Heart 
disease was given as the cause of death. 
He was forty-two years old. 

Mr. Collins was a thirty-second de- 
gree Mason, being a member of Hart- 
ford lodge of Masons and Washington 
Commandery. He was also a member 
of Walling rford lodge of Elks. Be sides 


his widow he leaves his mother and one 
sister, 


COUNSEL FOR COMMITTEE 
ar’ investigate the participating certifi- 
ad er teage situation Wendell r. 
Rabi er tg Boehm and Benjamin J. 

in, New York attorneys, have been 
appointed counsel to the Joseph Com- 
mittee. They are now at work on a re- 
rn recommendations of the 
ea which it is expected will be 
ite on to the legislature before ad- 
en of the present extraordinary 

n of that body. 





























ADJOURN HEARING TO JULY 30 


Control of Nat’l Sante Corp. Expected 
to Be Decided Then in Court; 
Only One Bid Received 
The hearing upon the request of Su- 
perintendent of Insurance George S. 
Van Schaick of New York for instruc- 
tions as to whether he should accept or 
decline the offer of the Haystone Securi- 
ties Corporation of $6,000,000 for the 
stock of the National Surety Corp. has 
been adjourned to July 30 at the direc- 
tion of Justice Valente of the New York 
Supreme Court, who heard the case last 

Friday. 

In order to assist the court and the 
Superintendent in deciding whether or 
not to approve the sale, Justice Mc- 
Geehan had previously appointed Pat- 
rick J. Hangley, who is not connected 
with the National Surety Corp. or with 
the New York State Insurance Depart- 
ment, to appraise the stock. 

Objection was raised before Justice 
Valente at the hearing a week ago on 
the part of representatives of some of 
the creditors and stockholders of the old 
National Surety Co. in liquidation. Be- 
cause of this and the additional fact that 
Mr. Hangley’s appraisal had not been 
completed, the court decided to hear the 
motion on July 30. 

A notice published by the Superinten- 
dent had requested submission of other 
bids for the National Surety Corp. stock 
by July 19, but none was received. 





H. W. KELLEY DEAD 


London Guarantee Office Manager and 
Purchasing Agent Had Been Twelve 
Years with Company 

Harry W. Kelley, office manager of 
the London Guarantee & Accident, pass- 
ed away Monday, July 23, at Hyannis, 
Mass. His passing at the early age of 
thirty-five cuts short a most promising 
career. Mr. Kelley became associated 
with the company in 1922 in its liability 
department, and in time was appointed 
superintendent of the payroll audit de- 
partment. In 1926 he was promoted to 
be office manager and purchasing agent. 

Born in Glen Ellyn, Til, he was a 
graduate of the University of Illinois. He 
is survived by his wife, daughter, mother 
and father. 





GRANTED RATE DEVIATIONS 

The American Fidelity & Casualty of 
Richmond has been authorized by the 
Virginia state corporation commission to 
deviate from prescribed rates for auto- 
mobility liability and property damage 
The company writes business on pub- 
licly operated motor vehicles on a mile- 
age basis. 


PREPARE FOR SAFETY SESSIONS 


National Safety Council Gathering in 
Cleveland, Oct. 1 to 5; Rawlings and 
Wilson on Executive Board 
Elaborate preparations are being 
in Cleveland for the forthcoming annual 
safety congress of the National Safety 
Council, October 1 to 5. One of the 
most complete and ambitious 
committees has been perfected to handk 
the preliminary arrangements for the 


made 


series ot 


1934 Accident Facts 


The 1934 edition of the National 
Safety Council’s annual publication, 
“Accident Facts,” as well as the sta- 
tistical reports for the industrial sec- 
tions, have been published. Much 
valuable information is given on the 
general accident situation for the pur- 
pose of reminding employes and oth- 
ers of the loss of life and money 
caused by accidents. Much time and 
expense was involved in’ the compila- 
tion of these reports which were pre- | 
pared to assist in driving home safety | 
lessons. 











meetings. The honorary chairman is 
Harry L. Davis, Mayor of Cleveland, 
who is known for his active interest in 
accident prevention work. 

On the executive committee these in- 
surance men are serving: Ralph Raw- 
lings, president, Monarch Fire, and W. 
G. Wilson, Ohio manager of the Aetna 
Affiliated Companies. The campaign 
committee on public and — strian safe- 
ty is headed by Henry Wischmeyer, 
general agent, John BP Mutual 
Life, which committee is one out of 
twenty-four, each having its own special- 
ized activity. Supplementing the efforts 
of these committees there is a group of 
reception and entertainment committees 
as well as twenty-five additional groups 
each headed by a sectional chairman 
whose speciai duty is to contact with the 
officers of the many National Safety 
Council sections. 

Finally a total of seventy-six other 
chairmen has been appointed to solicit 
interest for the Safety Congress among 
as many different business ; groups, both 
in Cleveland and throughout contiguous 
territory. 


CHARLES L. HUBBARD DIES 
Charles L. Hubbard, 


five years was general agent of the Na- 
tional Health and Accident for the thre 
counties of Mason, Bracken and Robert- 
son in Kentucky, died recently at his 
home in Maysville, Ky., following a heart 
attack. He was 73 years old. 


who for twenty- 


R. J. Sullivan’s Funeral 


Prominent business men, officials and 
hundreds of employes of the Travelers, 
as well as insurance leaders from all 
parts of New England and from New 
York City attended the funeral of Rob- 
ert J. Sullivan, vice-president of the 
Travelers, last erg morning at St. 
Joseph’s Cathedral, Hartford. A short 
service was held at his home preceding 
the cathedral service. Rev. Peter J. 
Dolin, S. J. of Keyser Island, South Nor- 
walk, a lifelong friend of Mr. Sullivan 
who recently returned from Rome, was 
celebrant of the solemn requiem mass. 


Active Pall Bearers 

The active pall bearers at Mr. 
neral follow: Jesse W. Randall, secretary, cas 
ualty department; Allen R. Goodale and John P. 
Coughlin, assistant secretaries, casualty depart- 
ment, and John J. Hart, assistant superintendent 


Sullivan’s fu- 


of the automobile division of the Travelers; John 
J. Egan, James H. McCormick, James F. Dolin 
and Dr. Arthur B. Donovan. 


The following were ushers: Allen E. Bro- 
Smith, attorney, and Edward J. Brereton, super- 
intendent of the supply denartment of the Trav- 
elers; Erskine Hamilton, Thomas Kane, Richard 
Lacy and Kenneth Byrne. 


Honorary Pall Bearers 


Honorary pall bearers were as follows: Officers 
of the Travelers: President L. Edmund Zacher, 
Vice-Presidents William BroSmith, Bertrand A. 





Page, Walter G. Cowles, James L. Howard, 
Major Howard A. Giddings, Benedict D. Flynn, 
James H. Coburn, Robert H. Williams, Secre 
tary Daniel A. Read, Comptroller C. D. Rarey, 
Auditor Frank J. Flynn. 

Also Superintendent of Agencies Tracy W 
Smith, Assistant Agency Secretary Charles |} 
Ferree, Chief Adjuster Howard E. Critchfield, 
Manager Charles Deckelman of the Casualty 
Claim Division, Secretary John E. Ahern of the 
accident department, Assistant Secretary Joseph 
R. Lacy of the accident department, Dr. Thomas 


H. Denne, John McGifley, general manager of 
casualty lines in New York City, and C. W. 
Van Beynum, publicity manager. 

Col. Howard P. Dunham, Connecticut ins: 
ance commissioner; James A. Jeha, general 
manager National Bureau of Casualty & Surety 
Underwriters, New York; F. Robertson ] 
general manager, Association of Casualty & Ex 
ecutives, New York; Clifford B. Morcom, vic« 
president, Aetna Life and Aetna Casualty & 


Surety Company; Claude W. Fairchild, assistant 
general manager, Association of Casu Ity & Sure 
ty Executives, New York; Jesse S. Phillips 


American In 
manager, Na- 


pensation In- 


Great 
general 


chairman of the board, 
demnity; W. F. Roeber, 
tional Council on Workmen’s Cor 
surance, New York. 
Also Edward J. 
land Casualty; 
amt Hartford 
Falvey, pre sident, 
surance Company, 


Bond, vice-president, Mary- 
James L. D. Ke rey, vice-pres 
Accident & Indemnity; T. 
Massachusetts 3onding & In- 
Boston; Ernest C. Higgins, 
sceretary, liability department, Aetna Life; W'll- 
iam E. Leslie, associate general manager, Na- 
tional Bureau of Casualty & Surety Underwrit- 
ers, New York, and William Riley of Hartford. 
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spaainai of patna 
Increased This Year 


17,000 MORE IN NEW YORK STATE 
Commissioner Hartnett Believes Better 
Highway Lighting Would Cut Down 
Night Accidents One Quarier 

Prospects for an increase in amount 
of automobile insurance premiums seem 
good this year, as New York State mo- 
tor vehicle registrations for the first five 
months of 1934 were 71,564 greater than 
a year ago, according to Motor Vehicle 
Commissioner Charles A Hartnett. The 


greatest increase was in passenger ve- 
hicles. 
Through May of this year 1,069,203 


while 
same 


1,622,- 
period 


such vehicles were licensed, 
916 were tabulated for the 
in 1933. 

Commercial vehicle registrations in- 
creased 22,461 this year. For the first 
five months of 1933 there were 234,071 
vehicles licensed, and in the same period 
this year 256,532 received licenses. The 
remaining increase of 3,717 includes sub- 
urban buses and trailers. 

Brewers’ Big Trucks Figure in Increase 

Commissioner Hartnett said repeal of 
the prohibition laws is probably “in a 
large measure responsible for the in- 
creased registration in the commercial 
group. Although I have no accurate fig- 
ures to substantiate this belief, it is my 
opinion that thousands of new trucks 


have gone into service this year for the 
various brewers and distributers. It will 
be recalled,-of course, that in the days 


prior to prohibition most beer was trans 
ported by horse-drawn vehicles.” 
Discussing motor vehicle accidents, M1 
Hartnett stated that “adequate lighting” 
of the highways and streets of New York 
State would prevent at least one-quarter 
of the accidents now occurring at night 


FIGHTS N. Y. PRIORITY CLAIM 
Oklahoma Atnemeas General Opposed 
Van Schaick in Southern Surety Asset 

Disposition; Another Hearing July 30 


Attorney General J. Berry King of 


Oklahoma has returned from New York 
where he defended Oklahoma interest 
at a hearing before the Supreme Court 


against allowing New York compensa- 
tion claim priority in liquidation of the 
Southern Surety’s assets. A second hear- 
ing was set for July 30, when Oklahoma 
ienate backed by Insurance Commis- 


sioner Jess G. Read, will again be rep 
resented by the attorney general's of 
fice. 

“If we should lose this lawsuit and 
New York is given preference it wiil 


force us to require all New York com- 
panies, which write compensation in this 
state, to put up a de posit for Oklahoma,” 
Commissioner Read said. 

Mr. King filed protest against the re- 
quest of Mr. Van Schaick as liquidator 


of the company’s properties, which asks 
for a permit to pay all workmen com- 
pensation claims arising under the laws 


of New York State before other debts 
are liquidated. The attorney general from 
Oklahoma alieged that to give New York 
a priority claim would be a violation of 
Sec. 2, Article 4, of the Constitution of 
the United States, which provides that 

“Citizens of each state shall be entitled 
to all privileges and immunities as_ the 
citizens of the several states.” 


Bank Deposit Cover 


(Continued from Page 34) 


in state banks became compulsory. It 
operated until losses aggregated $6,000,- 
000, when the law was repealed. Un- 


doubtedly the assessments helped drag 


down some institutions and the whol 
idea fell into disrepute with the bankers 
The outcome was similar to that of a 
half dozen other western states all of 


which in the end wiped the law off their 
books, leaving in amounts from $6,000,000 
to $40,000,000 due to depositors of failed 
banks.” 
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to R. J. Sullivan 


(Continued from Page 35) 


source. He was honest and fair in all 
his dealings, and enjoyed the respect of 
his associates and competitors. 

“After long strenuous hours, he had 
the happy faculty of throwing aside im- 
mediate problems and enjoying the com- 
ergy ere of his fellows. In turn, he 
had friends everywhere who enjoyed 
their personal contacts with him. It was 
only natural to be drawn to such a char- 
acter. 


“Travelers Insurance Company has 
suffered a great loss, and the business 
as a whole has suffered an equi il, or even 


greater loss in his passing. 


G. E. Turner, First Re. of Hartford 

“In the passing of ‘Bob’ Sullivan a 
great business lost a great leader, an 
outstanding company lost an outstand- 
ing officers, a staunch community lost 
a staunch citizen, a remarkable family 
lost a remarkable head, and his church 
iost a devoted member of such standing 
that the solemn high mass accorded him 


was attended by many high dignitaries 
of that church. 
“At his grave many strong men shed 


tears that marked the termination of a 
friendship long cherished. Any attempt 
to write an adequate appreciation is fu- 
tile. He wrote the record and it is 
enough.” 


W. J. McCaffrey, Globe Indemnity 

“In the death of Robert J. Sullivan not 
only the Travelers Insurance Co. but 
casualty insurance companies as a whole 
have suffered an irreparable loss. It was 
my privilege to be associated with him 
for many years in the various activities 
of the companies and their boards and 
bureaus. He gave his time and his mind 
unstintingly. He was a hard, conscienti- 
ous worker, ruggedly honest and out- 
standingly fair-minded. His knowledg¢ 
of the casualty business was complete 
and thorough from a technical viewpoint 
as well as from a practical viewpoint. 

“In his association with others he was 
firm but willing at all times to cooperate 
and give and take when and where it 
was proper to do so. He was always 
loyal to his own company but neverthe- 
less sympathetic with the problems of 
others. His death has been a great 
shock to me. While he was a Pi schm h 
business man and, as I have already said, 
firm in character, he was, to those who 
knew him well, one who had a kindly 
heart and mind. 

“We have lost our best.” 
Michelbacher’s Appreciation of R. J. 
Sullivan 

Having been closely and intimately as- 
sociated with Mr. Sullivan in Bureau 
work during his years as secretary-treas- 
urer of the organization, G. F. Michel 
bacher, vice-president, Great Ame.ican 
Indemnity, knew the man at his best. He 
pays the following apprectation to Mr 


Sullivan’s ability and leadership in the 
business. 
“In the insurance business where co- 


operative effort is so indispensable to the 
common welfare, leadership of a peculiar 
quality is generated. This is not the 
usual type of leadership required to ad- 
minister the affairs of an individual in- 
surance carrier. It is the rare type of 
leadership which influences fiercely com- 
petitive factions to lay aside their differ- 
ences and combine for the achievement 
of certain necessary functions which, 
lacking unity of action, could not be 
satisfactorily performed, if, in fact, they 
could be performed at all. 

“Such leadership requires, among other 
things, clear evidence of honest inten- 
tion, the ability to comprehend problems 
of great scope and to solve them ex- 
peditiously, vision to detect trends and 
properly to interpret the long-range im- 
plications of current phenomena, extra- 
ordinary power to mold the opinions of 
men, a logical, orderly, mathematical 
mind, eloquence of speech and a per- 
sonality which is dominant without being 
domineering: in short, those qualities 
which would be possessed by a fearless, 


persuasive, quick-thinking, 
diplomatic statesman. 
Sullivan enjoyed these 


inecnious, 
aggressive, 
“Because R. J. 


attributes in marked degree, he was 
prominent in every movement designed 
to protect, explain, and defend the busi- 


ness of casuz alty insurance ; to create, ex- 
tend, and liberalize the coverages which 
it offers for the protection of the insur- 
ing public; to promote greater efficiency 
and accuracy in the establishment of 
rates and rating programs; to strengthen 
and develop forms of service such as 
accident a claims adjustment, 
inspection, and auditing ; and to regulate 
the relationship of carrier and producer. 
Not only was he personally convinced of 
the efficacy of joint action in these mat- 
ters; he frequently took the initiative in 
promoting co-operation and he invariably 
participated in each undertaking with an 
intelligent, tireless energy which caused 
his colleagues to accept his opinions with 
admiration and respect. 

“It may safely be said that R. J. Sul- 
livan contributed materially to every im- 
portant decision affecting the destiny of 
our business. Through these contribu- 
tions he has left a lasting impression 
upon the memory of all who have had a 
part in the critical pioneering period of 
casualty insurance. 


Tolerant Toward Others 


“His leadership was unique also in-the 
tolerance he displayed toward others. 
tie had strong convictions derived from 
hours of deliberation and painstaking in- 
vestigation; but he never closed his mind 
to new ideas. Nor did he stoop to ridi- 
cule or disparage the honest suggestions 
ot others. But he abhorred sham and 
hypocrisy and had scent respcet ror 
proposals obviously ened to foster 
selfish interests or to impede progress. 
He enjoyed the battle of wits which ac- 
companied the solution of a knotty prob- 
lem in committee and would work en- 
thusiastically to discover the answer. 

“In the early non-partisan conferences 
on workmen’s compensation insurance, 
kK. J. Sullivan, a stock company repre- 
sentative seeking basis of cooperation 
with representatives of other classes of 
carriers, assumed more than his share 
of the burden of establishing a basis of 
ratemaking which has endured to this 
day. He took the initiative and it is a 
tribute to his honesty and sincerity of 


desi 


purpose that his ideas were usually fav- 
orably received by his competitors. After 
a night session he invariably appeared 
the following morning refreshed and 
anxious to push the job to completion. 

“Without his driving power each of 
these great rate revisions would doubt- 
less have consumed far more time than 
it did. And in moments of relaxation 


from the pressure of committee work as, 
for example, when the completion of 
weeks of effort was celebrated, he would 


enter into the festivities with a splendid 
spirit of good fellowship. That is why 
he always claimed something more than 
the respect of his associates. Each one 
who labored with him came to regard 


him as a friend. 

“At times when personnel problems in 
cooperative organizations such as the 
National Bureau of Casualty & Surety 
Underwriters and the National Council 
on Compensation Insurance were under 


discussion, ‘R. J.,’ as he was affection- 


ately known, could always be counted 
upon to temper his decisions with jus- 
tice and mercy, and to accord each in- 
dividual whose case was before the com- 
mittee every human consideration. Little 
wonder that he had a host of enthusi- 
astic supporters on the staffs of organi- 


zations of this type. 

“All of us who knew R. J. Sullivan in- 
timately have lost a friend; the business 
of casualty insurance has lost a leader 
whose place will remain vacant because 
there is no one available to occupy it 

James A. Beha, National Bureau 

“Tt is difficult for me to give adequate 
and accurate expression to my feelings 
about Robert J. Sullivan and his sudden, 
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tragic death. His grasp of the complex 
details and fundamentals of the casuz alty 
business was amazing. This knowledge 
tovether with his keen intellect, broad 
vision and sound judgment made him an 


outstanding leader in his company and 
in the entire insurance business. This, 
much was readily and generally recog- 
nized and appreciated,—but it may be 
that those who did not know him inti- 
mately did not know or fully appreciate 
his other qualities. 

“He was a builder ‘of many mansions.’ 


In business he was always constructive, 
in quest of improvement, whether for the 
immediate present or distant future. He 
built a remarkable family of which he 
was the leader and inspiration and in 
which he found his greatest joy and sat- 
isfaction in life. He was quietly but 
deeply and sincerely religious which ac- 
counted for his integrity, fine principles, 
ideals and sense of fairness in all of his 
activities and dealings. He was always 
considerate of the rights and views of 
others. Above all he was possessed of 
a human interest in individuals, regard- 
less of their rank or station, and their 
personal welfare. 

“Altogether Mr. Sullivan was an ad- 
mirable and lovable character as well as 
a true friend. His passing is a distinct 
loss to the business and to me personally 
for | counted him as one of my best and 
truest friends.’ 

Wm. Leslie, National Bureau 

“It is universally recognized that the 
casualty insurance business has suffered 
a tremendous loss through the tragic 
death of Robert J. Sullivan. An out- 
standing figure in the ranks of stock in- 
surance men, he was admired and re- 
spected by all for his keen intellect, his 
sound judgment, and his high ideals. He 
possessed the rare combination of in- 
tensity and forcefulness with unfailing 
fairness of attitude and consideration for 
the views of others. 

“To those who had the privilege of 
knowing him intimately, his passing is 


an irreparable personal loss. Bob Sul- 
livan, as a man and friend, occupied a 
special place in the hearts and minds 


of his close associates. 

“This distinctive blending of outstand- 
ing business ability with appealing human 
qualities was exemplified in his service 
on the special compensation committee 
of the National Bureau. Those who 
were fortunate enough to serve with 
him, not only witnessed an amazing dis- 
play of energy and ability in the con- 
structive work which he did to develop 
the compensation program, but they 
learned to appreciate more fully his 
splendid human attributes. While apply- 
ing every ounce of his own energy to 
the task and never sparing himself, he 
was always concerned about the health 
and welfare of his associates and co- 
workers. While intense and concen- 
trated upon the problem before him dur- 
ing the meeting of the committee, upon 
adjournment he would drop business and 
become a charming companion. 

“An untiring co-worker, an inspiring 
leader, a staunch friend, and a delight- 
ful companion—truly our loss is great.” 


P.W.A. WORK IN MISSOURI 

When Federal Public Works Admin- 
istration officials complained about the 
high rate that is charged for workmen’s 
compensation insurance coverage on 
sewerage construction in Missouri, they 
were informed by the Missouri Insur- 
ance Department and the Missouri Com- 
pensation Rating Bureau in St. Louis 
that the rate is high because of the ex- 
perience of insurance companies cover- 
ing such risks. 

Hugh Miller, state 
P.W.A. and H. M. Waite, deputy ad- 
ministrator of the P.W.A. at Washing- 
ton have expressed the hope that 


engineer for the 


P.W.A. construction during the next 
year or two will bring about safer prac- 
tices in sewer construction and even- 
tually reduce the compensation rates. 


The rate in Missouri is 19.56 per 
of payroll. The sewer projects in the 
state for which the P.W.A. has allotted 


funds will cost approximately $5,260,000 


of which’ $3,156,000 will be for labor. 


$109 


July 27, 1934 








United States Fidelity & Guaranty Co, 
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R. J. Sullivan 
age 35) 


an unbounded interest and energy that 
enabled him to extend his activities and 
interest over a wide field. It is doubtfyl 
if there is any man today who has had 
such a close and effective relationship 
with all the problems of the casualty 
insurance business. : 

“Since the establishment of the volun- 


(Continued from 


tary rating organization now known as 
the National Bureau of Casualty & 
Surety Underwriters, Mr. Sullivan has 


represented the Travelers on numerous 
committees and for many years has been 
a member of the Bureau's executive 
committee. In all such organization af- 
fairs he was recognized as a leader and 
staunch supporter of constructive and 
cooperative endeavors. In spite of the 
many duties and responsibilities attach- 
ing to his position with the Travelers, he 
devoted a great deal of time, energy and 
thought to the welfare of the Bureau 
and its members. 

“While giving a full measure of his 
energy, time and talent to the business, 
Mr. Sullivan did not allow his business 
to obscure the finer things of life. With 
his characteristic devotion to purpose, he 
built a fine family, nurtured by his pre- 
cept and guidance into a closely knit, 
devoted unit, living for each other in 
accordance with the best traditions of 
family life. His family was his pride and 
joy. 


Admired as a Man and Friend 


“Mr. Sullivan was deeply and truly 
spiritually minded, being possessed of an 
abounding and simple faith in God. Ma- 
terial success did not tarnish nor shake 
the religious convictions which moulded 
his whole life. 

“These elements of character—genu- 
ineness, sincerity, devotion to the com- 
mon good—were the basis of a splendid 
relationship with his associates which 
was maintained unbroken over a long 
period of years. The members of the 
executive committee, through many 
vears of intimate association, not only 
appreciated his abilities, his principles 
and ideals, but admired and _ respected 
him for his splendid qualities as a man 
and friend. While the casualty insur- 
ance business will find difficulty in sup- 
plying the type and quality of leadership 
that Mr. Sullivan had given, his work 


has set standards for the business that 
will long endure as will also his memory 
as a loyal and sincere friend.” 


Newark Church’ s Liability 
To Pastor Is Up to Court 


The New Jersey Supreme Court will 
decide in September whether or not 4 
pastor should be reimbursed by his con- 
eregation for money he expended for 
ihe treatment of injuries he sustained 
while engaged in church work. The ap- 
plication for such reimbursement was 
made recently by Rev. Paul Arndt ol 
the Redeemer Lutheran Church, New- 
ark, N. J., through his counsel, McCarter 
& English, of that city. 

Rev. Mr. Arndt contended he was mov- 
ing a piano last December in the paris 
house in preparation for a church ba 
zaar and sustained a hernia. Judge Rich- 
ard Hartshorne some time ago upheld 
the workmen’s compensa‘ion bureau of 
the state department of labor in direct- 
ing the church to pay damages to the 
pastor. Yesterday’s ruling by Justice 
Parker was the result of an application 
to review Judge Hartshorne’s decision. 

Rev. Arndt said further that the case 
was purely an insurance matter and that 
it did not involve a hostile suit against 
his congregation. 
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